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“i Progress Of E. U. A. 
“SE So Far Hailed As 
Very Encouraging 
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oa Executives at Meeting Here Are 
10k f Pleased With the Construc- 

ine fa tive Developments 

5 ever 

in WN, J. REPORT NOT ACTED ON 
oe Ip Opinion Is, However, Proposed 
d by Scale Will Stand; Automobile 

in tha Questions to Be Settled 

i. More than one hundred leading ex- 
repeal ecutives representing approximately 175 
his yea companies from the fire insurance field 
car afm attended the general meeting last week 
for 4 in New York of the Eastern Underwrit- 
a ers’ Association. Contrary to expecta- 
‘ompaigam ticns there were no definite announce- 
2. Thi ments of importance made, although sev- 


1 0000 


eral committees presented preliminary 
ders 


reports that were returned for slight re- 
visions in text. The only decision made 
was that New York State co-operative 
insurance concerns are to have the same 
status as State mutuals in so far as they 
may be admitted to clear agencies, those 
getting the 20% flat scale, without 
changing the “clear” status of such agen- 
cies, 

Nevertheless, in spite of the absence of 


- connee 
arly Ii 
prem 
r its si 


CLUB 


ars, Fi 


™ news announcements last week the meet- 
he A.M ™8 was highly important. The Eastern 
Travel Underwriters’ Association has been in 
, for actual existence for only a few weeks 
thus wi : 5 
frst mm 20d still has many problems before it 
cast for solution, but the progress that has 
already been registered is distinctly en- 
rete ccuraging to those companies which have 
ness, 54 — 
1 solicit joined the movement. 
n by wi Committees Working Industrially 
_blath Committees are working harmoniously 
bie and the great task of reorganizing vari- 
any P e . 
em cuca CUS factors of fire insurance in the 
they © E.U. A. territory is getting under way 
epting WM 8 hopefully as was expected by those 
tes ri Who long ago were ardent supporters of 
gy OF fi A 
ng fot M3 E. U. A. movement. The E. U. A. 
Ke ias Outlined for itself a comprehensive 
< treat Program of reforms, economies and elim- 
cle. lation of duplicate efforts, no mean set 
use 0 Of tasks fe eS. 
ite S for any organization, and com- 
his rest a executives here are distinctly 
us ME bfased with the outcome of events to 
agency “ER date, 
ce 0 : 
ihe ind Next Tuesday, March 1, the Eastern 
"said to suderwriters’ Association advances a 
is ep further toward completion of the 
Reanent organization when Sumner 
h os takes charge as manager of the 
“FICE wie in New York. With him 
; = € associated Ralph Potter, who was 
Ly ‘ue = cp el of the old Eastern Union and 
‘idelity MM W40 has been with the E. U. A. since it 
n teplaced the Eastern Union. 
re ! 
relat Expect Jersey Scale to Stand 
» 1921 ¥ die’ nothing definite has been de- 


‘ey and it is generally believed that the 


) Co; 1 
n chargé —o scale for New Jersey agents, 
partmett nnounced by the committee of execu- 
years: (Continued on page 27) 





PHOENIX. 
Assurance Company, Ltd. 


of London 
100 William Street, New York 
A corporation which has stood the test 


of time! 145 years of successful business 
World-wide interesis. Abso- 


operation. 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
123 William Street, New York 








The Insurance Company of North America, a pioneer in establishing 
agencies in various parts of the country, fathered what is known today 
as the American Agency System. 


To its agents this oldest American fire and marine insurance com- 
pany offers expert engineering advice and assistance, practical solicita- 
tion aids, competent service and the effective backing of national adver- 
tising in the magazines that have the greatest influence among property 
owners and in the business world. 


Insurance Company of North America 
Philadelphia 
and the 


Indemnity Insurance Company of North America write practically 
every form of insurance éxcept life. 














‘4 New Day Beckons to a Newer Shore” 


This year the wondrous year shall surely be 
To such as have the gift to hear, to see! 


All recent years have been wondrous years, but, unless all signs fail, 1927 
is to be the most wonderful year that life insurance has ever known. 


The PENN MuTUAL had in 1926 its‘most successful year in every respect, 
but every branch of the Company's organization is hard at work on astill 
larger program and a farther goal for 1927. Policy equipment, net cost, agency 
helps, personal relationships between Home Office and Field, important 
agency appointments,—all of these, together with general business pros- 
perity, justify our ambition and our faith. 


We have room for men and women who have ideals, ambition,— 
industry! 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 














Organized 1847 











Emergency Reserve 
Fund Of Bankers’ 
Life Of lowa 


How Company Handles Business 
In Force Before Becoming 
Legal Reserve 


COMMENT ON RATE INCREASE 


Certificate Holders Have Received 
Benefit of $23,000,000 As- 
sessment Reduction 








Des Moines, Ia., Feb. 21—A new and 
most interesting chapter in the history 
of assessment life insurance is being 
written by the Bankers’ Life of Des 
Moines, Iowa, in its experience in con- 
nection with the assessment insurance 
still carried by that company, written 
prior to the change in the company’s 
plan of operation to the legal reserve 
basis in October, 1911. 

The originators of the Bankers’ Life 
plan had at least progressed far enough 
in a knowledge of the insurance business 
to recognize that some provision must 
be made. for an increasing death rate. 
Therefore, they worked out an ingenious 
scheme for the accumulation of a re- 
serve fund which was-to be drawn upon 
for the payment of death losses in any 
one year in excess of 1% of the insur- 
ance in force on the assessment plan. 

Each certificate holder, upon becoming 
a member, paid to the association a guar- 
antee deposit equal to $1 for each year 
of his age on each $2,000 certificate. That 
guarantee deposit was payable in addi- 
tion to the insurance in case of death, but 
in case of lapse was forfeited to the asso- 
ciation and became a part of the Emer- 
gency Reserve Fund. The interest earn- 
ings on the Emergency Reserve Fund 
itself and on the guarantee deposits held 
by the company on insurance remaining 
in force were also credited to the Emer- 
gency Reserve Fund. 

Death Losses Begin to Exceed 1% 

In the year 1916 the death losses be- 
gan to exceed 1% of the insurance in 
force on the assessment plan for the 
year and, therefore, the Emergency Re- 
serve Fund has been drawn upon for 
such excess losses since that time. The 
certificate holders have now received the 
benefit of about $23,000,000 in the reduc- 
tion of their assessments from that 
source. 

While the original Bankers’ Life plan 
was unscientific and the reserve pro- 
visions were obviously grossly inadequate 
to furnish permanent protection at low 
ccst, nevertheless the members of the 
Bankers Life who have been carrying 
the old assessment insurance have re- 
ceived their insurance benefits at such an 
exceedingly low cost that the manage- 
ment of the Bankers’ Life has been 
praised for results. ‘ 

The management of the Bankers’ Life 
is also entitled to credit for the splen- 
did progress of the company since the 
change in plan of operation in 1911. 

(Continued on page 10) 
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“Pm going to college some day because Dad has an 
The Travelers” 


educational endowment policy in 


THE TRAVELERS 


THEe TRAVELERS INS THe TRAVELERS INDEMNITY COMPANY THE TRAVELERS Fire INSURANCE CoMPANY 
LIFE L. F. BUTLER, PRESIDENT FIRE 

Hartford, Connecticut WINDSTORM 
BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 


URANCE COMPANY 


ACCIDENT 
LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, 


February 25, 1927 

















Feb: 


Insu 


CONV 


Leon 4 
an 


Insut 
divisio1 
ciation 
Astoriz 





preside 
Mr. 
and ad 
the lar 
surrog 
New Y 
it shor 
the n¢ 
fact b 
tates 
obliga 
The 
of $28 
taled 
606; 
other 
a shi 
cash 
was 




















II 


February 25, 1927 


—— 








Page 3 








Insurance Men Tell 
Bankers Their Story 


CONVENTION AT THE WALDORF 


Leon Gilbert Simon, Clancy D. Connell 
and Winslow Russell at American 
Bankers’ Association 








Insurance loomed large at the trust 
division of the American Bankers’ Asso- 
ciation convention held at the Waldorf- 
Astoria last week. Among the speakers 
were Leon Gilbert Simon, Equitable, of 
New York University; Clancy Connell, 
of Wells & Connell, Provident Mutual, 
New York, and Winslow Russell, vice- 
president of the Phoenix Mutual Life. 

Mr. Simon said that the effect of taxes 
and administration charges on some of 
the large estates that passed through the 
surrogate courts of various counties in 
New York state is interesting insofar as 
it shows the percentage of shrinkage to 
the net estate. From these figures the 
fact becomes apparent that very few es- 
tates have sufficient cash to meet the 
obligations occurring at death. 

Discusses Estates 

Theodore P. Shonts left a net estate 
of $289,263. Administration charges to- 
taled $80,060; the federal estate tax $2,- 
606; New York inheritance tax $6,154; 
other taxes $27,987. This total represents 
a shrinkage of $116,807, or 40.3%. The 
cash available in the decedent’s estate 
was $3,989. 

Theodore Roosevelt left an estate of 
$956,912. Administration fees aggregated 
$43,658, the Federal Estate Tax $53,128, 
New York Inheritance Tax $23,969, other 
State Inheritance Taxes $9,891, causing 
a shrinkage to the estate of $130,647 or 
about 13.7%. The cash _ available 
amounted to $3,463. 

John R. Hegeman, president of the 
Metropolitan Life, left an estate valued 
at $3,295,307. Administration costs 
amounted to $168,147, the Federal Estate 
Tax $298,904, New York Inheritance Tax 
$118,931, other taxes $69,814. Total de- 
Preciation was $655,796 or about 19.9%. 
The available cash was $28,529. 

William K. Vanderbilt left a net es- 
tate of $51,843,869. The administration 
expenses were $608,711, and all the im- 
posed taxes amounted to $14,416,167, pro- 
ducing a shrinkage of $15,024,887 or about 
289% of the estate. 

George W. Perkins’s estate amounted 
to $5,923,420. Administration expenses 
were $216,364 and the various inherit- 
ance taxes amounted to $1,423,027. The 
total depreciation was, therefore, $1,639,- 
391, or 27.7%. The available cash was 
$183,697, 

_ Clancy Connell’s Talk 

In his talk Mr. Connell took occasion 
to discuss recent developments in New 
York with reference to creating larger 
estates through changing of policies and 

€ gave the trust company people a frank 
statement in reference to these practices, 

‘specially warning them of operations 
Where clients of the trust companies 
Were the policyholders. He deplored any 
action by trust divisions which would 
‘neourage the practice. He said the man 
who originally sold the policy did it to 
- the need of the client if the agent 
ied his business. Generally the agent 
did know what was best for the client 
9p great care should be exercised not 
© upset this insurance. 

Mr. Connell launched upon a discus- 
pei of the feneral subject of business 
filled it” illustrating how insurance 
iene * rd in such cases by con- 
deus g he business during readjust- 
Sines, a otecting stockholders from 
a maintaining control of the cor- 
im om He especially emphasized the 
tral ee of protecting the stock con- 
which ish it from outside. interests 
Cotinel : leopardize the business. Mr. 
a. °° pointed out the place in- 

nce occupies in making certain the 


‘artying out of chari . 
aa aritabl s 
tropic gifts. able and philan 


Russell on 
prvinslow 
Oenix 


Si 


the Trust Companies 
Russell, vice-president of the 
Mutual, said that not far from 








WANTED 


agency at Atlanta, Georgia. 








A Life Insurance 
Agency Manager 


A leading life insurance company, in business the better part of a 
century, is considering applicants for the position of manager of its 


This is a splendid opportunity for a man of proved ability as an organizer 
and producer to assume charge of an established agency. 


A request for further information, stating fully your age, education, life 
insurance record and financial resources, will be held in strict confidence. 


Box 1058 


The Eastern Underwriter 
86 Fulton Street, New York 

















a million a day was paid in 1926 by life 
companies in lump sum payments to 
beneficiaries, most of whom were un- 
trained in handling money safely. About 
10% of all claims paid by the compa- 
nies in 1926 was conserved through non- 
discretionary trusts created between the 
insured and his life company. It is quite 
likely’ that a considerable part of the 
other three hundred millions in lump sum 
payments was not invested as it should 
have been. 

Mr. Russell made an eloquent plea 
for co-operation between trust compa- 
nies and life companies so that all may 
understand their joint mission. He 
asked: “Should we not counsel future 
beneficiaries, through every possible 
channel of information, as to just what 
our program of conservation means to 
them?” 

Mr. Russell thought great headway had 
been made. “Some of us believe that 
through a period of very much broad- 
ened advertising we shall be able to 
bring about a clearer understanding upon 
the part of those who will be most bene- 
filed by the extension of the insurance 
trust idea. When men and women may 
be led to the trust officer of their bank 
or trust company through a simple hu- 
man interest story told by life insurance 
men through advertising and when in a 
similar way the thinking business man 
may be led to a life insurance counselor 
who will both create and conserve an 
estate, then the alliance now in the mak- 
ing of banks, trust companies and life 
companies will become a wholesome 
triple alliance of mutual service to the 
community, the benefits of which cannot 
be calculated.” 





THE THRIFT CAMPAIGN 

Graham C. Wells, who had charge of 
the Thrift Campaign of the National As- 
sociation of Life Underwriters, got into 
communication with 675 house organs of 
manufacturing and other industrial or- 
ganizations during the recent campaign. 
He received letters from more than a 
hundred of them promising co-operation. 


STANFORD WRIGHT IN TOWN 





New Boston Manager of Penn Mutual; 
Gets Unique Testimonial From 
General Agents of Hub 
Stanford Wright, general agent of the 
Penn Mutual in Boston, was in New 
York this week. He will open a new 
office in Worcester on March 1 with 
Jcseph Murrman in charge. He has ap- 
pointed F. A. B. Stanton office manager 
in Boston. Mr. Stanton was formerly 
cashier of the Massachusetts Mutual and 
for five years has been office manager 

for Moore & Summers. 

Peter Collins has been made cashier 
of the Penn Mutual office in Boston. 
He has been with the company twenty- 
two years. 

At the dinner given by Paul F. Clark, 
when Mr. Wright retired as associate 
general agent of the John Hancock, the 
general agents in Boston presented him 
with a portfolio containing policies for 
$121,000 on the lives of 23 Boston 
general agents. These policies were in 
the Penn Mutual. Eight other general 
agents presented him with a Westmin- 
ster chime clock. 





LAWRENCE MAXWELL DEAD 





Noted Cincinnati Attorney Was Member 
of Maxwell & Ramsey, Counsel For 
Union Central Life 


Lawrence Maxwell, noted Cincinnati 
attorney and a member of the law firm of 
Maxwell & Ramsey, general counsel for 
the Union Central, died at his home on 
February 18 following an illness of sev- 
eral months. He was 73 years old. 

Mr. Maxwell attained wide note not 
only as an. insurance lawyer, but as 
counsel for railroads and other corpora- 
tions, and as a lecturer in universities and 
before the public on legal subjects. 
Among the famous cases which he hand- 
led during his career was the defense of 
John Patterson of the National Cash 
Register Co., which he carried through 
to a successful conclusion. 














tf My'New Job-- 


is to make good as a general agent of the New 
England Mutual Life in New York. : 


I have already made some pleasant contacts with 
brokers who have had business to place. 


Others who are looking for an office where the 


true:spirit of service exists should give me a ring. 
Stuart D. Warner, 25 West 43rd St, N.Y. £ 
Telephone: Murray Hill 0490 f J 








Stebbins on Coast 
Wrote $3,000,000 


THIS IN THREE MONTHS’ TIME 





Gives The Eastern Underwriter His Im- 
pression of How Much Movie 
Celebrities Carry 





One of the insurance papers this week 
printed the insurance of the most prom- 
inent figures in the movie business. In 
seme respects the figures are correct; in 
others, they are not. 

The Eastern Underwriter this week 
saw Arthur H. Stebbins of New York, 
who writes more insurance on movie peo- 
ple than anybody in the East, and the 
lines carried on these executives and 
artists are given by Mr. Stebbins, as fol- 
lows: 


SE PI nt dons Caaéaceanes $5,000,000 
TOMGME IE. * SOMOMOR. 6s cc caccecece 4,250,000 
$QMG AESGIOEO: occ cccccuccces 1,000,000 
Ce IN oe ccc dceneucee 600,000 
TOG WEE © ccs cccdacancce 1,250,000 
Dougias Pairbamks <.cccccciccccs 1,000,000 
BREED DIGMME ei ci cidedaceccese 1,000,000 
Constance Talmadge .........00- 1,000,000 
(0 On ee ee ee 1,000,000 
Cees EE “ wcecacaceckewde 1,000,000 
CMU CEN fivacadaccocasas 1,000,000 


From Another Source 
: From another insurance source which 
is very close to the movie people The 
Eastern Unlerwriter learned that the 
statement that William Fox is now car- 
rying $6,000,000 and Marcus Loew and 
Jesse S. Lasky $5,000,000 each is incor- 
rect, as the three men in question are 
not carrying the high figures credited 
to them. It is reported that Mr. Fox’s 
insurance is not in excess of $5,000,000. 
Mr. Stebbins has just returned from a 
three months’ trip to the coast and while 
there wrote $3,000,000, either on movie 
stars or executives. Of this $1,000,000 

was the Gilbert Rolland policy. 





CARPENTER SUCCEEDS BILLS 





Change in District Agency of Metro- 
politan Life in Buffalo, N. Y.; 
Career of Mr. Carpenter 

Bert R. Carpenter has _ succeeded 
Frederick A. Bills as district agent of 
the Metropolitan Life in Batavia. Mr. 
Bills was tendered a farewell party by 
members of the Batavia staff with Wil- 
liam T .Maxwell, assistant manager, act- 
ing as toastmaster. He was presented 
with a valuable gift by his former asso- 
ciates, in appreciation of the six years 
he has been with them. 

Mr. Carpenter has been in the insur- 
ance business since 1908, when he joined 
the Metropolitan staff in Batavia as an 
agent. He has been with the company 
since that time, serving as manager of 
various western New York territories. 
For the past six years he has been lo- 
cated in Cortland. 


McCONKEY SAILS FOR EUROPE 
T. G. McConkey, general manager of 
the Canada Life, stopped for a few days 
in New York last week on his way to 
Europe. He spent a short time at the 
New York office and also visited a few 
friends. On Monday he sailed on the 
“Mauretania” for points on the Medi- 
terranean sea where he expects to cruise 
for.a while. On his return, he plans to 
visit the London office for a month. 


WILLIAMS IN VIRGINIA 
M. H. C. Williams, assistant superin- 
tendent of agencies of the Northwestern 
Mutual Life, attended the annual meet- 
ing of the Virginia agency of that com- 
pany held in Richmond last week. 











SUN LIFE IN 1926 
The Sun Life in 1926 paid for new 
insurance amounting to $265,889,000. The 
total insurance in force passed the total 
of $1,250,000,0000. Assets recorded an 
occasion during the year of $42,000,000, 
bringing the total to $345,251,000. 


PRUDENTIAL CONFERENCE 
The Southeastern conference of The 
Prudential is being held in Atlanta this 
week. 
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WOMEN AND THEIR INVESTMENTS 


Are women less intelligent than men? Do all women waste or lose the money they inherit ? 
Is it true that a widow who receives a round amount of insurance money is sure to waste it in 
five or six years or lose it in speculation, or sink it in get-rich-quick swindles? 


No. It is true that the insurance money inherited by many women does not last very long, 
but in such cases these women are seldom to blame. Their husbands are the ones who are to 
blame, because the amount of insurance left by them has been inadequate. Consider 
the case of a man without capital whose income will be cut off at his death, and who could easily 
afford to carry $50,000 of insurance. That amount if safely invested would keep the wolf per- 
manently from the widow’s door. But if this husband had taken only $5,000 of insurance, the 
amount would be insufficient for investment, and the money would necessarily be used for current 
expenses. And such a widow will exhibit prudence and care if she can support herself and her 
children on a few thousand dollars for five or six years or longer. 


eee 
The insurance companies now offer insurance payable in the form of an income. But 
it is not recommended on the ground that women are inferior to men. Wives are as intelligent 
and often more prudent than their husbands. They are more efficient than men in managing the 
household, in bringing up children, and in caring for the sick. Nor are they more likely to be 
victimized by get-rich-quick sharpers than preachers, artists, doctors, teachers, writers, and other 


men who lack business training. 


It is because women are usually the beneficiaries under insurance policies that they are fol- 
lowed up so closely by get-rich-quick sharpers. But they are quite as diligent in following up 
men who lack business training and have capital to invest. 


Professional men who are experts in their own professions often invest their savings foolishly 
because they are not expert financiers. Successful business men often lose the savings that they 
take out of their business because, although expert merchants or manufacturers, they are novices 
in choosing investments. 

Why, then, do the insurance companies advise those who invest in life insurance for the 
support of their wives and children to stipulate that the money shall be paid to the beneficiary in 
the form of a monthly income for life? It is not because these beneficiaries are women; nor be- 
cause women are extravagant; nor because they are more easily victimized than men. It is be- 
cause they are not experienced financiers. It is because many investments that appear to be sound 
are not. It is because sound investments often deteriorate in value. It is because the advice of 
friends and neighbors is often injudicious. It is because it is hard to refuse to lend to relations and 
neighbors who are in need of money. It is because it is not fair to burden a widow with unfamiliar 
responsibilities at a time when she is perplexed by many new and difficult problems. 








THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE UNITED STATES 
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Borden Complimented 
3y Life Underwriters 


USING HIS SUGGESTIONS 





New York Association To Distribute 
Equitable Society Man’s Views Of 
Policy Changing 





For the past two years the New York 
classes in life insurance salesmanship of 


the Equitable Life Assurance Society have 
been cond by Albert G. Borden who 
for twenty-five years has been associated 
with the Society. Although he devotes 
more than half of his time to classroom 


work and other activities at the head of- 


fice he has made a fine record in personal 
production. 
Recently, Mr. 


Borden, whose title tis 





\LBERT G. BORDEN 


agency instructor, wrote a pamphlet en- 
titled “The ‘Best’? Plan of Insurance.” In 
ihamony other things he discussed chang- 
ing from 20 Payment to Ordinary Life. 
The Life Underwriters’ Association of 

New York thinks so highly of this booklet 
that it vill distribute at least 3,000 copies 
of then locally. The section relative to 
policy changing follows: 

“The question cannot be categorically 
answered as to which is the better policy 
lorm, the ee Life or the 20 Pay- 
ment Life. Both policies being mathe- 
matical coutmanaaake the question of the 
financial and family situation must of ne- 
cessity enter into the situation. 

“Tt is conceivable that occasionally a 
case might arise where, after a man 
had bought a 20 Payment Life policy, 
his family or financial condition might 
% materially change that the 20 Pay- 
ment Liie would no longer be the right 
form for him. It might then be to his 
advantace to change to Ordinary Life. 
Are such changes in that event war- 
tanted? Only in rare instances and if 
the circumstances actually justify the 
change. And in that event the correct 
Way to make the change, in the inter- 


he of the policyholder himself, is to 
a his policy rewritten as if the orig- 
mat date, for such increase in amount 


of insurance as the amount of the old 
Premium will purchase. In order to 
Make such a * Aldsssopnte however, the client 








Phone Cortlandt 2030 








New England Mutual Life 


Has never reduced a Dividend Scale 
| Seventh Successive Increase in 30 Years 


Effective January 1, 1927 


“For 19 years the broker's office” 


BALDWIN 





5 Maiden Lane 
5th Floor 
5 Seconds from Broadway 

















must give evidence of insurability. 

To illustrate: We will suppose a man 
had been insured on the 20 Payment 
Life plan at age 35, and ten years later 
it actually was necessary to change this 
policy to the Ordinary Life plan. The 
20 Payment Life premium was $383.40. 
The Ordinary Life premium at the orig- 
inal age is $281.10. The amount of pre- 
mium heretofore paid will, therefore, 
purchase $13,640 of Ordinary Life at the 
original age, as against $10,000 on the 
20 Payment plan, and there would be 
an adjustment in the difference of cash 
values as follows: 

Policy Form Cash Value 
20 Payment Life for $10,000... .$2,550 
Ordinary Life for $13,640....... 1,991 


Cash Difference $559. 

This difference could then be paid in 
cash to the policyholder, or preferably 
applied against the payment of future 
premiums. 

Note: In changing the 20 Payment 
Life to the Ordinary Life on this retro- 
active basis, the policyholder is paying 
for the additional $3,640 of coverage only 
from current date and is not paying for 
such coverage during the earlier period 
of the policy. 

Agents must bear in mind that, ex- 
cept in rare instances policies ought not 
to be changed from one form to another. 
Such changes are unsettling. Further, 
a particular situation in a policyholder’s 
life may be merely a temporary one, 


er 


A COMMENT ON SMALL POLICIES 


Frank H. Davis, vice-president of the 
Equitable, during one of his talks at the 
Managers’ Conference of the Society last 
week said that the $1,000 policy is fre- 
quently an expensive luxury. He said 
that in seven out of ten cases where 
$1,000 policies are written, the agent 
could very easily succeed in getting 
larger policies. 





AGENTS’ TRAINING COURSE 


The Volunteer State Life has worked 
out an agents’ training course that will 
fill a much needed cause. The course 
will be elementary, the subject matter 
being confined principally to the various 
forms of contracts, rates, rules and prac- 
tices of the company. The course has 
been designed principally for new men 
but the privilege of taking the course is 
extended to all agents of the company. 








which will be corrected in the course of 
ancther year or so. However, where it 
js necessary and proper to make a 
change from 20 Payment Life to Or- 
dinary Life, the change should be made 
in the manner outlined above. The pol- 
icy should not be rewritten for the same 
amount, with the difference in reserve 
applied toward the purchase of new in- 
surance as of a current date. The law 
permits the increase in insurance as of 
the original date in order to serve the 
interest of the policyholder. 





dle large lines. 


123 William St., New York 





“Full Speed Ahead” 


That’s our motto for 1927 in keeping with the enlarged 
program of The Travelers to increase the size of policies. 


Those brokers who now deal with us know that we can han- 
We welcome others to sample our service. 


FENSTER-FLEISHMAN AGENCY 


Lester J. Saul, General Manager 
General Agents—Life Department 


THE TRAVELERS INSURANCE COMPANY 


Beekman 2140-4 








Berkshire Life Is 
Now 75 Years Old 


IT MADE GOOD GAINS LAST YEAR 





Company Doing Well Under Adminis- 
tration of Fred H. Rhodes, 34 
Years With Company 





The Berkshire Life is 75 years old; is 
in 22 states; has 32 general agents, and 
closed the year, which marked a three- 
quarters of a century anniversary, with 
a business: which was 40% in excess of 
the new business written in 1925. 

Under the administration of President 
Frederick H. Rhodes the company has 
been doing especially well. Mr. Rhodes 
on December last celebrated his thirty- 
fourth year with the company. He be- 
gan his career in Pittsburgh and is con- 
tinuing it in Pittsfield, with his fruitful 
New York experience as general agent in 
between. It was on October 1, 1923, that 
he began his duties as vice-president and 
superintendent of agencies. The late 
Walter F. Hawkins was a vice-president 
of the company for years, and its chief 
legal adviser—positions in which John 
Barker now functions so admirably. The 
late Winfield Scott Weld was superin- 
tendent of agencies. 

On January 20, 1925, Mr. Rhodes was 
elected president. These various posi- 
tions he has filled with distinguished 
ability. 





ARTICLE ON STATISTICS 





Edwin W. Kopf Discusses Growth of 
This Science in Insurance, Account- 
ants Not Being Aided Much 

Edwin W. Kopf of the statistical and 
actuarial division of the Metropolitan 
Life wrote an interesting article in the 
Jcurnal of the American Statistical As- 
scciation illustrating the growing inter- 
est in statistics in insurance service. In 
discussing what the insurance offices are 
doing for the insurance student-account- 
ant he said: 

“No effort is being put forth by the 
offices at the present time. A prelimin- 
ary step has been taken by the Casual- 
ty Actuarial Society to provide a text on 
casualty insurance accounting. It is 
hoped that other actuarial societies will 
help later on in the developing of an 
accounting text for other branches of the 
business. In these texts, some consid- 
eration should be given to the elements 
of statistics, emphasizing the utility of 
mechanical aids to accounting, and the 
use of graphical’and other methods of 
analysis of value to the financial execu- 
tives of the company. A text on life in- 
surance accounting has recently been is- 
sued by Earl C. Wightman with the co- 


operation of Professor James W. 
Glover.” 





KLEE AGENCY PROGRESSIVE 

Walter R. Klee, general agent in 
Brooklyn for the Equitable Life of Iowa, 
has been making good progress since he 
opened his office at 189 Joralemon 
street, last July. He has made the 
Twenty Thousand A Month Club dur- 
ing that time. This month he has writ- 
ten a $250,000 Ordinary Life policy for 
a prominent banker; the premiums will 
run between $20,000 and $25,000. Mr. 
Klee has in his organization a promis- 
ing young underwriter named Barnet 
Golding who joined him last August. He 
wrote one application a week for sev- 
enteen consecutive weeks from _ that 
time, although he had never sold any 
life insurance before. During the month 
of January he paid for ns 
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IMPORTANT ANNOUNCEMENT 


1—The Attna wishes to point out to its agents and 
brokers that the Company is prepared to accept 
applications for insurance on the lives of chil- 
dren from 10 years of age upward. 


2—We suggest that in every case where you solicit in- 
surance from a parent, you endeavor also to 
insure his children under this Aitna plan. 


3—Full details of the Atna plan of writing children will 
be cheerfully furnished by our Service De- 
partment. 


HART & EUBANK, General Agents 


AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 


February 25, 1927 


“IT PAYS TO HAVE AN ACCOUNT IN THE 42TNA” 
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Massachusetts Mutual’s 
43,778 New Policies 


COMPANY’S RECORD IN _ 1926 





Has Nearly One and a Half Billion In 
Force; Remarkable Business 


Gains Made 





The Massachusetts Mutual Life is 75 
years old; has assets of nearly $260,000, - 
(00, and last year its policyholders paid 
$46,075,716 in premiums. The president 
of this important company, William W. 
McClench, made this year one of the 
briefest of the life insurance presidential 
annual reports, but it teemed with facts 
of progressive growth of the institution 
he represented. After discussing the 
length of time the company had been in 
business Mr. McClench said: 

“The continued and increasing appre- 
ciation of the value of life insurance is 
indicated by the large volume of new 
business that was purchased in 1926. Our 
own new business was represented by 
43,778 policies insuring the amount of 
$26,952,308, all of which was delivered 
and paid for. The total membership of 
the company on December 31, 1926, was 
represented by 403,174 policies providing 
for the sum of $1,433,385,074. 

“The rates of mortality and expense 
experienced by the company during the 
past twelve months continue to be indi- 
cative of a high quality of business se- 
cured under good conditions, and at a 
verv low rate of expense. / 

“The funds of the company continue 
to earn a satisfactory rate of interest, 
providing a substantial margin over the 
rate guaranteed to our policyholders or 
to their beneficiaries, as well as some- 
thing over the amounts actually being 
paid in excess of the guaranteed rate. 

Large Dividends 

“As a result of considerable investiga- 
tion, a readjustment of the company’s 
dividend schedule was made during the 
year 1926, and except in some cases 
where the dividends under the then ex- 
isting schedule were as large as those 
actually earned, the new basis made ef- 
fective as of June 1, 1926, will, on the 
average, provide substantially larger divi- 
dends to our policyholders than those al- 
lotted under previous, schedule. 

“At the close of a business period such 
a has been completed by the company, 
itis of interest to compare our progress 
with that made by the business of life 
Insurance as a whole, and some recent 

gures indicate that during the ten years 
ended December 31, 1925, the amount of 
ordinary life insurance in force in the 

United States increased from $18,315,- 
10,000 to $54,520,000,000—an increase of 
f‘)proximately 197%. During the same 

Period the amount of insurance in force 

i the Massachusetts Mutual increased 

from $374,500,000 to $1,286,000,000—an in- 

‘tease of approximately 244%. 

The total amount of new insurance is- 
sued by all companies in 1915 was 
2,621 ,000,000, and in 1925 the volume of 
new business had increased to $10,563,- 

i0 000—no less than 403% more than in 

415. An even greater increase, how- 
thd was made by the Massachusetts 
‘lutual, as our new business which 
mounted to $45,444,000 in 1915 increased 
£0 $205,730,000 in 1925, that is, a gain 
of 452%, 
soc oresponding to the increase in the 
ag the companies, their assets in- 
toned be ithin the 100 year period men- 
nm y approximately 122%. The cor- 

ponding figure in the Massachusetts 
jltual was 165%—a very satisfactory 
8 owing, 
ass of these figures indicate solid and 
; Samry growth, and the comparison 
vith rd Massachusetts Mutual figures 
bate + ose of other companies will indi- 
ey our policyholders that we have 
Derit above the average in the pros- 

Y of the business as a whole. The 
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cured in an enterprise of increas- 
ength, and one that is of benefit 
ly to yourselves but to all those 












that you have provided for’ 


interests that tend to promote the eco- 
nomic welfare of a nation. 

“A successful institution can be con- 
tinued successfully only by the co-op- 
eration of all interested—the home office, 
the field, and the policyholders them- 
selves. We have always been fortunate 
in this respect and have enjoyed such 
loyal and efficient co-operation to a very 
high degree. 

“The test of time has been applied to 
your company during these seventy-five 
years, and the opportunities for larger 
and better service are greater than ever 
before. We have every reason to look 
forward with confidence to the days that 


lic ahead.” 
The Assets 
The assets of. the Massachusetts Mu- 
tual, as of December 31, 1926, follow: 


ASSETS 
Mortgage Loans: 

First mortgages $123,209,876.50 
on real estate in 30 states, 
valued at $334,023,220, inter- 
est due and accrued 
WEEE IRAE cv cediscwescans $125,570,550.02 

Loans on Policies: 

That the value of the life in- 
surance policy as collateral 
security is appreciated by our 
policyholders is evidenced by 
the fact that they have bor- 
rowed from the company 
$39,201,140.49. Due and ac- 
crued interest $1,105,468.92. 

Premiums: 
Due, and unpaid, semi-annual 
and quarterly installments... 
United States Bonds: 
Principal and accrued interest. 
Other Bonds: 

We hold $49,613,999.95 of high 
grade railroad bonds; $2,075,- 
714.32 representing the obli- 
gations of States, Provinces, 
Counties and Municipalities; 
$24,591,373.82 in Public Util- 
ity and Miscellaneous securi- 
ties. Interest accrued 
DEAS aiden cacac ones 

Weal Batate os ie we deen oeeciedéd 
Cash in Office and Bands: 

The Company must carry at all 
times a bank balance of suffi- 
cient amount to secure prompt 
payment of all claims, and to 
take advantage of investment 
opportunities 


40,306,609.41 


77,540,116.98 
5,243,204.63 


2,273,533.02 
45,972.03 


Sedadhgeaecuewnaws $258,813,264.15 


Earl G. Manning Speaks 
On Trusts in New York 


GIVES LIFE INSURANCE VIEW 





Personal Analysis of Present Condition 
of Estates, Given in Question- 
naire Form 





As strong a case as anyone could wish 
for the service of trust companies was 
made by the speaker at the third Hart 
& Eubank co-operative meeting last 
Thursday. And the speaker was in a 
position to deal authoritatively with his 
topic as he was Earl G. Manning of the 
John Hancock of Boston, and nationally 
known expert on the subject of life in- 
surance programs. Mr. Manning has 
long attracted attention through his de- 
velopment of home budget charts, writ- 
ten proposals, and program methods in 
general, but he was equally at home in 
discussing the use of trust companies by 
life insurance men. obese 

Mr. Manning drew applause in his in- 
troductory remarks when he pointed out 
that he regarded himself as a liason offi- 
cer between life insurance companies and 
trust companies, not in any sense a law- 
yer, a banker, a trust officer, an actuary, 
a certified public accountant. a tax ex- 
pert. but he hoped “a good life insurance 
man.” 

Estate Engineering Questionnaire 

Conservation of estates was the text 
from which Mr. Manning talked. and he 
clearly illustrated the statement he often 
makes to his prospects, that “most men 
are so brev 2cenmulating they forset to 
conserve.” To illustrate his methods. he 
eneaced in an actual interview with Ger- 
ald A. Eubank as his affable prospect. 
The imnortance of adequate information 
abont the prospect was clearlv stressed 
bv Mr. Manning and his method of se- 
curing it, in the form of an “Estate En- 














Some Results in 1926 


in 1926. 


Home Life Insurance Co. 


A marked increase in the interest rate. 
A favorable death rate. 


The continuation of the extra dividend declared 


Insurance in force over $300,000,000. 
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New York City 











gineering Questionnaire,” introduced. 
the questionnaire was as follows: 
Personal analysis of the present condition of 
the estate: " 
What is your present worth in securities and 
other investments? 
What annual income 
CUNO E So ncded 66 tinaencadvdaddduessaatee 


What is your income or salary, apart from the 
item noted above? a. Salary.......ceceeee 


Is she likely to inherit? 
Give details 











What is your date of birth?. 
What is your wife’s name?.. 


should be analyzed. I 
would like to have them for two 
days) 

What do you feel is the minimum annual in- 
come on which your family could live and 
maintain a statute somewhere near your 
DRGRE IARI ho < c vciccntcgacvecvaces 

Are you planning a college education for your 
children? 

Are you interested in any particular charity, 
church or institution to which you are con- 
De ee eS ee 

Have you any other dependents whom you are 
helping to support, other than your family? 


WEES na eels acuhcblaed net etes hat eis 
Whom have you named as executor?.......... 
How long is it since you have reviewed its pro- 

visions? 


Clean Cut Exposition 

After demonstrating with Mr. Eubank 
the use of the questionnaire, Mr. Man- 
ning went on with the interview proper, 
reading to his prospect a clearcut, logical 
exposition of his needs with a solution 
suggested through life insurance and trust 
company co-operation. The prospect, to 
bring out the desired facts, confined his 
questions entirely to matters of trust 
company service. Mr. Manning’s inter- 
esting and particular hobby, endowments 
in series, was only lightly touched upon. 

In the course of the discussion stress 
was laid on the flexibility of trust com- 
pany settlements; their ability to meet- 
ing changing family conditions; the ex- 
treme unlikelihood of loss of principal; 
the freedom of trusts from the financial 
obligations of the trust company itself; 
the astounding growth of trusts in fifty 
years from 122 millions to 19 billions; the 
co-ordination of income from a number 
of life companies into one trust com- 
pany; the reluctance and lack of facili- 
ties of life companies to perform complex 
trusts; and many other significant pomts. 

Hart & Eubank announced to their 
larger number of guests the dates of 
the remaining meetings: M. B. Oakes on 
March 3; Orville Thorpe, on March 16, 
and Mr. Reynolds of Detroit, on March 
36. The last two, it will be noted, are 
on Wednesday instead of Thursday. Visi- 
tors to the Manning meeting took away 
with them, in addition to the valuable 
message of the speaker, a most useful 
compilation of trust company fees fur- 
nished by the hosts. 





WITH AMERICAN CENTRAL 

Louis T. Miller, associated for some 
time at Atlanta with A. H. Turner, 
southern department manager for a fleet 
of companies, will soon begin traveling 
Virginia and the Carolinas for the Am- 
erican Central with headquarters at 
Richmond. It is understood that he 
plans to enter upon his new duties March 
1. He succeeds Edward Huntt, formerly 
special agent at Richmond for the Tur- 
rer fleet, now with the department in 
Atlanta in an executive capacity. Mr. 
Miller has had the title of general agent 
with that department and it is under- 
stood that he plans to retain the title in 
his new position. 





PROMOTE F. E. HALL 

Frank E. Hall, superintendent of ordi- 
nary agencies of the Life Insurance 
Company of Virginia, with the title of 
assistant secretary, has been promoted to 
assistant vice-president and‘ attached to 
the office of W. L. T. Rogerson, first 
vice-president. 
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Your Equipment || — 
Should conform 10 (feces! 
Your Aspirations 

















HE great artist brings to his aid a wide As this fact determines preeminence in other 

variety of brushes and pigments for the arts and crafts, so is it consistently vital to 

proper execution and interpretation of his idea. the most successful achievement in life un- 
derwriting. 


The expert craftsman in wood, stone or metal 
brings to his service innumerable tools and in- Perfect Protection is a modern refinement of 
wonapan re reve ee atest A the fundamental idea of life insurance. It is 
refinements in his work. the essential selling equipment of the under- 


No one can reap the fullest benefits from his writer, intent on providing the highest and 
daily activities if he lacks proper and adequate most advanced type of personal protection to 
equipment to support his ideals, ideas, ambi- those he serves. 


tions and convictions. 





A PERFECT PROTECTION ILLUSTRATION 





Accident—$50.00 every week, payable for one day Sickness—$50.00 every week, payable for one day 
or for LIFE if disabled by any accident. or for fifty-two weeks if disabled by any sickness. 
Total Permanent Disability by Accident— 
$3,200.00 every year for LIFE if totally and Old Age—$5,000.00 cash to you at age 65, or 


permanently disabled by accident. No further 


premiums to pay and no deductions from the 2 
face of the life policy to offset indemnity so paid. Natural Death—$5,000.00 cash or a substantial 


monthly income to your family should you not 


Total Permanent Disability by Sickness— survive the age of 65. 


$3,200.00 for one year if totally and permanently 
disabled by sickness and $600.00 each year there- 





after. No further premiums to pay and no de- Death by Accident—$15,000.00 cash or $16,000.00 
ductions from the face of the life policy to offset cash AND a monthly income to your family 
indemnity so paid. should death result from accident. 








To learn more of Perfect Protection and the strong, progressive institution which has made this 
service possible, write for our little booklet, “Selling Perfect Protection” which gives other basic 
reasons for the widespread public demand which Perfect Protection is meeting day by day. 


LIANCE LIFE 


RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
Farmers Bank Building, Pittsburgh, Penna. 
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Gendron Succeeds Fulton 
As Agency Manager 


WITH CONTINENTAL AMERICAN 





Was Lieutenant-Colonel of Engineers 
in Canadian Army; N. E Ells- 
worth, Southern Gen’l. Mgr. 





Fernand E. Gendron has been ap- 
pointed agency manager of the Conti- 
nental American of Wilmington, suc- 
S ceeding James A. Fulton who is to go 
with the Home Life. He is a former 
lieutenant-colonel of engineers in the 
Canadian Army; has had a successful 





FERNAND E. GENDRON 


experience with the Travelers in Mon- 
treal, Quebec and New York City, and 
with the Connecticut General in Roch- 
ester, 

The company has appointed Norman 
E. Ellsworth as general manager of the 
scuthern division, which includes the 
territory from Baltimore south, with 
headquarters in Washington. Mr. Ells- 
worth has made good in an extensive 
experience in the life insurance business. 
He was originally with the E. A. Woods 
Co. in Pittsburgh and was at one time 
Private secretary to Mr. Woods. Later, 
he was active in organization work for 
the Equitable in Georgia. He then went 
to Washington as general agent for the 
Aetna Life and in a period of three years 
wilt a large agency there. 

The appointments of Messrs. Gendron 
and Ellsworth’ are good ones and will 
ft in well with the agency development 
Program of the company. 





PAUL F. CLARK DINNER 
The Paul F. Clark general agency of 
the John Haneoek! paid for nearly $20,- 
000, Ordinary insurance and $8,000,000 
Group and Wholesale during 1926. Just 
tlore the recent convention of the John 
ancock in Boston the Paul F. Clark 
agency had its sixth annual dinner, which 
Was attended by, President Crocker and 
others. In addition to the president the 
lowing were speakers: Dr. William 
- Bartlett of the medical department; 
tessler W. Callihan, of the educational 
eattment ; Paul E. Fitzpatrick, a direc- 
°r of the company, and Guy W. Fox, 
Vice-president, 
_ Paul F, Clark trophy for consecu- 
he weekly production during the year 
a awarded to Clarence Wyatt. 





MAYOR SIX TIMES 


hates Bodenheimer of Shreveport, 

med as now served six successive terms 

we ayor of South Highlands, a prosper- 
S suburb of 4,000 population. He was 

bn st Mayor. Bodenheimer has been 
ineent for the Union Central Life of 
Ciinati since 1916, 


GIVES SALES DEMONSTRATION 





C. J. Zimmerman and One of Fraser 
Agency Producers Stage An Insur- 
ance Skit 
An interesting sales demonstration took 
place at the second meeting of the life 
insurance training course of the Fraser 
Agency of the Connecticut Mutual Life. 
Those who took part in it were Charles 
J. Zimmerman, assistant manager of the 
agency, and Emil Carlovara of the pro- 
ducing staff. Mr. Zimmerman had the 
part of the prospective insured and Mr. 
Carlovara was the salesman trying to sell 
him a life insurance policy. It was clev- 
erly done and those in the audience 
showed a keen interest in the dialogue. 
Prior to the little sketch, Mr. Zimmer- 
man gave a selling talk which he illus- 

trated by means of graphic charts. 
Melvin J. Sackerman, of the Fraser 
Agency, also gave a short talk on the 
rate book and the dividend book; he 
showed the different types of life insur- 
ance policies and also showed how a pol- 
icy is divided into three parts, the legal 
reserve, the mortality and the loading. 





SALES CONGRESS AT BOSTON 





Interesing Program Arranged For New 
England Underwriters’ Gathering 
on March 25. 


The Annual New England Sales Con- 
gress, under the auspices of the Boston 
Life Underwriters Association, will take 
place on March 25, at Ford Hall, Bos- 
ton, Mass. 

Winthrop S. Judkins, State Mutual, 
who has written at least one application 
a week since he started in the insurance 
business five years ago, will tell how he 
has achieved this record. 

J. Elliott Hall, general agent, Penn 
Mutual, New York, will speak on “The 
Value of A Definite Plan.” Following 
his talk he will conduct an open discus- 
sion from the floor for half an hour. 

The afternoon session will include a 
sketch by Charles C. Gilman and Earl 
G. Manning giving a practical demon- 
stration of salesmanship. 

The remaining speakers will be Harry 
H. Kay, manager of the Metropolitan, 
whose subject will be “Progress and De- 
velopment of Industrial Insurance,” 
Tressler Callihan, educational depart- 
ment, John Hancock; and Robert J. 
Williams, educational director, Union 
Central. 





MADE ASSOCIATE MANAGER 


Ludlow S. Sherwood has been appoint- 
ed associate manager with the M. B. 
Lockyer Agency in Chicago of the Kan- 
sas City Life. Mr. Sherwood has been 
in active business in Chicago for the 
past fifteen years, having been general 
manager of one of the Sears, Roebuck & 
Company large subsidiaries, the Fulton 
Saw Works in Cicero; later as president 
of Sherwood Manufacturing Company. 
He has a large business acquaintance 
among the leading manufacturers of 
Chicago and the country. He is a mem- 
ber of the Western Society of Engineers, 
the American Steel Treaters Society and 
the Chicago Athletic Club. He is also a 
director of the Cicero Trust & Savings 
Bank, a former Rotarian in Cicero and 
is active in Masonic circles. 

The Kansas City Life Insurance Com- 
pany and the Lockyer Agency are to be 
congratulated in this appaintment. 





PATRIOTIC MEETING 


The annual patriotic meeting of The 
Prudential was held last Thursday after- 
noon in the large assembly room of the 
company’s home office building. Every 
year the employes of the company as- 
semble and listen to a patriotic talk on 
the lives of Lincoln and Washington. 
The address this year was made by AI- 
fred Hurrell, vice-president and general 
counsel of the company. Preceding the 
address the assemblage sang the “Star 
Spangled Banner” and “America” accom- 
panied by the Prudential orchestra under 
the leadership of Frederic H. Yeoman. 








SECURITY — 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 











THE LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
INCORPORATED 1871 


Insurance in Force, Over $300,000,000 
Admitted Assets, Over $51,000,000 
Payments to Policyholders in 1926, Over $3,500,000 


Total Payments to Policyholders Since Organization, 


Over $43,000,000 
JOHN G. WALKER, Chairman of the Board 


BRADFORD H. WALKER, President 





























Write it in the tna 


Call 


GRAHAM and LUTHER 


Triangle 7560 


176 Montague Street 


General Agents Brooklyn and Long Island 


AETNA LIFE INSURANCE COMPANY 


“A POLICY FOR EVERY NEED” 




















SIX MILLIONS ON 








POLICY HOLDERS 








OCTOBER—“POLICY HOLDERS’ MONTH” estab- 
lished a new record. 

OUR TOTAL OF NEW EXAMINED business for the 
month was $21,081,774, of which $6,452,939, or more 
than 30 per cent., was on the lives of policy holders. 


COMPANY PLANS FOR POLICY HOLDER co-opera- 
tion made this possible. 


BANKERS LIFE COMPANY 











Established 1879 








GERARD S. NOLLEN, President 





Des Moines, lowa 
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Bankers’ Life Emergency Fund 


(Continued from page 1) 


Quite aside from the assessment insur- 
ance still remaining in force, amounting 
to about $190,000,000, the Bankers’ Life 
has in force a volume of legal reserve 
the company 


insurance institu- 


insurance which places 
among the life 
tions of the country. The total legal re- 
serve insurance in force December 31, 
1926, amounted to over $700,000,000, and 
the company is writing new business at 
the of over $150,000,000 a year. 
Good Will Campaign 

The officers of the company report 
that the Good Will Campaign, which the 
company is carrying on through its regu- 
lar fieldmen among the old ‘certificate 
holders to explain the change which has 
taken place, is working out most satis- 
factorily. Reports indicate that most of 
the certificate holders have been expect- 
ing the change and understand that, as 
their insurance is of a term type, an 
increase in the cost is inevitable and that 
from year to year the certificate holders 
who remain must pay the full cost of the 
benefits which they are receiving, regard- 
less of what that cost may be. 

The main point which the old certifi- 
cate holders of the Bankers’ Life should 
bear m mind is that they have always 
received full value in protection for every 
collar paid by them and that the pres- 

- ent increase in rates is inevitable and due 
solely to the fact that they have not 
paid sufficient yearly premiums to enable 
the company to accumulate the mathe- 
matical reserves required for whole life 
level premium insurance. 

From the standpoint of the Bankers’ 
Life as a whole, there is one interesting 
phase of this proposition which is not 


large 


rate 


generally understood. The assessment 
insurance is, in effect, yearly term in- 
surance, but the liability of the company 
under that insurance differs from the 
obligation which a legal reserve company 
normally has under the term insurance 
issued by it in accordance with the regu- 
lar legal reserve requirements. 

“Just as all legal reserve policies speci- 
fy maximum rates, so the term insurance 
issued by any le gal reserve company also 
specifies the maximum rates,” said a 
representative of the Bankers’ Life this 
week. “On the other hand, the term 
insurance represented by assessment cer- 
tificates, such as the Bankers’ Life still 
has in force, carries with it under those 
contracts the unlimited right of assess- 
ment. In other words, the company not 
only has the right, but has the obliga- 
tion to charge whatever may be neces- 
sary to pay the cost of the protection 
eranted to the certificate holders on the 
basis of actual experience from year to 
year. The company is not limited to 
any maximum charge, such as are speci- 
fied in advance under the terms of term 
insurance issued in the regular way.’ 





NEW HANCOCK DIRECTOR 


Carl P. Dennett, Boston, is a new 
director of the John Hancock Mutual 
Life. Mr. Dennett is managing director 
of the Griffin Wheel Co., manufacturers 
of car wheels, with factories located at 
Boston, Chicago, Detroit, Denver, St. 
Paul, Tacoma, Kansas City, Los An- 
geles and Council Bluffs. 

He is also a vice-president of the 
Boston Chamber of Commerce and a 
member of the Chamber’s Executive 
Committee, and a director of the First 
National Bank of Boston, and Arthur D. 
Little Co., and several other corporations. 














the annex are to 











Here is the architect’s conception of the 
greater Union Central Home Office building, 
when the proposed annex to the present sky- 
scraper is finally completed. Eight stories of 
erected 
complete plant is estimated to take care of 
the company’s growth for the next 75 years. 


The Union 
Founded 1867 


at once. The 


Insurance now in force - 


Business from Old Policyholders 


GEORGE WOODBRIDGE DIES 





Boston Agent, Harvard Lecturer On 
Business Relations; George Wood- 
bridge’s Business Relations 
One of the most intelligent and intel- 
lectual of all the life insurance producers 
of New England died at the age of 53 in 
Boston last week. For ten years he was 
associated with Fred Fuller, Equitable 
Life, Boston. For a year he has been 
head of the George Woodbridge Busi- 
ness Relations and was a lecturer at the 
Harvard Graduate School of Business 

Relations. 

His career began as a writer on the 
old Boston “Globe & Boston Journal.” 
Then he founded the publicity bureau 
of Michaelis & Ellsworth, and about 
ten years ago went into the life insur- 
ance business. About a year ago he 
formed the George Woodbridge Business 
Relations for furnishing advice to busi- 
ness men, 

He was associated with Bishop Law- 
rence in the first Harvard endowment 
fund campaign and was a tremendous 
factor in the campaign to extend, the na- 
tional service of Harvard University 
which resulted in the $5,000,000 endow- 
ment for the establishment of the Har- 
vard School of Business, the $3,000,000 
endowment for the department of chem- 
istry and $2,000,000 for the department 
of fine arts. For several years after- 
ward he was lecturer of business policy, 
sales management and insurance at the 
Business School. 





J. M. HOLCOMBE, JR., TO SPEAK 


John Marshall Holcombe, Jr., manager 
of the Life.Sales Research Bureau of 
Hartford, will address the Boston Life 
Underwriters’ Association today at its 
monthly meeting. 


POLICY CHANGING 





Frank A. Berthold Activities In Edward 
. Ashdown Case Come Under 
Review by Underwriters 

The campaign of the Life Underwrit. 
ers’ Association of New York against 
changing policies was given another twist 
this week when Frank A. Berthold, who 
has licenses for about seven companies 
and who is one of the leading producers 
of the city, was examined by Judge Al. 
fred J. Talley, counsel for the associa. 
tion, in reference to some policies on the 
life of Edward A. Ashdown of this city 
who changed three policies which he had 
tc Ordinary life policies in the Colum. 
bian National and Western Union Life, 

The matter has been referred to Super- 
intendent of New York Insurance De- 
partment. 





1925 PAYMENTS 





Interesting Issue of “Insurance Press. 

National Underwriter” Life Insur- 

ance Distribution’s Number 

The “Insurance Press-National Under- 
writer” life insurance distributions nun- 
ber has been issued. These computa 
tions show that in 1925 all insurance or 
ganizations operating in the United 
States and Canada paid out $1,541 ,016,00) 
in death claims, matured endowments, 
annuities, disability claims, dividends, 
lepsed payments, etc. 

The largest claim paid in 1925 were 
$1,767,000 on Solomon Rosenbloom, Pitts- 
burgh banker; $1,201,000 on Horace A 
Sacks, New York department store 
owner, and $1,049,249 on Julius Fleisch- 
mann, Cincinnati yeast manufacturer. 

Amounts paid in Greater New York in 
1925 totaled $46,500,000; in Chicago, $22; 
500,000; in Philadelphia, $16,000,000. 
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LOUDER THAN WORDS 


New Insurance in 1926 - 
(A new high record for all time) 


190 Millions 


One Billion 324 Millions 


(A new high record for all time) 


78 Millions or 427% | 


(A new high record for all time) 


Central Life Insurance Company 


Cincinnati, Ohio 
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a. 
e 
Mass Meeting About 
e e e 
a Policy Substitution 
PRACTICE CALLED PERNICIOUS 
writ: 
ee New York Insurance Men Here Pass a 
— Resolution by Vote of 
twist 73 To 2 
who : 
anies So stirred up are the life offices of 
wae this city with reference to the practice 
UCErS Te of changing policies by substituting lower 
e Al & cost premium for higher premium exist- 
socia- J ing policies that a general meeting was 
n the MME called by the Life Underwriters’ Asso- 
s city ae “lation of New York on Wednesday of 
e fad this week, and a long resolution was 
olies passed deploring the practice which was 
ife called pernicious. The resolution was as 
Super: gap (ollows : 
5 Whereas, the General Agents, Managers, 
Cre Agency Supervisors in meeting this day assem- 
bled, and ? , 
Whereas, such meeting wishes to record its 
opposition to the solicited changing of Limited 
Payment Life and Endowment policies to the 
Ordinary Life form, and 
Whereas, the meeting finds that it is usually 
Press. against the best interests of the insuring pub- 
sur: lic to have such changes made, (1) because all 
life insurance is based upon the mortality tables; 
(2) because a policy once established and 
Under- changed entails a loss to the insured, and 
‘ Whereas, an insured cannot continually tear 
5 num down the cash reserves estabished by existing 
mputa- MM policies thus transferring his insurance from one 
company to another, pay premiums at the in- 
Ce Ol MR creased age and pay acquisition costs again and 
United again and come out the gainer, and 
Whereas, the agent who usually advises such 
016,00) change is the only one who comes out the 
gainer because he collects commissions on the 
vents, HR new insurance which he writes and there is 
idends, Me "thing altruistic in his advice, and 
Whereas, the meeting is opposed to general 
agents, managers, etc., educating and training 
yc ¢ fp teir men to base their solicitation upon advice 
Wer to the insured to change existing Endowment and 
1, Pitts Limited Payment Life policies from a higher 
race A gm ?emium to a lower premius form; and 
store Whereas, the meeting is opposed to agents 
a sto basing their solicitation upon advice to the in- 
Fleisch- sured to change existing Endowment and Lim- 
urer. ited Payment Life policies in this manner; there- 
York i fore be it ‘ : 
0 RESOLVED, That this meeting record their 
20, $22; opposition to this practice and request all agents, 
000. general agents, agency managers and home office 


officials to exert influence toward discouraging 
this promiscuous habit of solicitation; and be it 
further 

Resolved, That in the event of it appearing 
necessary and for the good of the insured to 
change such Limited Payment and Endowment 
Policies to the ower cost forms, that it be done 
in conformity with the advice given by the Su- 
perintendent of Insurance, which is: 

“Fairness to the policyholder, who has 
paid the acquisition expense on the premium 
of a limited payment or endowment policy, 
Tequires that any change from such a pol.cy 
should be to the largest amount of ordinary 
life insurance that the premium he is paying 
would purchase in the company issuing the 
original policy.” 
rnd that the agent giving this advice would 
hus he serving the imsured’s interest best by 
advising him to change the Limited Payment 
ot Endowment policies to as much insurance on 
he Ordinary Life Plan as his premium would 
buy as of original date and age; be it further 
RESOLVED,: That a copy of this resolution be 
orwarded by the Executive Secretary of the 
ite Underwriters’ Association to the Superin- 
tndent of Insurance: of the State of New York, 
t¢ Agency Ofticers’ Association, Agency Officers 
bt the Companies doing business in the State 
of New York and other Life Underwriters’ As- 
olations in the State of New York requesting 
“if support in stamping out this growing per- 
Mlous practice in promiscuously soliciting in- 
urance on the basis of disturbing and changing 
isting policies, %, 


Only Two Dissenting Votes 


There were about seventy-five present 
nd all voted for the resolution with two 
Xceptions, the dissenters being Frank 
‘Adams of the Mutual Life and Harry 
‘wtay of the Connecticut Mutual. Both 
‘ld they agreed with the spirit of the 
Solution but objected to the paragraph 
Which agents were told how to advise 
€ client. 
resident Collins of ‘the Life Under- 
lised was in the chair and the meeting 
i: With a short statement by Julian 
tick who was followed by J. Elliott 


all of the Penn Mutual who read the 
Solution, 


Following its 
pokstaves of the Travelers described 
oe is office combats policy twisters, by 
8 agents continuously in touch with 
rine ty Holders. Hugh D. Hart of the 
Sy ife then said that a very good 
or twisting and rebating was to get 
: | Practice Committee of the Life 
Twriters’ Association on the job. J. 


adoption Joseph » D:.4 


Elliott Hall, Penn Mutual, said that every 
effort should be made by the offices of 
the town to find out what agents are en- 
gaged in the policy changing practice. 


No Apology 


Following the meeting about policy 
substitution there was a meeting of the 
executive committee of the Life Under- 
writers’ Association of New York which 
voted to send the following letter to Mel- 
len, Hanmer & Co., who wrote to the 
association demanding an apology for re- 
cent accusations made against Mellen, 
Hanmer & Co., before Superintendent 
Beha: 


Gentlemen: Replying to your letter of Febru- 
ary 4 concerning the opinion rendered by the 
Hon. James A. Beha, Superintendent of Insur- 
ance, in connection with the question of chang- 
ing Limited Payment Life or Endowment poli- 
cies to the Ordinary Life Plan and to your 
request that the Association publicly retract their 
accusation, I am instructed by the Executive 
Committee to make the following reply: 

1. That the Committee representing the As- 
sociation made no accusation but asked for in- 
formation from you as to the method you used 
in connection with the above mentioned changes. 
Without the knowledge or consent of the Com- 
mittee, while it was still investigating, you re- 
quested a hearing before the Superintendent of 
Insurance, which was granted by him and the 
Committee representing this Association was 
invited to be present. 

2. The position of the Association toward 
anyone who holds a license to do business in 
this State for any Company is that it is gen- 
erally against the best interests of the insured 
to change established policies on the Limited 
Payment Life or Endowment Plans. It further 
agrees with the Superintendent of Insurance in 
the opinion which he expressed as follows: 

“Fairness to the policyholder, who has 
paid the acquisition expense on the pre- 
miums of a limited payment or endowment 
policy, requires that any change from such 

a policy should be to the largest amount of 

ordinary life insurance that the premium he 

is paying would purchase in the company 
issuing the original policy.” 

In other words, the Association feels that in 
the cases where a change is necessary, it should 
be changed for the amount of Ordinary Life 
that the premium would have originally bought 
at the original date and age of issue. 

The Committee asked me to state that it will 
continue to refer all proposals to change such 
policies as may come before it to the Business 
Practice Committee to see that the provisions 
of Section No. 60 of the Insurance Law are 
carried out and if the law is violated, the Com- 
mittee will call it to the attention of the Super- 
intendent of Insurance or take such other action 
as it may deem wise. For your information, we 
quote Section No. 60 of the Insurance Law: 

“Estimates and misrepresentations pro- 
hibited. No life, health or casualty insur- 
ance corporation including corporations op- 
erating on the co-operative or assessment 
plan doing business in this State and no 
officer, director or agent therefor or any 
other person, co-partnership or corporation 
shall issue or circulate, or cause or permit 
to be issued or circulated, any illustration, 
circular or statement of any sort misrep- 
resenting the terms of any policy issued by 
any such corporation or the benefits or 
advantages promised thereby, or any mis- 
leading’ estimate of the dividends or share 
of surplus to be received thereon or shall use 
anv name or title of any policy or class of 
policies misrepresenting the true nature 
thereof or any other person, co-partner- 
ship or corporation make any misleadine 
representation or incomplete comparison of 
policies to any person insured in any such 
corporation for the purpose of inducing or 
tending to induce such person to lapse, for- 
feit or surrender his said insurance. The 
superintendent of insurance may in his dis- 
cretion revoke the certificate of authortiy 
issued bv any corporation or agent on his 
being satisfied that such corporation or agent 
has violated any of the provisions of this 


PRUDENTIAL WINS BOK PRIZE 





Selected As Pictorial Illustration of Ad- 
vertismg Text Drawn by E. S. 
Turnbull Staff Artist 

When E. Stanley Turnbull, staff artist 
at the home offices of The Prudential 
prepared an illustration for a display ad- 
vertisement early in 1926 his drawing 
was what he has since been pleased to 
call “part of the day’s work.” 

This same work of art, which appeared 
in several national magazines, recently 
was selected by the Bok Advertising 
award jury as the finest example of the 
year in the pictorial illustration of ad- 
vertising text. The award, announced at 
a dinner of the Harvard Business School, 
was a check for $1,000 and a certificate 
of honor. 

“The misery of an old man is of in- 
terest to nobody” was the title of the 
drawing. It depicts a feeble old man, 
leaning on two canes and hobbling pain- 
fully across a desolate expanse—a pow- 
erful sermon on the necessity for- old 
age endowment life insurance. It is a 
picture from real life, for Mr. Turn- 
bull’s model was an old man who ekes 
out a precarious. living through the sale 
of books in the art centers of New 
York. Mr. Turnbull is a Canadian and 
before enrolling with The Prudential he 
achieved considerable fame in Ottawa as 
a portrait painter. 





INSURES LIFE FOR MILLION 





Benjamin J. Klein, President Real Estate 

Corporations, Takes Out Policy in 

Favor of Firm 

Benjamin J. Klein, real estate operator, 
president of the Golden Hills, Inc., of 
Tampa, Fla., and president of the Na- 
tional House and Farm Association, of 
New York, has taken out a policy for one 
million in favor of the corporations of 
which he heads. He was formerly an 
mdustrial agent,, and through this source 
he became thoroughly aquainted with the 
needs of the working man for a home 
of his own. He set out to buy and de- 
velop acreage and promote thé building 
of one and two family homes which could 
be sold on the plan of a small payment 
down and the balance on monthly pay- 
ments. 





W. L. LUNDY DEAD 
William L. Lundy, special representa- 
tive for the past ten years in Toronto, 
Ont., for the Great West Life Assurance 
Company, died suddenly last week, at 
the age of 65 years. 





GOING TO CALIFORNIA 
Robert C. Anderson, of C. W. Ander- 
son & Son, State Mutual Life general 
agents, New York, left this week for 
California. 








section. Any violating of this section shall 
constitute a misdemeanor, and it shall be 
the duty of the superintendent of insurance 
to revoke the certificate of authority of the 
corporation or agent on a conviction for so 
offending. 





Springfield, Massachusetts 





A FIRM FOUNDATION 


With more than three-quarters of a century of success and 
achievement back of it, the Massachusetts Mutual is in a posi- 
tion to progress along lines that have been thoroughly tested. 


This position is made more desirable because of the main- 
tenance of principles and practices of high character which have 
molded the three great divisions of the Company—Home Office, 
Field Force, and Policyholders—into an organization whose 

gy _reputation for stability and fair dealing is universal. 


' Joseph C. Behan, Superintendent of Agencies. 
Massachusetts Mutual Life Insurance Company 


Organized 1851 











IT DOESN’T 
COST 


ANYTHING 
EITHER 


The Company 
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it, 
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The Agent 
lives by 
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The Policyholder 
wants 
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Beneficiary 
Inherits 


it:— 


Organized 


Service 


THE 
KEANE-PATTERSON 
AGENCY 


Massachusett Mutual 


Life Insurance Company 


225 West 34th St., New York City 
Chickering 2383-8 
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Practical ce gestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 


The International 

Every Claim Lite says that every 

A Reason For’ claim paid by a life 
Buying Insurance company is another 

reason, which can be 
advanced by agents who know about it, 
for buying life insurance. The com- 
pany in its publication prints an article, 
“840 Keasons for Insuring Your Life,” 
and says in part: 

Why should you buy life insurance? 

We know of 8&6 reasons why. 

Of course, it would be a physical im- 
possibility to impart these reasons to 
you one at a time, so we will give them 
to you in the following condensed form: 

$40 death claims totalling $2,090,831 
were paid by the International Life in 
1920. 

These 846 policies had been in force 
from one to thirty years, but the most 
interesting feature is that 52 policies 
were in force less than one year and con- 
stituted first year death claims. 

This represents the largest number of 
claims paid in any one year with the 
exception- of 63 policies which were in 
ferce two years, 91 policies in force 
seven years, 54 policies in force eight 
years, 75 policies in force nine years and 
55 policies in force eleven years. 

Here’s another interesting feature—220 
of the 846 claims were paid on policies 
that had only been in force from one 
to five years; over 26% of the total 
number of claims paid. These 220 pol- 
icyholders paid the company $142,789 in 
premiums and the company paid $1,049,- 
039 to the beneficiaries. 

Just think of it—$1,049,039 paid out 
on policies in force from one to five 
years—over half of the total amount of 
claims paid by the company in 19206. 

These 846 reasons should convince you 
of the uncertainty of life, and— 

The 220 death claims paid on policies 
in force from only one to five years 
should inculcate the necessity of prompt 
action—not tomorrow, next week, or next 
month, but today. 

Delays are dangerous—tomorrow may 
be too late, for when you get ready to 
buy life insurance the insurance com- 
panies may not care to assume the risk 
of insuring you. Every year a large 
number of applicants are declined by 
American Life Insurance Companies and 
it is an established fact that one appli- 
cant out of every nine is rejected. 

A good time to get insured would be 
the day before you died, but as no man 
knows the zero hour would it not be 
well, while you are in good health, to 
provide for the future of your loved 
ones? 





SEND CHECKS WITH BUSINESS 


Henry W. Neuhaus of Houston took 
first place in January in the entire 
United States in competition with 300 
other salesmen of the Northwestern Na- 
tional Life, for which Cravens, Dargan 
& Co., are Texas agents. All of Mr. 
Neuhaus’ business was submitted with 
checks attached for the entire first 
year’s premium. Mrs. G. A. Ralls, also 
of Houston, took eighth place, and W. D 
Foster of Austin, tenth. The state agency 
was again the fourth agency in the 
United States, nosing out North Dakota 
for the first time in months, 











The Security Mu- 


Why Drives tual, in the current 
Find issue of its publica- 
Favor tion, “The Roster,” 


asks and answers 
two questions frequently heard in the 
business: 

2—Why is a special production drive 
of a week or ten days in honor of a re- 
sfected and highly regarded executive in 
a life insurance company a good thing for 
the agency staff's morale? 

A.—Because it offers an opportunity to 
the representatives in the field to give a 
practical demonstration of their esteem 
and affection for the executive. Most 
representatives in the field are eager for 
the effort. Because it compels the agency 
ferce to take stock of the administration ; 
to reappraise it, if you please; to visual- 
ize what is being accomplished by the 
company. Because it gives representa- 
tives in the field an excuse for driving 
themselves. A great many men really de- 
sire to get ahead of themselves, but some- 
times need an excuse or reason for mak- 
ing the effort. Because it removes the 
agency force from what they sometimes 
feel is their detached position with ref- 
erence to the home office, and during a 
campaign of this character they become 
intimately linked in thought and _ spirit 
with the home office and become more 
thoroughly imbued with the ideals of the 
executive whom they seek to honor. 

2—How can the production force get 
back into its usual swing after the ten- 
sion of the drive is over and there is a 
let-down of activities? 

A.—There is usually a short-breathing 
spell of a few days following an effort 
of this kind during which production 
slows up a little bit, but there is so much 
unfinished business resulting from an ef- 
fort of this character that the alert agent 
has many loose ends to gather up, and 
usually very quickly gets back into his 
normal stride. Also, the example of what 
he has done during the drive is a cer- 
tain inspiration to him. In my judgment, 
“men learn best by doing,” and no ex- 
ample or influence is quite as useful to 
a man in his attempt to do greater things 
as his own successful experience. 





BIG CONSERVATION MONTH 

During January, 1927, the conservation 
department of the Franklin Life restored 
$1,171,000 of business, the largest amount 
ever restored in a single month. 





UNION CENTRAL COURSE 

Nearly a hundred agents of the Union 
Central have completed the company’s 
correspondence course in life insurance 
fundamentals, which was instituted last 
May. Albert E. Chamberlain, agent at 
Lynchburg, Va., enjoys the honor of 
being the first graduate. More than 450 
agents are now enrolled in the course. 





C. E. Betchel has been promoted from 
supervisor of agents of the western di- 
vision to supervisor of all agencies in 
the Spokane district of the Mutual Life. 
He went to Spokane recently from Liv- 
ingston, Mont., where he had been in the 
Mutual Life’s ‘employ as agent and dis- 
trict manager for more than ten years. 





FROM DURYEA’S BOOK 





San Francisco Man Tells Agents Not to 
Sell Life Insurance But to 
Sell Results 

In his new book, “When to Stop Talk- 
ing,” J. E. Duryea of San Francisco, 
well-known life insurance manager and 
writer on insurance subjects, gave the 
following advice under the shead of 
“Don’t Sell Insurance—Sell Results”: 

“Don’t sell ‘life insurance’: sell the 
comfort and happiness that the insur- 
ance money will buy. 

“Don’t sell ‘policy forms’: sell food 
and clothing and education and a better 
chance in life for children. 

“Don’t sell ‘net cost’: sell hope and 
freedom from financial worry. 

“Don’t sell ‘endowments’: sell a feeling 
of superiority and of having made a 
financial success of life. 

“Don’t sell ‘premiums’: sell savings. 

“Don’t sell ‘cash value’: sell the con- 
tinuation of income when income stops. 

“Don’t sell calculation of cost; sell 
pride and a beautiful old age. 

“Don’t sell premium rates: 
Mother’s Time to her children.” 


TELLS OF GROUP BENEFITS 


sell a 








W. L. Simrell, of Mutual Life, Says It 
Has Benefited Employer and 
Employes 
That group insurance is an excellent 
means of bringing about a better rela- 
tionship between employer and em- 
ployes, in addition to other benefits re- 
sulting from it, is the opinion of William 
L. Simrell, secretary of the Mutual Life 
of New York. Mr. Simrell is also presi- 
dent of the Brooklyn Management Club. 
Writing in the Brooklyn Chamber of 
Commerce publication, “Brooklyn,” on 
the subject of group insurance and its 
advantages, he declares that its adoption 
by most big business concerns has con- 
vinced workers that the employer has a 
heart. This fact, he goes on to say, is 
worth more to the employe than mere 
pay envelope returns. “Something more 
than money is needed,” says Mr. Sim- 
rell, “something akin to the spirit of the 

olden days.” 

Speaking of the days gone by when a 
more friendly feeling was possible be- 
tween employer and employe than now, 








satisfaction in so doing. 








This company writes all standard forms of insur- 
ance and annuities on both men and women. Age 


limits 10 to 70. 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street 





You Who Seek Opportunity 


Opportunity exists always for those who seek 
success and satisfaction in life insurance field work. 


During 84 years the first American legal reserve 
mutual life insurance company has been served and 
built to greatness by men who found both success and 








TEN MEN 


We have ten new 
territories for ten 
good men under 
real general agents’ 
contracts. 





Address 
The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 




















yAicet, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
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because of the fact that a business was 
owned by a single individual, Mr. Sim- 
rell says that something like group in- 
mea was needed to help restore good 
will. 

Among the other benefits mentioned 
by the writer are the reduction of ab- 
sences due to the medical and _ nursing 
services supplied workers in the event 
of illness. Claim was made by one en- 
ployer that absences in his organization 
had been reduced 50% in this way. 

The question of group insurance’s re- 
ducing labor turnover also is discussed 
in an interesting way by Mr. Simrell. He 
sees it as a decided aid in preventing 
labor turnover and gives one or two com- 
crete cases of claims paid under group 
policies which gave group insurance 4 
stronger hold on the minds of workers. 
The president of one organization said 
his turnover dropped 15% in two years. 
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Comments on Expense 
| Relation to Size 


ANOTHER PRESIDENT’S VIEWS 





Real Question Really Is What Are 
Company’s Ideals and How 
N Is It Administered 





The president of another large life in- 





4% surance company in writing to The East- 
’ em Underwriter, relative to the state- 
s ment made in the “Journal of Com- 


merce” that after a life insurance com- 
pany grows to a certain point the ex- 
pense is increased (this paper printed 
two viewpoints of life presidents last 
week), said: 

“It has never seemed to me that the 
question of mere size is of any vital im- 
0. portance. The real question in a_com- 
pany, either large or small, is this: What 
are its ideals and how are its affairs ad- 
ministered ? : 

“If a company seeks merely for size, 
it will unquestionably run into extrava- 
gant methods which will result in in- 
C. creased cost to its policyholders. Upon 

the other hand,-if it has as its main 
ines 

















purpose the selling of insurance at the 
lowest possible cost, and is willing to be 
content with a reasonable growth, its 
size is immaterial except in so far as it 
nay enable it to more efficiently accom- 
jlish its purpose. 














.¢ was jm ‘In other words, the larger the com- 
_ Sim- [pany is the better it ought to do its task. 
up in- Ht should be judged individually as to 
> good #Mwhether or not it is accomplishing a real 
service.” 
tioned 
of ab- ML U. SCHLOSS IS PROMOTED 
1ursing 








event fmbecomes Assistant Manager of the Mer- 
ne em- vin Lane Agency, Equitable Society, 
ization March ik. 
vay. Effective March 1 Laurence U. Schloss 
eS "4d 8 to be promoted to the position of as- 
scussed Hi; 






stant manager of the Mervin Lane 
gency of the Equitable Life Assurance 
Society! in New York. 

uly, 1925, after having taken the in- 





rell. He 
venting 
vo con- 














r grou? Miuly, 1825, after having taken the in- 
rance 4 MRurance course at the University of 
vorkers: MiPennsylvania under the direction of Dr. 
ion sal MS. S. Huebner. Although he had pre- 





Oo years. 





ously had this valuable training, he 
hought it worth his while to enroll in 
te Equitable Home Office School, and 
ls record before his graduation was a 
ood one. He has proved to be an ex- 
¢ptional salesman and a real diagnos- 
cian of life insurance needs. He has 
hown a particular aptitude for instruct- 
¢ and training new men and this, to- 
ther with a desire to help his fellow- 
forkers, has brought about his promo- 
on. He has the good wishes of all his 
Soclates and is expected to make a 
pod record in his new job. 
























and MURRAY TALKS IN ERIE 
and LE Murray, general agent for the 





‘tn Mutual Life in Cleveland, recently 
idressed members of the Erie Life Un- 
‘Writers in Erie, Pa., stressing the vast 
mount of work yet to be done in the 
“surance business in Pennsylvania 
M Ohio. He pointed out that not 5% 
men aged 65 have their life’s savings 
Us 3% interest. 


" S. S. Huebner will address the 
atch meeting in Erie. 


















NEW GROUP WRITINGS 


The Metropolitan Life last week an- 
“ig the writing of a group program 
4 € lives of the employes of the Pike 
nty Telephone Co., of Pittsfield, IIl., 
88 $40,000 of life insurance. They 
# *ounced the writing of a policy 
‘ang the employes of the Calderone 
c. Managing motion picture pro- 

Sin Hempstead, Lynbrook and Val- 
tteam, L. I, for more than $58,000. 














SGOLD PIECES FOR PRIZES 

p gg ecurity Life of Chicago is offer- 

BS of ine 20.4 for the best sales can- 
its Ordinary Life Endowment 85. 
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FORMER FIRE EXECUTIVE 


George A. Clarke, Now With Johnston 
Collins, Was Prominent Officer 
of Home and Continental 


George A. Clarke, formerly an officer 
of the Home Insurance Co., and the 
Continental Insurance Co., two of the 
largest and most important of the fire 
insurance organizations, has decided to 
cast his lot with life insurance and is 
now interested in the Johnston & Collins 
agency of the Travelers in this city. 

Mr. Clarke attended the last meeting 
of the Life Underwriters’ Association of 
New York and has been successful in 
selling life insurance. 

He has an unusually wide acquaintance 
in the insurance district, not only be- 
cause of his years of service but also 
because of the numerous committees on 
which he has served when he was a 
fire insurance executive. 


MANHATTAN’S FEBRUARY 


Russell King, superintendent of field 
service of the Manhattan Life, says Feb- 
ruary will be the biggest month that the 
company has had for a long while. Mr. 
King is soon to visit the New York 
agencies of the Manhattan with a view 
to looking over their work and making 
recommendations, 























Industrial Life Insurance— 
Especially Attractive and Favorable to the Insured. 

Ordinary Life Policies— 
All forms of Life, Limited Payment and Endowment, containing attractive 
and novel features, with High Values at Low Cost. 





Give Agents Unusual Money- Making Opportunities 


Officers 
Geo. T. Smith, Vice-President E. J. Heppenheimer, President 
Chas. F. Nettleship, 2nd Vice-President 
Home Office—Jersey City, N. J. 





E. C. Wise, Treasurer 
rown, Secretary 











| The Colonial Life Insurance Company of America 
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New Increased Dividend Scale 
Effective January 1, 1927 


New England Mutual Life Insurance Company 


Boston, Mass. 
This Company is now in the very 
Forefront on Low Net Cost 



































surance Company. 


the H 
Office and field force. 


The year 1926 was in many respects the greatest 
year in the history of the Missouri State Life In- 
The year 
marked by the announcement of new rates and 


policies; by improved methods of underwriting in 
ome Office and by a wonderful spirit of 
friendship and co-operation between the Home 


The Company’s admitted assets increased from 


MISSOURI STATE LIFE 


Presents Its Annual Statement 


$61,889,485.52 to $70,554,896.66, an increase of 
$8,665,411.14. 

Free surplus increased from $2,007,979.36 to 
$2,768,875.05, an increase of $760,895.69. 
Insurance in force, including Group, increased 
from $587,586,508.00 to $670,919,561.00, an in- 
crease of $83,333,053.00. 

New business paid for in 1926 amounted to 
$179,542,912.00, as compared with $136,978,- 
659.00 in 1925, an increase of $42,564,253.00. 


was especially 





Estate 


Collateral Loans 


Premium Notes 


miums 


Policies Reinsured 





Admitted Assets 

First Mortgage Loans on Real 
Real Estate, Home Office. ; 
Real Estate, Other....... 
Real Estate Sales Contracts... 
Loans to Policyholders. ; ‘ 
U. S. Gov’t and Municipal Bonds 
Cash in Banks on lateven. 
Cash in Banks and Home Office 
not on Interest........ 
Accrued interest on Investments 
Outstanding and Deferred Pre- 


u 
Due from Other Companies on 


All Other Assets......... 


Balance Sheet, December 31, 1926 
Liabilities 
Policy Reserves ............ $61,277,817.23 
.-- $38,888,375.75 Policy Claims in Process of Ad- 
Earn 1,244,937.86 justment not Due......... 473,675.79 
as 3,468,694.59 Premiums and Interest Paid in 
940,559.62 EMRE os i a, Raed e 4, wea ela 564,880.85 
marae 1,190,000.00 Dividends Left on Deposit with 
... 14,109,628.75 ee errr ee er ree 1,051,265.48 
3,802,567.98 Reserved for Taxes.......... 399,268.70 
ear 404,917.94 Contingency Reserve for In- 
eit 2,127,787.26 NOI os oa a aie a Gs ew a * 100,000.00 
All Other Liabilities......... 445,414.90 
eee 63,753.44 Apportioned for 
1,836,702.29 Policy _Divi- 
GE ac os $1,473,698.66 
ee 2,352,534.51 Capital Stock.. 2,000,000.00 
Samples «acc... 2,768,875.05 
hve 28,258.00 Surplus for Protection of Poli- 
33: 96,178.67 cyholders ....... Gates aus 6,242,573.71 
$70,554,896.66 $70,554,896.66 














Life - 





A great Company daily growing greater! 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. Singleton, President 
Accident - 


Home Office, Saint Louis: 


Health - Group 
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FORTUNATE EXPERIENCE 





One Prominent Law Firm in New York 
Says That Expenses and Taxes After 
Death Can Soon Be Paid 


Probably because of the fine class of 
clients they have, Davis, Polk, Ward- 
well, Gardiner & Reed, New York law- 
yers, have not had the same experience 
with shrinking estates as have some 
other law offices. Here is a letter on 
the subject to The Eastern Underwriter 
from Lee McCanliss of the law office, the 
principal partner of whom is John W. 
Davis, who was ambassador to Great 
Britain and who ran for President 
against Coolidge: 

“There has been a great deal of talk 
of estates shrinking materially in ad- 
ministration due principally to forced 
sales. We have not had this experience. 
Practically all of the taxes and adminis- 
tration expenses can be paid from a year 
to a year and a half after death, and the 
result has generally been that the ex- 
ecutors or administrators have been able 
to realize substantially more than the 
appraised value from the assets which 
it has been necessary to sell. There 
presumably are cases where the hold- 
ings of the deceased are such that it is 
necessary to sacrifice them to raise cash 
but as I stated above I do not now re- 
call a single case’ of an estate adminis- 
tered in this office where such has been 
the fact.” 





MADE AGENCY SUPERVISOR 


Charles B. Knight, manager of the 
Union Central Life, with offices in the 
Woolworth building, New York, has an- 
nounced the appointment of Samuel 5. 
Wolfson as agency supervisor. This is a 
new position in the Knight agency and 
has been created in order to give Mr. 
Wolfson an opportunity to further de- 
velop the agency force for Mr. Knight. 
Mr. Wolfson has had a successful career 
in the life insurance field. At one time 
he was in charge of the Bible House 
Agency of the Equitable Life Assurance 
Society. Until recently he has repre- 
sented the Knight agency as branch man- 
ager in the Bible House. 





PRESIDENT COMMUNITY CHEST 


J. Stanley Edwards, general agent of 
the Aetna Life, Denver, has been named 
president of the Denver Community 
Chest for 1927. It is a charitable organi- 
zation but requires at its head a man 
who is willing to work and work hard, 
and that’s why they grabbed “Stan.” His 
past performances are his recommenda- 
tions. 





THE MUTUAL LIFE 


The Mutual Life wound up the year 
1926 with assets of $798,152,133, a gain 
in assets of $51,945,098. Its contingency 
reserve at the end of 1926 was $56,767,- 
592. The company has outstanding in- 


surance of $3,515,355,080. 








Connecticut General News 
Hartford, Conn. 





1926 Record 


New Paid Life Insurance 


Life insurance in force Dec. 31, 1926 


Life Department Income 


Accident Department Income 


Total Income 


$232,242,985.33 
849,803,816.92 
26,058,845.57 
2,029,446.42 
28,088,291.99 


Ten Years of Progress 


New Paid For 


Life Insurance 


Year Life Insurance In Force Assets 

1916 = $_-:26,506,389.80  $113,391,968.32 $18,181,383.87 
1921 117,922,256.08 410,248,133.89 37,501,952.57 
1926 232.242,985.33 849,803,816.92 86,602,009.30 


Sixty-Second Annual Statement 


Liabilities 


Excess Security to Policyholders 


Assets, December 31, 1926 


79,309,850.52 
7,292,158.78 
86,602,009.30 


Another Year of Consistent Growth 











JOINS SECURITY MUTUAL 

Julius Roseman resigned recentlM as 
general agent of the Manhattan Life to 
assume the duties of general agent of 
the Security Mutual Life in New York. 
He will remain at his old location at 391 
East 149th Street, Bronx. Mr. Roseman 
will have associated with him Abraham 
Margulies who had a fine record as agent 
for the Metropolitan Life and who, as 
district manager, will have the responsi- 
bility of training new men. 

James S. Doroff will assist Mr. Mar- 
gulies in building a staff of producers? 
He has made rapid progress in the in- 
surance field as a personal producer. 
Morris Goldstein completes the trio of 
men who will help Mr. Roseman build 
an agency. 





The Bankers Life has appointed H. H. 
Sauers of Helena,- Mont., as agency 
manager of the company’s agency at 
Seattle, Wash., succeeding the late 
Charles A. Cohen. 





WILL MOVE TO HOLLYWOOD 

Plans for removal of the home office 
of the Mountain States Life from Den- 
ver to Southern California have been 
completed, according to advices from 
Los Angeles, which state that the com- 
pany’s head office will hereafter be lo- 
cated at Hollywood and that its name 
will be changed, probably to Hollywood 
National Life Insurance Company. <A 
meeting of stockholders was held at 
Denver on January 19, when transfer 
of the home office to California and the 
proposed change in name were approved. 
Officers of the company are understood 
to be in Hollywood this week, complet 
ing the new plans, and the home office 
will be. moved to that city at once. 





Members of the Richmond, Va., police 
department have been covered by a group 
policy written by the Shenandoah Life of 
Roanoke through R. Latimer Gordon, its 
general agent at Richmond. 


. the motor to run. 





——= 


AUTO DEADLY GAS WARNING 





Rahway, N. J., Safety Council Advises 
Motorists to Keep Garage Doors 
Open; Heating Device Dangers 
The dangers of carbon monoxide poi- 
scning is the subject of a statement jis- 
sued recently by the Rahway, N. J, 
Safety Council. The number of deaths 
from this cause has led the council to 
emphasize the perils to those who own 
or operate an automobile or use portable 

oil or gas heaters in their homes. 
The statement in part is as follows: 
‘Motorists or mechanics often attempt 
repairs or adjnstment to their automo- 
biles, working in their private garages, 
which are usually not heated in winter 
and in order to be comfortable they close 
the garage doors and windows and allow 
Quickly the atmo- 
sphere becomes deadly, due to the car- 
bon monoxide which is being generated 
by the engine and countless number of 
deaths are recorded from this cause 
every year. 
_ “Other sources of danger are found 
in rooms heated by portable gas or oil 
burning devices with all ventilation in 
the room shut off. These stoves do not 
have complete combustion and _ their 
burning gives off deadly carbon monox- 
ide gas. _Do not retire with a lighted 
gas or oil burner in your room unless 
— positive that ventilation is am- 
ple. 





HONOR FIRST WOMAN EMPLOYE 


Believed to be the first woman in the 
United States to be employed by one 
company for half a century, Miss Car- 
rie Foster, of 297 Jefferson street, Brook- 
lyn, N. Y., was the guest of honor at 
a luncheon given recently by Haley 
Fiske, president ‘of the Metropolitan 
Life, with which organization she _ has 
been connected for the greater part of 
her life. 

With the exception of Mr. Fiske, hin- 
self, Miss Foster has more years in point 
of service to her credit than any other 
employe of the Metropolitan. The other 
guests were officers of the company ant 
some fellow employes of Miss Foster's 
_ In honor of her half century of ser- 
ice with the Metropolitan, Miss Foster 
was the recipient of many gifts. These 
included a set of French china from the 
girls in the section she directs; $255 m 
gold from her fellow members of the 
Metropolitan Veterans Association, each 
of whom contributed “two-bits of love, 
twenty-five cents, for their fellow 
worker;-a radio set, innumerable bov- 


' quets and other personal gifts. 





NEW GENERAL AGENTS 


The appointment of Ben W. Dav 
and Linwood Butterworth as generdl 
agents at Richmond, Va., for the Net 
England Mutual Life, operating as Davi 
& Butterworth, with territory including 
all of Eastern and Northern Virginia 
was announced this week. 











Pennsylvania 

















Provident Mutual 


Life Insurance Company of Philadelphia 





The Provident has worked out a practical plan 
by which the Home Office, through an Edu- 
cational Supervisor, is assisting in the devel- 
opment of new agents. 





Founded 1865 





























and Martinsburg. 





There are several agency opportunities now open in West Virginia. 


You can gain a chance now to grow with the West Virginia 


organization in Clarksburg, Elkins, Parkersburg, Wheeling, Fairmont 


A CHANCE TO GROW 


The Lincoln National Life Insurance Company has millions of 
dollars of insurance in force in West Virginia. 
and the Company is known in every part of the State. 


The volume is growing 


{ \\ 


iy 















(LINK UP (wu THE) LINCOLN) 









The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 


More Than $460,000,000 in Force 


Fort Wayne, Indian® 
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| 1926 Revenue Act Primer 


No. 1 








ene 


The Penn Mutual Life has issued a 
primer relative to the Federal Revenue 


profit, if any, arising from the 
transaction. 


Act of 1926. Its answers to various tax Ke? = ee 
; : . . : own in cash subject to income 
2 ; rinted The East- : : 
wesssipaeed wit be p “ by . tax before policy matures or be- 
ern Underwriter in this and succeeding comes full paid? 
isstes. As to dividends and exchange of A. No. However, if the policy is 


policies it says: 

Income Tax Dividends 

Are dividends on life insurance 
policies, used by the insured to 
reduce premiums, taken in cash, 
allowed to accumulate or to in- 


1 


crease the amount insured subject! 4 Q 


to Income Tax? 
A. No. 


Is there a tax upon dividends re- 
~ ceived by the insured on full paid 
policies? 
A. No. This question, answered in 


the affirmative in previous regula- 
tions, has been eliminated from 
Art. 47, Reg. 69. The only in- 
ference is that it is no longer ef- 
fective and that until the insured 
has received a sum in excess of 
the amount paid. in, there is no 
taxable income. This would not 
occur while the policy is in force. 
3ut if it is surrendered or ma- 
tures, all dividends received will 
be considered in computing the 


subsequently surrendered or ma- 
tured, the accumulations drawn 
down should be added to the cash 
‘received in order to compute the 
then taxable profits. 


Exchange of Policies 


Is there any taxable income when 
one policy is exchanged for an- 
other? 


A. Yes, under certain circumstances. 
If the new policy has a cash sur- 
render value exceeding the net 
cost of the old one the result 
is a taxable profit for the year 
the exchange takes place. Should 
the taxpayer receive a cash pay- 
ment in addition, of course such 
payment ought to be computed in 
the profit. If the new policy has 
no cash surrender value and 
there is no cash payment received, 
or if the new policy has no cash 
value and the cash payment is less 
than the net cost of the old pol- 
icy, no taxable income results. 





INSURED THRIFT 





Several Banks Co-operating with Brook- 
lyn National Life; How Plan 
Is Operated 

A plan of protected savings has been 
devised by the Continental Thrift Cor- 
poration which is operated in conjunc- 
tion with the Brooklyn National Life, 
the Nassau National Bank, the Colonial 
Bank of New York and the Greenwich 
Bank of New York. The Nassau Na- 
tional Bank is trustee and the two latter 
banks are the depositories. Under this 
plan a person is enabled to accumulate 
a substantial fund through monthly de- 
posits, 

The Plan 

A man at the age of 30 years, wanting 
to establish a fund of $6,000 over a pe- 
riod of 120 months, may deposit. $50 
cach month with the Nassau National 
Bank of Brooklyn. Upon making the 
frst deposit the Brooklyn National Life 
insures his life. 

Following is how one’s’ estate would 
grow from year to year: 


End Payable Payable 

of Withdrawal Natural Accidental 

Year Value* Death eath 
1 $ 472.70 $ 6,472.70 $12,472.70 
2 976.35 6,976.35 12,976.35 
3 1,628.46 7,505.10 13,505.10 
4 2,248.55 8,060.33 14,060.33 
5 2,898.78 8,643.48 14,643.48 
6 3,580.84 9,256.18 15,256.18 
7 4,296.34 9,900.04 15,900.04 
8 5,047.06 10,576.78 16,576.78 
9 5,834.88 11,288.28 17,288.28 
10 6,661.87 12,036.43 18,036.43 


“Composed of Trust Account with interest 
and cash value of policy. 


In case of permanent and total dis- 
ability before age 60, premiums are 
Waived and monthly income is payable 
uring disability as follows: 
_ $60 monthly during first year; $66 dur- 
us second year; $72 during third year; 
during fourth year; $84 during fifth 
year, and $90 monthly thereafter. Face 
Value of insurance remains unchanged. 





NEW MUTUAL LIFE DIRECTOR 
yateodore F. Merseles, president of 
le eomery, Ward & Co., was recently 
ge a trustee of the Mutual Life of 
Pent ork. He succeeds William H. 

Mer of J. P. Morgan & Co. 


Advantage.” 


TO TALK ON SAFETY 





W. G. Cole, Metropolitan Life, and 
Charles Senft, Globe Indemnity, Will 
Speak at Newark Meetings 


The Newark Safety Council have an- 
nounced that W. Graham Cole of the 


Metropolitan Life will give a talk on 
“The Falls of Mankind” at their meet- 
ing which will be held on March 8. Mr. 
Cole has had many years’ experience in 
safety engineering and his subject will 
cover the greatest single cause of acci- 
dents, and his long experience and study 
will furnish him with many interesting 
facts for his talk. 

The council has also announced that 
at their meeting of March 22, Charles 
Senft, supervising field engineer of the 
Globe Indemnity will give a talk on 
Getting Workmen to Use Guards.” The 
subject is important because so many in- 
dustries find it difficult to secure the 
necessary co-operation for their work- 
men. Mr. Senft has been unusually suc- 
cessful in getting the co-operation of 
workers and will tell how and why in 
his own inimitable way. 





MILES SCHEAFFER MANAGER 


Miles Schaeffer, formerly insurance 
Commissioner of Indiana, is now_secre- 
tary and general manager of the United 
Benefit Life Insurance Company of Oma- 
ha, Neb. This is a new stock legal re- 
serve company organized by the officers 
of the Mutual Benefit Health & Acci- 
dent Association and their associates. 
The stock of the new company was sold 
in just a few weeks and without ex- 
pense. It received its license to do busi- 
ness on December Ist and had applica- 
tions for something over $600,000 of 
business on the opening day. The com- 
pany is starting under particularly fa- 
vorable circumstances and we prophesy 
for it a rapid and substantial growth. 





VAN ALST’S PUBLICATION 

A. Van Alst, general agent of the 
Berkshire Life in New York, Pershing 
Square building, will bring out some 
time this month a small house organ 
devoted to information and ideas con- 
cerning his organization. The name of 
the publication will be “The Berkshire 


SIR JAMES ROLL DIES 





Lord Mayor of London and Well-Known 
Life Insurance Executive; Rose 
From Office Boy 
‘Less than three weeks ago there 
passed away in London at the ripe old 
age of 80, Sir James Roll, Bart., who 
until recently occupied a prominent place 
in life insurance circles. His history is 
a romantic one and strongly reminiscent 
of the illustrious Dick Whittington re- 
nowned as being thrice Lord Mayor of 
London (in reality four times), since he 
rose from nothing to the proud position 
of chief magistrate of the world’s great- 

est city. 
3 Sir James Roll, known familiarly as 

Jimmy,” was the youngest son of Na- 
thaniel Roll, a tenant farmer at East 
Rushton, near Norwich. Born on De- 
cember 9, 1846, he came at the age of 
14 to London (by steamer to save the 
train fare) and entered the office of an 
insurance agent. Five years later he 
joined the staff of the Pearl Assurance 
Company, and this association lasting for 
half a century, is continued in the sec- 
ond generation. For many years he was 
the Pearl’s chairman, a position he re- 
linquished in 1916. When he joined the 
ccmpany the annual income was £2,500 
($12,500); when he left it amounted to 
£3,500,000 ($17,500,000). He was also 
chairman of Charles Webster Limited 
and of Chapman & Sons, Limited, of 
Eastbourne, one of the largest charabanc 
proprietary firms in the Kingdom. 

His municipal career began in 1903, 
when he was elected a member of the 
Common Council. He served as sheriff 
from 1909 to 1910, and in the same year 
was elected an Alderman of Billingsgate 
Ward. He was Lord Mayor in 1920-21, 
and had an eventful year. 


anes 


P. H. LOWREY’S SUCCESS 

The Mutual Life has during the first 
month of the year broken all produc- 
tion records for a fifty year period of 
its Kentucky and Southern Indiana 
Agency located at Louisville. In a 
measure this seems to. refute the opin- 
ions of certain observers touching com- 
mercial and financial trends. Although 
scmewhat localized this at least shows 
an upward inclination in at least one 
line of business. The Louisville office 
of this company is under new manage- 
ment. Perrin H. Lowrey, formerly of 
Memphis, took charge on December 1, 
succeeding A. P. Ballou as manager. 
Mr. Ballou, who was widely known here, 
was promoted on that date to the man- 
agership of the company’s Detroit office. 


CANADA LIFE 


—_———— 








Brokers and others having surplus 
business to place are reminded that 
Canada’s First Life Insurance Com- 
pany is now licensed to do business 
in New York State. A personal 
call will be appreciated. 


HERBERT W. JONES | 
Manager, New York City 
110 WILLIAM ST. 
Beekman 5058 
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THE BERKSHIRE LIFE INSURANCE COMPANY 


founded in 1851, has just completed its Seventy-Fifth Anniversary, with a substantial increase 


in new business over 1925. All previous records have been shattered. 


This great expansion 


is due in marked degree to the splendid spirit of co-operation between the Home Office and the 


Field Force. 


Men contemplating entering the life insurance business would do well to communicate with 
his fine old Massachusetts company before deciding. 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 








Independence Square 





THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
back of every door bell. Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Philadelphia, Penna. 


Interested in Replies from Pennsylvania and Delaware. 

















Family takes unusual pride. 


in 1926 than in 1925. 


Founded: 1867 











SIXTY YEARS OF SERVICE 


to agents and policyholders has builded a record of outstanding achieve- 
ments in which every member of the great Equitable Life of lowa Agency 


At the Sixtieth Anniversary, insurance in force totals $475,000,000 
and 63.7% of all the insurance written in these sixty years is still in force. 
During the past ten years more money has been paid in dividends to pol- 
icyholders than in death losses. The paid-for production was 26.9% more 


Agents of the Equitable Life of Iowa are loyal, satisfied, happy |] 
agents, proud of the company they represent and anxious to carry out 
the company’s program of enduring service. 


EQUITABLE LIFE 
INSURANCE COMPANY 
OF IOWA 








Home Office: Des Moines 
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This newspaper is owned and ts pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of bustness, 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; Wal- 
lace L. Clapp, Associate Editor. The 
address of the officers is the office of this 


newspaper. Telephone number: Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies, 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 


countries outside of Canada $1.50 for 
postage should be added. 


Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 








COMPENSATION INVESTIGATING 


COMMITTEES 
The recent publication of reports from 
legislative committees in Massachusetts 


and New York which have been investi- 
gating the workmen’s compensation situ- 
ation seems to indicate the inauguration 
of a second chapter in the history of 
workmen’s compensation legislation in 
this country. 

It will be remembered by students of 
workmen’s compensation that the method 
of investigation by legislative committees 
was foilowed quite extensively by various 
states at the time when such legislation 
was first introduced in this country. At 


that time a radical change in the method 
of indemnification for industrial acci- 
dents was under consideration. Legisla- 
tures were being requested to enact 


statutes embodying the new principle. 

It was natural that legislators should 
desire to be fully informed on the sub- 
ject before taking action. The result 
was the appointment of one legislative 
investigating committee after another. 

The Massachusetts legislature appoint- 
ed such a committee in 1903; Illinois 
took similar action in 1905; Connecticut 
followed in 1906. Minnesota, Wisconsin 
and New York appointed their commit- 
tees in 1909; California, Washington, II- 
linois, Massachusetts (for the second 
time), New Jersey and Ohio in 1910. In 
1911 the legislatures in Colorado, Con- 
necticut, Delaware, Iowa, Michigan, 
North Dakota, Pennsylvania, Texas and 
West Virginia appointed committees. 

In this process the arguments for and 
against the enactment of workmen’s 
compensation laws were reviewed and 
with the information developed legisla- 
tors were able to act intelligently in the 
matter of writing the proposed principle 
upon the statute books of several states. 

Workmen's compensation laws once es- 
tablished, a new phase of legislation ac- 
tively presented itself. No session of 
any state legislature passed without its 
being confronted with a veritable flood 
of bills proposing amendments to the 
existing law, many of which were ill- 
conceived and illogical. 

This process has continued until the 
present time with an ever increasing vol- 
ume of proposed legislation. The indi- 
cations are that legislatures have about 


reached the end of their endurance and 
that they are beginning to wonder what 
it is all about. The natural consequence 
has been the appointment of special inves- 
tigating committees whose function is to 
give more thorough study and considera- 
tion to the problem of workmen’s compen- 
sation legislation than has been possible 
in the limited time available during legis- 
lative sessions. 

From this point of view the appoint- 
ment of legislative committees is to be 
commended. Such committees will cer- 
tainly clarify the situation and if their 
recommendations are accepted they will 
pave the way for efficient legislation. They 
will also tend to dispose of controversial 
questions such as private vs. monopolistic 
state fund insurance and thus put to an 
end unfortunate controversies which have 
no purpose other than to complicate and 
befog more important issues. 





THE ANNUAL STATEMENTS 

With all due respect to promotions, 
advancements and other insurance news 
insurance men find now nothing more 
readable than the annual financial state- 
ments printed by the companies this time 
of the year. Everybody wants to know 
how everybody else is doing and these 
statements are analyzed and dissected 
within an inch of their lives. Are there 
hidden assets? If so, where? Is there 
clever juggling of figures to hide losses, 
to pad surplus, to make the reserve item 
Icok just right? Leave it to “the oppo- 
sition” to find out. 

There is romance and there is magic 
back of some of these cold, unemotional 
statistics, Can any one in the fire in- 
surance business look at the Globe & 
Rutgers statement, for instance, without 
a thrill? Take that surplus item of De- 
cember 31, 1899, the year of the consoli- 
dation of the old Globe and the old 
Rutgers, two names which had quite a 
following in the New York of several 
decades,ago. It was $2,028.94. No won- 
der the officers of the consolidated com- 
pany shivered when they heard of a big 
fire in the wholesale district of the 
metropolis. There was a quick glance at 
the map; then a scurrying to the scene 
as fast as the journey could be negoti- 
ated. There was a period of nervous 
tension and then a great sigh of relief 
when the firemen folded up their appa- 
ratus and went back to the engine house. 

Years went by and look at the Globe 
& Rutgers now! Assets: more than 
seventy-one millions. Surplus: more 
than twenty-five millions. If E. C. 
Jameson and Lyman Candee are not sat- 
isfied with the way the world has been 
treating them they must be most cap- 
tious persons. 

The Globe & Rutgers’ great success 
is now approaching the old story phase. 
Each year but adds a chapter to its prog- 
ress and its economic strength. The new 
sensations are to be found in the state- 
ments of the casualty companies because 
so many of them have not been long 
in the field as time counts in the insur- 
ance business. How are the new ones 
getting along, and are they making 
money? . There are many critics. If the 
company puts on an unusually large vol- 
ume of business the cynics say it is 
growing too fast. If a small volume they 
wonder what is the matter and why more 
was not done. As soon as a new casual- 
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WM. J. TULLY 








William J. Tully, general solicitor of 
the Metropolitan Life, who is now on a 
tour of the world, is writing most in- 
teresting letters back to the members of 
the Round Table, who lunch every day 
in the Metropolitan Life building. 


* * * 


Perry C. McIntosh, of Freedom, Ind., 
has been presented with a gold medal 
by the Hartford Fire in recognition of 
his fifty years of service as an agent of 
the company. In November, 1876, Mr. 
McIntosh became agent of the Hartford. 
The certificate was signed by General 
Agent George F. Bissell, now president. 
Perry McIntosh was born in 1841 on a 
farm in Green County, Ind., not far from 
his present home. When the Civil War 
broke out Mr. McIntosh joined the 51st 
Regiment of the Indiana Volunteers. 
His mother was Elizabeth Todd, a Ken- 
tuckian, cousin of the wife of Abraham 
Lincoln; and his second wife, Hattie 
Taylor, also a Kentuckian, great-great- 
granddaughter of General James Taylor, 
famous in the War of 1812. 


* * * 


James E. Ryan, manager of the check 
forgery department, Metropolitan Cas- 
ualty, is now making a tour of the com- 
pany’s branches and agencies throughout 
the middle west. 


* * * 


Eugene V. Homans, son of Sheppard 
Homans of Prosser & Homans, general 
agents of the Equitable in New York, 
the youngest qualifier in the national 
amateur championship, led a big field of 
golfers at Pinehurst. N. C., recently 
with a score of 38-36-74. 








ty company is launched its administra- 
tion must decide whether it wants to do 
little or much. In no other branch of 
the insurance business is the quota pro- 
duction idea more prevalent. The idea 
is to set a mark and then shoot for it. 
The important thing is not so much the 
skill of the marksmen as is the size of 
the target. If the target is too big dis- 
aster may follow. If too small, the com- 
pany has not taken advantage of its op- 
portunities. 


Robert E. Sharp, who is in the statistj- 
cal department of the Independence In- 
demnity, and who was a second licuten- 
ant in the 117th Infantry, has received 
the award of the Distinguished Service 
Cross for extraordinary heroism in the 
face of the enemy. 

In the War Department General Or- 
ders No. 46 appears the following cita- 
tion: “Robert E. Sharp, second licuten- 
ant, 117th Infantry. For extraordinary 
heroism in action near Estrees, [rance, 
October 6-7, 1918. Acting as battalion 
gas officer, Lieut. Sharp voluntecred to 
carry an important message to one of 
the companies after three runners had 
been killed in attempting to do so. He 
succeeded in making the trip through 
heavy shell and machine-gun fire, and 
returning safely. Next morning upon his 
own request, he was permitted to join 
one of the attacking companies and was 
severely wounded while leading a pla- 
toon to its objective.” 


Dr. Granville M. White, vice-president 
of the Mutual Life, is a graduate of 
Yale University class of ’77 and of the 
College of Physicians and Surgeons. In 
1890 Dr. White became assistant medi- 
cal director of the company, the follow- 
ing year becoming associate medical di- 
rector. For the past twenty-three years 
Dr. White, as vice-president of the com- 
pany, has supervised the medical and in- 
spection departments. Directly under 
his supervision has the method of se- 
lecting risks been made, until at the 
present time some 2,000 decisions are 
made daily. It was during Dr. White's 
regime that the referee system of the 
company was effected. For a number of 
years Dr. White has made his home in 
Morristown, N. J. The doctor is a golf 
enthusiast, being a member of the fol- 
lowing clubs—the Morris County Golf 
Club, the Morristown Club, the Loyal 
Legion Club and the Whippany Rivet 
Club. 

oe: 

Harold P. Trosper, vice-president of 
the American Life of Detroit, has wrt- 
ten a $3,000,000 policy on the life of 
Charles Stewart Mott, vice-president 0 
the General Motors for the benefit of 
Stewart Mott Foundation. Mr. Mott re 
cently established the foundation ™ 
Flint to engage in charitable and educa- 
tional work in various fields. The foun- 
dation is financed by Mr. Mott, and 
through him takes out the policy, 
which it is the beneficiary, and the pre: 
miums will be paid from the income ° 
securities given the foundation. Mr 
Mott already carries $2,010,000, and % 
consequently the most heavily insured 
man in Michigan. The foundation wa 
recently incorporated, and as set forth 
in the articles of incorporation, “is for 
the collection, receiving and maintenance 
of a fund for the relief of poverty am 
distress, for the advancement of educt 
tion, for the advancement of religiol 
and or other purposes, benevolent, chat 
itable and beneficial to the common pul 
lic welfare. The receipts are to be de 
voted to those projects that he shall des 
ignate, and after his death to those pror 
ects that he was most intereste:|_ in dut 
ing his life. Mr. Mott is now 51 yeas 
of age. He has set aside 2,(() shares 
of the General Motors stock as an ™* 
tial working fund. 


Mrs. William H. McNally, lo:\< ident 
fied with social welfare work in Albany; 
having been connected with the work 
the Associated Charities in that city C 
years, has entered the insurance busines 
going with the office of Howard !. Sa 
Aetna Life, Albany. She has lived ! 
Albany for fifteen vets. 


Edward C. Stone, U. S. 
the Employers’ Liability, is 
a short European trip. 
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-in BF. W. Fort Attacks 

“c ® Insurance Clauses 

7 Of McNary Farm Bill 
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1 Or- DEBATES BILL IN THE HOUSE 

be N. J. Representative and Insurance Ex- 

‘inary ecutive, Declares Bill Would Put 

aa Government Into Insurance 

yy Insurance held the center of the stage 

ne of (gin Congress for part of one session last 

s had Meweek and was the subject of a bitter de- 
He ge bate between Representative Franklin 

rough eW: Fort, Republican, of East Orange, 

ani 4) J, and Representative Whittington, 

‘his MpDemocrat, of Greenwood, Miss. Mr. 

, join Je Lort is well known in New York and 


New Jersey insurance circles as secre- 
tary and manager of the Eagle Fire of 
Newark. The debate arose in the House 
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pee FRANKLIN W. FORT 

e foun- 

+, and #B over the insurance provisions of the Mc- 
icy, of Nary Farm Relief Bill, Mr. Fort last 
he pre: #EYCar was one of the outstanding op- 
ome of MPMents of the bill and is said to have 


Mr. deen largely instrumental for its defeat in 


and is #B'at session of Congress, and last week 
insured JB" Offered an amendment to the insur- 
on was Me lce section of the present bill, and the 
+ forth %@mendment was defeated. Mr. Fort con- 
“ig for tay that the bill, if made law, puts 


T ~J . ° 
tenance [ee U. S. Government into the insur- 


































rty and MB Nce business, 

educa €spite the opposition of Mr. Fort and 
-cligion, MBSthers the McNary bill passed the 
t, char- JR, Cuse, and has now gone to the presi- 
on pub- Bett, along with the companion bill 
be de- hes the Senate, for his signature. On 
rall des JB*"lay of last week Mr. Fort conferred 
se proj be President Coolidge on the bill, and 
in dur ‘ en leaving the White House said the 
51 years #B."° President would veto the bill and 

) shares $B Would profit by such action.” 

an i What the Bill Provides 

; te McNary bill provides for the for- 
- jdenti- HPMtion of a Federal Farm Board which, 
Albany; among other things, may at any time 
work 0! oa into a contract with any coopera- 
city for te. marketing association engaged in 
usinesss meeting any basic agricultural com- 
3, Stark, tie rae insuring such association for pe- 
lived 1 * 4 of 12 months against decline in the 
Ne a Price for such commodity at the 
ey sale by the association from the 
ager, Bret price for such commodity at the 
y taking HRM of delivery to the association. For 





Stch insurance the association shall pay 
(Continued on Page 20) 








Coast Storm Losses 
Not Believed Large 


HIGH WATER CAUSES DAMAGE 





Tornado Policies Exclude Such Claims; 
Marine Losses Mostly on Short 
Craft; Several Strandings 





The Eastern Underwriter this week - 


interviewed the officers and department 
heads of several large New York fire 
and marine insurance companies with a 
view to getting some idea of the possible 
losses sustained by them in the heavy 
wind storm which struck the Atlantic 
seaboard last week-end, doing consider- 
able damage to property especially at 
seashore resorts from Long Beach, L. I., 
to Atlantic City, N. J. Thg consensus of 
opinion among these seemed to be that 
companies in New York would not have 
any substantial tornado insurance claims 
because few companies write tornado 
covers in this section of the country, and 
in addition, most of the damage was done 
by high water. The general opinion with 
regard to marine losses seemed to be 
that they would be small. 

Up to Monday night few companies 
were in possession of sufficient facts by 
which to determine how far they might 
be involved. Most of those interviewed 
were simply sitting back and awaiting 
further developments. 


Damage Caused by High Water 


One company, which made a survey of 
the situation at Long Beach on Monday, 
reported that most of the damage to 
property along the beach front seemed 
to have been caused by high water driv- 
en by the wind. Even though this prop- 
erty was covered by tornado insurance, 
and few such policies are believed to 
have been written in the stricken areas, 
the companies would not be liable for 
damage for they specifically exclude 
losses caused by tidal waves, lightning, 
high water, overflow and cloudburst. The 
tornado policy contains the following 
reference to water and rain damage ex- 
clusions: 

“This company. shall not be liable for 
any loss or damage caused by water or 
rain, whether driven by wind or not, un- 
less the building described or containing 
the property described shall first sus- 
tain an actual damage to roof or walls 
by the direct force of the wind, and shall 
then be liable only for such damage to 
the interior of the building or the de- 
scribed property therein as may be 
caused by water or rain entering the 
building through openings in roof or 
walls made by direct action of the wind, 
or by water from sprinkler or other pip- 
ing broken by such damage to roof or 
walls.” 

One of the men interviewed was of the 
opinion that many buildings at the sea- 
shore resorts are poor fire risks because 










J. A. KELSEY, General Agent 
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279 Newspaper Reports 





at the record :— 





Give just that number of Deaths due to Carbon 
Monoxide Gas Poisoning for the six months 
ending December 31, 1926. 


From Maine to California and Minnesota to Texas, 
these reports were received by the John Han- 
cock Mutual Life Insurance Company, in con- 
nection with its warning to the Public. 


Death from this cause is no respector of localities, 
and cold weather increases the danger. 


We think there is need of our Warning and ask the 
insurance fraternity to spread the information. 


Booklet describing the danger mailed to any under- 
writer interested. Write Inquiry Bureau. 





LiFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


Look 


October .............. 
November 
December 




















of the ease with which they were dam- 
aged by the onrushing water. In some 
cases the foundations of such structures 
were seriously impaired. 

Marine underwriters who were inter- 
viewed for the most part seemed to be 
of the opinion that the damage to sea- 
going craft was almost negligible; that 
most of the damage was done to small 
beats along the shore, many of which 
are not insured. 


Large Ships Aground 


The latest reports on Monday after- 
noon showed that a few large sailing 
craft had met with accidents. -The gale 
continued in all its. fury on Monday, 
driving the North German-Lloyd liner 
“Columbus” aground near the Ambrose 
Light vessel and it was several hours be- 
fore she was floated again. The “Sub- 
oney” of the Ward Line came in from 
Havana with many passengers cut and 
bruised, her furniture and bow ventila- 
tor smashed from the fury of the sea. 
In Newark Port, three naddle-wheel 
boats were beached and at Perth Amboy 
a four-masted schooner was swept 
ashore. 








Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 
United States Fire Branch: 45 John Street, New York 


- GEORGE Z. DAY, Ass’t General Agent 


U. S. Statement December 31, 1925 


$7,400,761.92 
1,799,563.19 
763,725.88 
4,837,472.85 


AUTO UNDERWRITERS MEET 


Independent Board and Theft Bureau 
Now Have 10 Offices Operating; 
Visiting Police Departments 
The Independent Board of Automobile 
Underwriters held its February meeting 
on February 18 at the New York Ath- 
letic Club in New York. The National 
Automobile Theft Information Bureau 
which functions under the supervision 
of the Independent Board of Automo- 
bile Underwriters reported that it had 
established four main offices as follows: 
New York City, Atlanta, Chicago, San 
Francisco and six sub-branches are now 
functioning with a complete set of stolen 
one information cards as filed by mem- 

ers. 

The Automobile Theft Bureau pointed 
out that it was employing contact men 
to visit police departments and a survey 
of New England police authorities is 
now under way. Gratifying reports in 
connection with the establishment of the 
Bureau have been received and it is 
planned to provide all of the insurance 
departments with a vest pocket booklet 
showing location of car, serial number 
and motor number of car so that ready 
identification of stolen cars may be made 
by any policeman without the need of 
communicating anything but their find- 
ings to the National Automobile Theft 
Information Bureau. 

Through this medium it is expected 
that the identification of recovered 
stolen automobiles will be facilitated and 
the eleven member companies will have 
the benefit of more prompt service. 


JUDGE KEMPER DEAD 

Joseph H. (Judge) Kemper, state 
agent in Kentucky for the Phoenix of 
London, 52 years of age, died suddenly 
of a heart attack this week, while driv- 
ing in from his farni, to his home in 
Lexington, Ky., with his sister. Judge 
Kemper suddenly became ill, asked his 
sister to take the wheel of the machine, 
anc died before she could reach Lex- 
ington, or a doctor. 
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Finds Insurance Men 
Chary With Their News 


SHY WITH DAILY REPORTERS 





Vermont Newspaper Man Says Newspa- 
pers Are Willing to Present Insur- 
ance Facts If Given Data 





By Louis Fenner Dow 
Burlington News, Burlington, Vt. 


Insurance agents locally can co-oper- 
ate with the editorial departments of the 
daily papers in a way to have an intelli- 
gent presentation of insurance news by 
keeping in closer tquch with the city edi- 


tors of the dailies. This may be done 
in various ways, but primarily, in order 
to obtain the greatest and most benefi- 
cial results to all concerned—which in- 
cludes the public—insurance agents 
would do well to phone the editorial de- 
partments every time a fire or casualty 
“breaks” and give the papers the insur- 
ance facts on the case. 

Many times, in the case of a fire, for 
instance, it is of prime importance to 
the reading public to know what insur- 
ance the building carried and too often 
insurance agents are difficult to locate 
and too often owners or those interested 
in the buildings where the fire has eaten 
its way are out of town so that the true 
facts concerning the insurance angle are 
impossible to obtain when the news is 
hot. If agents would make a practice 
of letting the newspapers know how 
much insurance certain buildings carried, 
as in the case of fires, it would help their 
business as well as help the newspapers. 

Complains of Reticence 

Along similar lines, the same thing 
holds true of accidents of all sorts where 
insurance is or is not carried. This is 
particularly true of auto accidents, in 
the reading of which an avid public often 
desires to know or wonders whether or 
not insurance was carried. 

Insurance people would help their 


business a great deal if they would be 
less reticent about giving out insurance 
information. Some insurance agents 
consider it almost in the light of a per- 
sonal affront if they are asked concern- 
ing the insurance coverage on certain 
buildings, etc. Sometimes, of course, this 
information is of little news value but 
on the whole it constitutes, in most in- 
stances, real news. It is of as much in- 
terest to know, for instance, that the 
Jones block which was destroyed by fire 
carried $50,000 insurance as it is to know 
that Abner Smith, the great cheese bro- 
ker, who just died, carried insurance poli- 
cies totaling over a million dollars. 


Insurance men, then, can be of great 
service to their business and to the 
newspapers by keeping in closer touch. 
They do not need to wait until called 
upon for news. It would seem that they 
ought to go out of their way to get the 
information to the newspapers. Perhaps 
this is unethical but whatever the rea- 
son the companies, the newspapers and 
the public would be much more satisfied, 
in this writer’s opinion, if there were 
evidence of a more general and wide- 
spread desire on the part of insurance 
men to get the news of their business 
before the public. Any business that is 
legitimate and honorable has no cause 
to be ashamed of the light of publicity 
and while the insurance men probably 
have not this idea back of their reticence 
the reticence is there just the same. And 
they and not the newspapers are the 
ones who are losing more heavily by the 
deal. 





N. Y. LOSSES, DROP 54% 


New York City fire losses took a per- 
pendicular drop in January, according to 
figures of the New York Board of Fire 


Underwriters. The decrease amounted 
to 54% and the incurred losses this 
year were $1,362,000 compared with 


$2,954,000 in January of 1926. These fig- 
ures pertain only to losses of a class 
handled by the committee which average 
about 60% of the entire losses. 


Employs Novel Form of 
Newspaper Advertising 


HAS FOUND IT VERY EFFECTIVE 





H. J. Leach, Providence Washington 
Agent, Morris, Ill., Uses Entire 
Bottom of Page 





Harry J. Leach, Morris, Ill, agent of 
the Providence Washington, is employ- 
ing.a novel form of newspaper adver- 
tising. The style of copy and the un- 
usual arrangement that aids in retaining 
interest and induces the reader to read 
the advertisement. He also uses picture 
show slides, trying to change them with 
the seasonal insurance demands, but in 
newspaper advertising he has a form of 
his own for two reasons. In comment- 
ing upon the latter he states that: “First, 
I use an ad running across the foot of 
the page of the newspaper. Any column 
they read down they hit my ad. They 
cannot very well miss it as I use the 
margin of the paper. 

“Second, I get a better price, because 
the margin is waste for the paper, unless 
used and they are thus enabled to get a 
profit out of the margin, which other- 
wise would go to waste. 

“I generally tie them up with some 
fire, auto mishap, windstorm, locally or 
of such proportions as to be a national 
or state news matter and of great local 
consequence. If I cannot get my ad in 
the same day as the occurrence, or Mon- 
day if on Saturday afternoon or Sunday, 
I let it go. People say to me, when any- 
thing happens, suppose Leach will have 
his footnote in the paper tonight, and I 
generally do.” Mr. Leach states he finds 
this method of advertising has proved 
profitable to him. 





Cc. C. JONES TALKS TO LONDON 
_Cliff C. Jones, of R. B. Jones & Sons, 
Kansas _ City, talked for eight minutes 
from Kansas City to London with the 
head of an English insurance company. 


EKERN UPHOLDS FIRE FUN) 





Wisconsin Mutual Champion Conten4 
State Funds are More Secure Than 
Any Stock Insurers 


Herman L. Ekern, former attorney 

general of Wisconsin has answered the 
criticisms of the state fire insurance fun 
by Assemblyman Evan G. Davies, Way. 
kesha, and declared that the fund is jy 
a much better condition than any of the 
commercial fire insurance companies tha 
write fire insurance. 
: “The present attack on the state fir 
insurance fund in the Wisconsin legis. 
lature gives a welcome opportunity t 
let the public know just what this fund 
has saved the tax payers since 193’ 
Mr. Ekern declared. “A great outcry js 
made because the state in 1921 cancelle 
the reinsurance in stock fire insurance 
companies upon which it had up to that 
time paid $143,340. They would like to 
get their fingers on this fat premiun 
again. 

“The largest American fire insurance 
company had at the end of 1925 for 
every hundred dollars of property in. 
sured against fire, assets of $1.27 anda 
surplus of 31 cents. The Wisconsin state 
fire insurance fund had on December 31, 
1926, for every hundred dollars of prop- 
erty insured against fire, $3.52 of assets 
and $3.11 of surplus. In addition this 
stock company does not have another 
dollar of assets while the state backs its 
insurance by the more than five billion 
of the property of its people.” 


CLEVELAND CLUB ELECTS 
Robert H. Perdue has been re-elected 
president of the Fire Insurance Club of 
Cleveland and the following officers have 
also been re-elected: W. E. Flickinger, 
vice-president, and S. J. Horton, secre 
tary-treasurer. 








The Empire Inspecting & Adjusting 
Co., Inc., Buffalo, has been chartered a 
Albany with $5,000 capital to conduct a 
insurance adjustment bureau. Carl A 
Wehrhahn, Florence C. Wehrhahn ani 
Frank B. Rowley are subscribers. 






























FIRE LIGHTNING 
WINDSTORM EXPLOSION 
RENT @ RENTAL VALUE 
LEASEHOLD 
SPRINKLER LEAKAGE 


S| uSE and OCCUPANCY 
| RIOT, CIVIL, COMMOTION 





OCEAN MARINE 
AUTOMOBILE 
(Fire, Theft, Collision end Property Damage) 
rth GARAGE OWNERS’ LEGAL 
LIABILITY 
ANNUAL RAILROAD, STEAMER 
and MOTOR TRANSPORTATION 
TRIP TRANSPORTATION 
MERCHANDISE INSTALLMENT 
FLOATER 
i A 4LL RISK TOURIST FLOATER 
¥, TOURIST FLOATER 
SALESMEN'S FLOATER 
RADIUM FINE ARTS 
JEWELRY BLOCK 
FUR FLOATER 
JEWELRY and FUR FLOATER 


MERCHANDISE BY AERO- 
PLANE 


WEDDING PRESENTS 
ENGAGEMENT RING INSURANCE 
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R. P. Barzsour, Mgr. 


WESTERN DEPT. 

H. D. Lewis, Mer. 
Monadnock Block 
Chicago, Ill. 





PACIFIC COAST DEPT. 
C. E. Atren, Mgr. 
228 Pine Street 

San Francisco, Cal. 


“Bea Luther Burbank in Insurance — 
Make Several Policies Grow 
Where Only One Grew Before 


NORTHERN ASSURANCE COMPANY LIMITED, 
OF LONDON 


UNITED STATES BRANCH 


135 WILLIAM STREET, NEW YORK 
H. N. Ketsey, Deputy Mgr. 


MARINE DEPT. 


C. W. Cooper, Sec’y. 


Wma. H. McGee & Co. 
11 So. William St. 
New York, N. Y 
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Wa Use oger . Dabson’'s letter 
1 is j 
of the 
es that e f : ee Roger W. Babson 
4 —and build for the future! 
ity to 7 £ 
is fund 
1903" 
itery is - . 
nee N no uncertain terms Roger W. Babson has said 
toe his say on the matter of unsprinklered property. 
es His open letter on the folly of failing to install 
ai automatic sprinklers, when their cost can be financed 
wis out of insurance savings, is a masterly example of 
Mes business analysis. 
nber 31, 
f A General Agent of one of the biggest com- 
¢ 
on panies saw Mr. Babson’s letter and ordered that the hieihe mmeee 
another ee 2 f . 
aa pamphlet containing it be mailed to all his local 
e billion ae 
agents. He knew the proposition was so sound . raae 
national organization equipped to handle all de- 
CTS that sooner or later all owners of unsprinklered ; : : : 
selected é tails of financing and installation. Its financial 
Club of property would come around to it. He wanted his Mi es ae 
ers hare : Pie a prestige, its engineering leadership and its un- 
ickinger, | own men to be the first to put it up to their clients. : : 3 ; : 
n, Sette Pin ; paralleled experience in cooperating with authorized 
He didn’t want competitors to get ahead of them. 
brokers and agents are a clear guarantee of satisfac- 
meee: | Yes, the proposition means a reduction in the __ tion to all concerned. 
nduct at ’ Loe r , 
agent’s commission on the sprinklered risk. But : 
Peaks “8 eee ne er ae Use Roger Babson’s letter to make your expira- 
rahn an it sews up his business to him.. Thousands of ‘ ree 
rs, , : tions competition-proof. Read how agents and 
J agents testify that urging sprinklers actually in- 
: ; rl brokers built for future prosperity by urging clients 
creased their business. You're in a strong position ; i ; 
| na still bj secione by selling U Bien install sprinklers out of savings in premiums. 
to win still bigger commissions by selling Use an ‘ ss 
| sie Ms 7” a ia 1 It’s told in our free booklet, “The Local Agent and 
n : i : 
an aye ility, Windstorm, Plate Glass.a Automatic Sprinklers.” Send the coupon for copies 
allied lines. of the letter and booklet. Address Grinnell Com- 
And remember that Grinnell Company is the only _ pany, Inc., 253 W. Exchange St., Providence, R. I. 
Important Facts for Agents to Consider Cut this out and mail at once | 
1. Grinnell Company is not all principal cities. 
affiliated in any way with ; 
any cages eg —— Posner - _ ~ ; fr sare nae at eg | + Please send, free, a copy of Roger W. Babson’s letter 
agents may, therefore, free 1 ah « . : % 
oo an 7+ with a pred tioned. Local agents may, and ‘““The Local Agent and Automatic Sprinklers. I 


and be sure that our co- 
operation will help them 
hold their lines intact. 


therefore, urge sprinkler in- 


that performancewillmatch 


stallation in the knowledge | 
their promises. | 


2. As Grinnell service in , 
engineering and installa- 4. Grinnell handles the 
tion is national, localagents whole undertaking—financ- | 
get close personal contact ing, estimating, engineering | 
with our representatives in and installation. 


) GRINNELL 


IL AUTOMATIC : SPRINKLER SYSTEM | 








Grinnell Co., Inc., 253 W. Exchange St., Providence, R. I. 
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F. W. Fort Attacks 
McNary Farm Bill 


(Continued from Page 17) 
such premium, to be determined by the 
board, upon each unit of the basic agri- 
cultural commodity reported by the as- 
scciation for coverage under the insur- 
ance contract, as will cover the risks of 
the insurance.” 

Mr. Fort attempted to strike out this 
insurance provision but failed. In sup- 
porting the clause Representative Whit- 
tington quoted Edwin G. Seibels of the 
Cotton Fire & Marine Underwriters of 
New York as saying that he considered 
the proposition sound. 

In attacking the insurance clause Mr. 
Fort said in part: 

“JT think it will be admitted that I have 
not offered any frivolous amendments te 
this legislation. I am now moving to 
strike out the so-called insurance clause, 
which appeared in this legislation for the 
first time on the floor of the Senate. 

“There was presented to the Senate a 
fairly intelligent insurance proposal as 
it would relate to cotton. No word was 
presented to the Senate committee or to 
any other body connected with the Gov- 
ernment of the United States relating 
to insurance on any other product of ag- 
riculture. 

“The proposal in this provision of the 
bill is that any co-operative—let us say 
one engaged in the business of wheat— 
may, when its member brings in his 
wheat to it, go to the Government board 
and on that day and date secure from 
that board an insurance policy to the 
effect that at no date within one year 
from that day that wheat will resell for 
a less price than it does on that day. 

“Now, my friends, wheat two years ago 
veried 70 cents a bushel within a period 
of three months; within a period of 
three months 70 cents a bushel on a 


wheat crop of 700,000,000 to 700,500,000 
bushels. 


Would Create Government Insurance 
Company 

‘And under this provision, without a 
word of proof to the Congress of the 
United States, without a calculation of 
the possible cost, without any considera- 
tion as whether we desire to make the 
Government of the United States an in- 
surance company, we are here told that, 
because on the floor of the Senate prac- 
tically without debate and without con- 
sideration, this provision was put into 
this legislation we must swallow it or 
be put in the position of denying farm 
relief. 

“My friends, there is not a man on 
this floor who. has reasoned out the pos- 
sible implications in that paragraph of 
this bill, Not one. There is not a man 
in either House of Congress who could 
have, within the week this matter has 
been: pending, figured or even guessed 
at the hazard we are here asking the 
Government of the United States to as- 
sume—not only to assume the hazard 
but to start in an entirely new-line of 
business. 

“T call your attention, my friends to 
the fact that this proposal is putting the 
Government in the insurance business. 
This is not a contract to be fulfilled by a 
processor. This is no contract to be 
fulfilled by an agency. This is a direct 
proposal that the Government of the 
United States goes into the business of 
insuring price. 

“And do you mean to tell us—the gen- 
tleman from Montana or the gentleman 
from Kansas or any of these other men 
who have introduced resolutions here 
today from their state legislatures in- 
dorsing the ‘so-called Haugen  bill—do 
you mean to tell us that those state leg- 
islatures want to indorse a proposal for 
the Government of the United States to 
go into the business of insuring prices?” 


Insurance Advocate’s Reply 
In replying to Mr. Fort, Representa- 


tive Whittington gave the other side of 
the picture as follows: 

“1 call attention to the fact that the 
Senate. did not adopt the amendment 
until after careful investigation. Statis- 
tics covering a period of ZU years, in the 
case of cotton, were submitted in the 
hearings. 

“The investigation disclosed that there 
was an insurable risk. Did the gentle- 
man from New Jersey say that the in- 
vestigations were insufficient; did he 
charge that the statistics were incom- 
plete; did he submit any proofs to show 
that the insurance plan was not entirely 
sound and practicable and feasible? 

“I may add that while the plan as 
adopted by the Senate is not identical 
with the plan proposed in the hearings, 
yet the plan was substantially adopted. 
‘The advocates of insurance asked for a 
pian covering cotton; the Senate con- 
sidered it. 

“The advocates of farm legislation said 
that if the plan was good for cotton, it 
ought to be good for wheat and other 
basic commodities. They said that if the 
principle was sound, instead of embody- 
ing the details of the plan in the legis- 
lation, the details should be left to the 
farm board. 

“The advocates of the insurance plan 
were confident of their position, and they 
agreed to the Senate amendments be- 
cause they believe the principle is sound. 
They were willing for the insurance fea- 
ture to be optional with the farm board, 
and willing tor the farm board to make 
any and all investigations that might be 
necessary before the farm board engaged 
in carrying out the insurance feature. 

“The plan has been submitted to some 
of the leading insurance experts of the 
country. I understand that if there is 
one man familiar with insurance, par- 
ticularly relative to cotton, in the coun- 
try, it is Edwin G. Seibels, of New York 
City, who is with the Cotton, Fire and 
Marine Underwriters. 

“I quote from this authority on insur- 
ance: 








“It seems to me to be a fair unde; 
writing proposition. 

“‘This appears to me to be a suff. 
ciently definite proposition to calculate q 
fair rate for the risk involved, and the 
statistics and records seem to me to be 
in better shape than a great many prop. 
ositions which underwriters are willing 
to undertake. 

mans! | think the proposition is not only 
sound in itself, but it is particularly a. 
tractive from an underwriting stand: 
point at the present moment.’ 





NORTHERN ASSURANCE MOVES 


The metropolitan department of the 
Northern Assurance and the _ brokerage 
and service department moved on Tues- 
day to the new quarters on the ground 
floor of the Insurance Center Building at 
80 John street in New York. The United 
States branch of the Northern and alw 
of the London & Scottish will move 
shortly from 135 William street to the 
Insurance Center Building. 





LABORATORIES ANNIVERSARY 


The twenty-fifth anniversary of the or- 
ganization of the Underwriters’ Labora- 
tories, Inc., of Chicago and New York, 
will be celebrated tonight with a dinner 
in Chicago, at which the officers, direc- 
tors and staff will be guests. Among 
those from the East who are attending 
are Wilfred Kurth, president of the Ne 
tional Board; James Wyper, vice-presi- 
dent of the Hartford Fire, and W. E. 
Mallalieu, general manager of the Ne 
tional Board of Fire Underwriters. 





C. F. SPRAGUE MARRIED 


The marriage of Miss Beatrice Pro- 
theroe, of Scranton, Pa., to Charles Fos- 
ter Sprague, of Vick Park, Rochester, 

Y., who is general manager of the 
L. S. Ward Insurance Company, wa 
solemnized on Friday, February 18 @ 
the home of the bride’s parents in Serat- 
ton. 


a, 














Admitted Assets 
Liabilities 
Capital 
Net Surplus 
Surplus to Policy Holders 








INSURANCE COMPANY 


1 SOUTH WILLIAM STREET, NEW YORK 





Financial Condition, January 1, 1927 


Marine and Automobile Departments: 
APPLETON & COX, Inc., Attorney 
1 South William Street 


New York 


UNITED STATES MERCHANTS & SHIPPERS 


$5,335,216.16 
3,027,869.16 
1,000,000.00 
1,307,347.00 
2,307,347.00 


Fire Department: 
CRUM & FORSTER, General Agents | 
110 William Street | 
New York 
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N. Y. Agents Holding 
Regional Meetings 


FIVE THROUGHOUT THE STATE 





Two Were Held this Week in Utica and 
Niagara Falls; Big Meeting to Be 
7 Held in N. Y. City 





The New York State Association of 
Insurance Agents is conducting a series 
of four mid-winter regional meetings 
and is arranging for a fifth. These re- 
cional meetings which are being held in 
various centers throughout the state are 
in keeping with the precedent set sev- 
eral years ago, when it was found that 
local agents are more liable to be inter- 
ested in comparatively smalf local gath- 
erings handling the problems of all 
agents in the same community, than -in 
more than one big state-wide conven- 
tion, where discussion is necessarily gen- 
eral and which cost more in time and 
money than many agents care to ex- 
pend. ‘ 

The first of the regional-meetings was 
held Wednesday of this week at the 
Hotel Martin in Utica. There was an 
aiternoon meeting, followed by a ban- 
quet and an evening session. Lawrence 
T, Gilroy was in charge of the meeting. 
Another meeting was held yesterday, 
February 24, at Niagara Falls, with morn- 
ing and afternoon sessions at the Hotel 
Niagara. Richard Gary was chairman of 
this gathering. ? 

Next Tuesday, March 1, the third 
meeting is scheduled in the rooms of the 
Albany Board of Underwriters at Al- 
bany, with W. L. Austin in charge of 
arrangements. T. J. Macey is chairman 
of the fourth meeting which is set for 
text Thursday, March 3, at the Hotel 
Rathbun in Elmira. There are to be 
afternoon and evening sessions. 

Early next month a big regional meet- 
ing will be held in New York City for 
the bencfit of agents on Long Island in 
the several counties north of New York 
City. A. C. Edwards of Sayville, L. I, 
and E. Paul Schaefer, of Mt. Kisco, in 
Westchester County, are working on the 
details. 





JAMES H. WORDEN DIES 





Was For Twenty-five Years Secretary 
American Newark; Resigned in 1908 
On Account of III Health 

Word was received in Newark: last 
week of the death at his home, 2249 
West 24th, street, Los Angeles, Cali- 
iornia, oi James H. Worden, former sec- 
retary of the American of Newark. He 
was 81 years old. 

Ill health forced Mr. Worden to retire 


trom his position with the insurance com- 
pany in December 1908. He had been 
secretary for more than 25 years. A 
dinner was given in his honor upon his 
retirement from the Newark Fire Ex- 
change and a silver loving cup was pre- 
sented to him. 
Mr, \ 


orden was born in Auburn, N. 
xe he was connected with the 

company he was employed in 
a law office. He was appointed assist- 
ant secretary of the American in Decem- 
ber, 1874, and made secretary in 1883. 
In February 1902 he was made director 
ot the company. 

n addition to his duties as secretary 
Mr. Worden was in full charge of the 
local underwriting department. He is 
Strvived by his wife, Frances A. Wor- 
den. The deceased was a member of 
the Roseville Masonic Lodge. 


Y. Be 


insurance: 





-- 19 RATERS IN ONE BATCH 
Nineteen men from the Texas state 
ve insurance commission have opened 
“ices in the roof garden of the Central 
'te Station to work out an adjustment 
% Houston’s fire insurance rate. The 
Work is expected to take several months. 
; fy are considering past fire records, 
cation of fire stations and all other 
tems affecting the control of fires. 


"surance companies of the state are 
Paying their expenses. 















AGENCY 
RELATIONS 


WE are proud of our agency organ- 
ization and constantly strive to conduct 
our business in such a manner as to 
make our Agents proud of the fact that 
they represent us. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
H. P. Jackson, President F. P. Stanley, Vice Pres. 


In NORWICH UNION there is strength 


COMPANIES: 











Important Meetitig 
On Agency Accounting 


IN NEW YORK MARCH 7 TO 9 





National Ass’n of Local Agents, Casualty 
Companies and Agents; Expert 
Accountants to Aid 





A meeting of the Better Business 
Methods Committee of the National As- 
sociation of Insurance Agents will be 
held on March 7, 8 and 9 in New York. 
There will be in attendance the mem- 
bers of the committee, W. Eugene Har- 
rington, Atlanta, Ga., chairman; Gilbert 
T. Amsden, Rochester, N. Y., and A. B. 
White, Jr., Parkersburg, W. Va., repre- 
senting the National Association; Wil- 
fred Kurth, presirent, and W. E. Malla- 
lieu, general manager, representing the 
National Board; Charles H. Holland, 
president of the Independence Indem- 
nity, and Charles F. Frizzell, vice-presi- 
dent of the Indemnity Insurance Com- 
pany of North America, representing the 
International Association of Casualty & 
Surety Underwriters. 

The committee will have the services 
of the following experts on agency cost 
matters: H. H. Schulte, secretary, Home; 
Garrison Lowe, comptroller, National 
Fire; Gunther Sunderhauf, accountant, 
Zweig, Smith & Co., of New York: H. F. 
Lofgren, assistant to the chairman of the 
National Surety; W. George Hynson, 
treasurer, United States Fidelity and 
Guaranty, and C. V. R. Marsh, comp- 
troller, Fidelity & Deposit. 

The meeting will also be attended by 
President Frank L. Gardner and Secre- 
tary-Counsel Walter H. Bennett, of the 
National Association of Insurance 
Agents. 

Several plans of keeping agency cost 
records are now before the committee. 
They will be considered and studied by 
the conferees. With the aid of expert 
accountants that plan deemed advan- 
tageous and most adaptable to the re- 
quirements of the members of the asso- 
ciation will be adopted. An original plan 


‘may be formulated. 


Another matter to come before the 
committee will be the answers to the 
cost questionnaire sent out by the Na- 
tional Association to members. The in- 
formation disclosed in the questionnaire 
will show the cost of doing business in 
a particular agency. From these re- 
turned figures it will be possible to show 
the national average of the various items 
of expense that arise in a local agency. 
These figures will later by available to 
members when desired. With this infor- 
mation, an agent in a particular class 
will know whether or not his expenses 
approximate the national average. 





SPRINKLERED RISKS 


The committee on surveys of the New 
York Board of Fire Underwriters states 
that on March 1 reports of inspections of 
sprinklered risks will be issued in co- 
operation with the sprinklered depart- 
ment of the New York Fire Insurance 
Exchange. Reinspections, to examine 
the maintenance of the sprinkler equip- 
ments will be made about every six 
months, but reports ordinarily will not 
be promulgated. 





E. J. ARIMOND DIES 
E. J. Arimond, state ageit of the 
Yorkshire and the London & Provincial 
in Wisconsin, died at his home in Mil- 
waukee on February 16 at the age of 
fifty-five years. 





NATIONAL BOARD MEETINGS 

The fire prevention committee of the 
National Board of Fire Underwriters 
met Wednesday and the executive com- 


mittee met yesterday at noon in New 
York. 


WESTERN UNION MEETING 


The special advisory committee of the 
Western Union met yesterday in Chi- 
cago. 
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A MESSAGE TO BROKERS 


THE The Insurance Broker in New York City is as nec- 
PERPLEXING PROBLEM essary in negotiating and placing insurance as the 
OF THE lawyer is in drawing a will, or the physician when 


INSURANCE BROKER _ disease is prevalent. 
| If it were not for the intelligent efficient work of 
the insurance broker in securing for the assured complete and sound insurance cover- 
age, the courts would be glutted with lawsuits resulting from errors, omissions and 
misunderstandings between the insurance companies and the assured. 


There was a time when the Insurance Broker received a liberal compensation for 
his services, but decreasing rates, lower commissions, increased rents and higher 
wages have eliminated practically all of the possible profits. The average insurance 
broker considers himself fortunate nowadays if he is able to meet his expenses and 
earn a bare livelihood. Many insurance brokers have gone out of business. Others 
have consolidated in order to cut down overhead expenses. 


INCREASE The more progressive, intelligent insurance brok- 

PROFITS BY INCREAS- ers have met existing conditions by enlarging the 

ING PROFITABLE scope of their activities. They have taken on new 

BUSINESS lines of insurance in addition to the ones in which they 

had heretofore specialized. During the past few years, 

casualty and fire insurance commissions have been materially reduced. The one class 

of insurance where commissions have not been decreased is LIFE INSURANCE. Inas- 

much as this class of insurance is better understood nowadays and is universally con- 

sidered an absolute essential by every intelligent individual, be he rich or poor, a tre- 
mendous amount of life insurance is being written. 


The up-to-date insurance broker knows that approximately only one in a hundred 
of his acquaintances have any considerable amount of fire or casualty business to offer. 
On the other hand, practically every one of his friends and acquaintances needs life 
insurance for the protection of his family or business. The Insurance Broker through 
his business connections is in a position to make contacts not available to the ordinary 
solicitor and is therefore able to write life insurance at minimum effort and expense. 


EXPERT With the advice and assistance of our Agency, 
ADVICE AND ASSIST- —many Insurance Brokers are making big profits in life 
ANCE AVAILABLE insurance. A life insurance department is the natural 
and logical development of a general insurance 
business. 


If you are interested in substantially increasing your income through the medium 
of life insurance, we are in a position not only to give you a liberal contract, but also 
expert assistance in handling your business. 


NOW IS Come in and see us, or telephone and one of our 
THE TIME representatives will call on you. 
THE ACT! 


HOEY, ELLISON & WENDT, INC. 


General Agents 
EQUITABLE LIFE INSURANCE CO., OF IOWA 


99 WILLIAM STREET - JOHN 0833 
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Ex-Fieldmen Hold 
Annual Dinner In N, Y. 


F. E. BURKE MADE CHAIRMAN 





Executives From Chicago, New York, 
New England and Pennsylvania Here 
for Social Reunion 





The seventh annual dinner of the New 
York Ex-Fieldmen’s Society was held 
at the Crescent Athletic Club in Brook- 
lyn, on Wednesday evening, February 
16. The attendance was larger than at 
any of the dinners heretofore given, and 
was a successful affair. Chairman 
Harry W. Barley presided in an inter- 
esting and delightful manner. 

Among those coming from out of 
town were Thomas E. Gallagher and 
Clarence A. Rich of Chicago, Wm. H. 
Hecox of Binghamton, N. Y.; J. M. 
Donald of Buffalo, Lawrence Daw and 


\\ 


FRANK E. BURKE 


Arthur Birchenough of Syracuse; H. W. 
Knight of Glens Falls; W. E. Maynard, 
of Providence; I. Lloyd Greene, B. C. 
Chittenden and W. B. Quigley of Bos- 
ton; L. C. Breed and Wm. F. Patton 
of Hartford; Victor Roth of New 
Haven; P. W. Clark, F. M. Crittenden 
and Henry A. Knabe of Philadelphia; 

F.C. Sturtevant of Easton, and John 
J. Yingling of Allentown, Pa. 

Several members sang songs or made 
short, interesting talks, among them 
being Wim. H. Hecox, A. G. Martin, 
James M. Hodges, F. M. Crittenden, and 
Thos. E, Gallagher. There have been 
added several new names to the mem- 
bership roll which now contains 132 
members, 

Frank E. Burke was elected chairman 
for 1927-1928; E. Stanley Jarvis, vice- 
chairman and R. S. Kissam, secretary. 

€ standing committee consists of Fred 
NW, Kentncr, Thomas M. Marson, Frank 

- Jenkins, Walter C. Howe, Percy W. 
Clark, Fred P, Stoddard, Thomas L. Far- 
quhar, Harry R. Tyler, John H. Mott, 
Richard C. Christopher and Lawrence C. 
ameron. 

Harry W. Barley is chairman of the 
‘ntertainment committee. 


































DUNHAM IS REAPPOINTED 


Colonel Howard P. Dunham, insurance 
commissioner of Connecticut, and one of 
aac. popular members of the Na- 
ae onvention of Insurance Commis- 
nor wT has been reappointed by Gover- 

Tumbull of Connecticut to serve 

ee er four years as head of the state’s 

surance department. The appointment 
4S been confirmed. 





apg ON APPROVED LIST 


dition Federal Surety was given a con- 
st nal reinstatement last week on the 
on te companies acceptable as sureties 
onds placed in favor of the Federal 


*overnment, i i 
single: bon Its rating is $2,500 on a 














SIAR 


“MORE THAN A CENTURY OF SERVICE” 


The Voice of the People 








A series of letters selected from company and agency files 
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ZETNA INSURANCE COMPANY 


[FIRE] 
RALPH B. IVES, PRESIDENT 


OMPANY Officials rise 
up and call “blessed” 
an Agent who sends in such 
a note as the one reproduced 
below: 
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Defer Reducing N. J. 
Agents’ Commissions 
MAY HOLD MORE CONFERENCES 





Eastern Underwriters’ Association Puts 
ff Recommendations of Flat 20%; 
Action Surprise to Agents 





It was generally, believed by those who 
knew that at the meeting of the East- 
ern Underwriters’ Association, held last 
week at the Waldorf-Astoria, the flat 
rate of 20% commission which had been 
decided upon for New Jersey agents 
would be ratified, but action was de- 
ferred to a later date. 

This, according to some of the mem- 
bers of the Newark Underwriters’ ,Asso- 
ciation, is taken as an indication that 
when a move is made in the matter of 
commissions it will be less drastic. It 
has also been understood that there will 
be several conferences held between 
agents and the association, and it is 
hoped that at these conferences a so- 
lution will be found to settle the prob- 
lem that will be satisfactory to: both 
sides. : 

Curtail Small Agent 

Agents in Essex and Hudson counties 
hope that if it develops that the com- 
mission cut is inevitable, it will cover a 
period of a year and that it will cut 
down the number of small non-policy 
writing agents in that territory. It is 
estimated that there are more than 5,000 
of this type of agent, and it is alleged 
that one company has appointed within 
the past two years 200 of these agents. 
They are paid the same commission as 
regular agents, but have no overhead 
expenses. 

Many are employes in building and 
loan offices, clerks in banks, manufactur- 
ing firms, automobile salesrooms, furni- 
ture stores and many other places where 
fire insurance can be carried. 

Agents say that if the proposed rates 
of commission stand it will give the com- 
panies the opportunity of rerating the 
smaller agent as a broker and give the 
regular agents a chance to readjust 
themselves to handle whatever increase 
in brokerage business that may come ‘to 
them. 





HEARING ON BROKERS’ BILL 





Insurance Dep’t Said to Oppose Bill to 
Compel Brokers to Be 21 
Years Or Over 


“My personal opinion is that the ex- 
amination now given by the state insur- 
ance department is a joke,” declared S. 
M. Wolfson, representing the Browns- 
ville and Eastern. New York Brokers. at 
a hearing before the Assembly Insurance 
Committee last week, referring to the 
examination required for a broker’s li- 
cense. The Tonry bill requiring that a 
broker’s license may not be issued. un- 
less the applicant is over 21 years of 
age was under discussion. Mr. Wolfson 
raised the point that a minor under 21 
years of age is not responsible under the 
law, while Richard J. Tonry of Brook- 
lyn, who introduced the bill, stated that 
the business of established agencies suf- 
fered considerable loss by competition of 
irresponsible part-time brokers under 21 
years of age, who maintained no office, 
paid no attention to losses and are -ig- 
norant of the needs of the public as to 
insurance. Terrence Cunneen, third 
deputy superintendent in the Insurance 
Department, said that the superintend- 
ent of insurance is opposed to the meas- 
ure. No action was taken on it by the 
committee. 





909 CENTS A SHARE DIVIDEND 


Arthur. L. Bowerman, treasurer of the 
New Jersey Insurance Co., has announced 
that at the quarterly meeting of the 
board of directors of the company, which 
was held on February 9, a dividend of 
90 cents a share was declared payable 
on February 28, to stockholders of rec- 
ord on February 9. 
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Court Decides Company 
Got Ample Notice 


NOVEL CASE DECIDED BY LAW 





U. S. F. & G. Claims It Was Not 
Notified of Auto Suit; Jersey City: 
Judge Rules Otherwise 


On the grounds that the U. S. Fidelity 
& Guaranty had been duly notified by 
its client, Abraham Rosenfeld, of 402 
Morgan Street, Union, N. J., that he 
received a summons and a complaint to 
appear in court in answer to an-accident 
in which his automobile figured, Judge 
Myron C. Ernst in the Second District 
Court, in Jersey City, last week held the 
insurance company liable and gave a 
judgment of $500 in favor of the plain- 
tiff in an action brought against the 
company. 

The case attracted much attention 
among insurance companies. Cases have 
been common where insurance companies 
have been sued when notified of the hap- 
pening of accidents, but not when noti- 
fied their clients have been served with 
summons and notice of complaint. Tes- 
timony was given to show the insurance 
ccmpany had been notified of the acci- 
dent, while the company claimed it had 
not been. The entire case seemed to re- 
solve itself into a question as to whether 
or not an insurance company could be 
held liable for damages when the assured 
failed to serve them with proper notice 
atfer an accident. 


Gets Policy Day of Accident 

The question evolved itself out of a 
suit Anna Chaffiotta and her husband, 
Roger, instituted against the U. S. Fi- 
delity & Guaranty, as a result of an ac- 
cident the plaintiff's and Rosenfeld’s 
automobiles figured on July 25, 1924. 
Rosenfeld took out a liability and prop- 
erty damage policy at noon on the day 
of the accident and at 7 o'clock the 
same evening the accident occurred. 

Rosenfeld, on October 24, 1924, in the 
Hudson County Circuit Court, was sued 
by the Chaffiottas and they were award- 
ed $550. Rosenfeld did not pay the 
judgment. On December 6, 1924, he be- 
came insolvent and the execution issued 
against Rosenfeld was returned unsatis- 
fied. Rosenfeld subsequently served 
four days under the insolvency act and 
when released could not be held liable. 


Co. Claims Never Notified 


The plaintiff testified in court last 
week that they could not collect any 
money from Rosenfeld, so they waived 
the excess $50 of the judgment in court, 
the highest amount that can be sued for 
in that court. Rosenfeld was a witness 
and testified that when he received no- 
tice to appear in court he told the. in- 
surance agent, A. E. Schneider, of Union, 
N. J., of the matter. He told the court 
that Schneider told him to hold the 


summons and he would come around’ 


later, but Rosenfeld said he never came. 
The defendants claimed Rosenfeld 


(Sherwin-Williams Paint Co ) 


Latitudinally and longitudinally speaking 


that’s some coverage. 


But come to think of it The Home of New 
York has quite a reputation as a globe trotter too. 


It writes policies in thirty-five different coun- 
tries, and that, with the exception of the North 
and South poles, just about “covers the earth.” 


THE HOM 


never notified them of the summons or 
the complaint. Walter T. Clarkson, an 
investigator for the company, stated that 
he made several attempts to locate Ro- 
senfeld to adjust the claim, but he never 
cculd find him. Judge Ernst, however, 


INSURANCE 
COMPANY 





NEW YORK 


gave the plaintiff a judgment for $500, 
stating that he believed the insurance 
company followed up the case as it 
should have. The court also stated that 
it believed the company had been prop- 
erly notified. 


—., 
—— 


Pamphlet to Public 
Explains Fire Rates 


—_——__ 


ISSUED BY NATIONAL BOARD 





Distributed to Aavitinidle by Local Azents; 
Tells How Rates Must Be 
Established by Losses 





The National Board of Fire Under. 
writers is sending out to the fire insur. 
ance buying public of the country 
through the thousands of local agents, a 
message on the making of fire insurance 
rates, and their intimate relation to 
losses. In this pamphlet the National 
Board says in part: 

“There is no national arbiter of rates, 

“Experts employed by the fire rating 
bureau make up the schedule for the rate 
on your property, based on a survey of 
conditions, with due investigation and 
consideration of the loss records, exist- 
ing hazards, fire defenses and other fac- 
tors, including, of course, the general 
loss costs and expenses of the business, 
In short, they do their work intelligently 
and impartially. 

“If the rates are too low in compari- 
son with losses and expenses in a given 
state or territory, the people residing 
therein do not ‘pay their way’ for their 
insurance protection, and the underwrit- 
ers have to draw upon earned surplus, to 
make good the difference between income 
and outgo—a difference that is often 
wide. — 

“This they have been doing for the 
past five years during which term the 
national premium deficit for the leading 
stock companies, as a group, has aver- 
aged more than $24,388,000 annually. 

“To correct this situation, which is the 
result of high losses and expenses over- 
whelming a *pre-war (and lower) level 
of premiums, rates on certain classes of 
property have had to be increased, mod- 
erately. Deficits cannot continue for an 
indefinite period—that is an obvious mat- 
ter of mathematics. 

“Sound insurance for the public calls 
for sound underwriting, which means a 
proper equalization of premiums, as well 
as discretion in writing risks, and careful 
adjustments.” 

*It is a surprising fact that despite 
large increases in practically all com 
modity prices, in recent years, the avet- 
age fire insurance rate, during the past 
decade, has actually declined. 





NO DOLE FOR SERVANTS 

It has been decided not to bring do 
mestic servants and farm laborers with 
in the scope of the British unemploy- 
ment insurance scheme, and also not to 
increase the present dole of 18 shillings 
($4.50) a week for men and 15 shillings 
($3.75) for women respectively, as pt 
vided by the Blanesburgh Committee. . 
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Const tution Indemnity Company 








ALL CLASSES OF FIRE AND CASUALTY INSURANCE. 
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West Strong Advocate 
Of Model Arson Law 





SAYS IT PROTECTS SOCIETY 





President of Glens Falls Discusses 
Measure Which Has Been Introduced 
In Several State Legislatures 





E. W. West, president of the Glens 
Falls of Glens Falls, N. Y., is an: ardent 
supporter of the new Model Arson Law 
of the Fire Marshals’ Association which 
has been in operation for some time in 
New Jersey’ and Georgia and which has 
been introduced in the legislatures of 
West Virginia, Iowa, Alabama, Tennes- 
see, Maine, New Hampshire, Connecti- 
cut, Ohio, Indiana and Arkansas. The 
measure has the solid support of the 
United States Chamber of Commerce, 
the National Association of Credit Men 
and several other organizations. 

In a statement which he made this 
week with regard to this law, Mr. West 
said in part: 

“Within the next few days the bill is 
to be introduced in ten or a dozen other 
state legislatures under similar auspices. 
As no opposition has yet appeared, and 
as it is difficult to see on what grounds 
it could be opposed by any honest per- 
sons, the proponents of the law are con- 
fident of its passage. 

Works Well in N. J. and Georgia 

“Incidentally, this is probably the most 
impressive effort thus far made to ob- 
tain unified state laws on any subject. 
The Model Arson Law has already 
proved its efficacy in New Jersey and 
Georgia, where it has been in operation 
for four years and two years respective- 
ly. It is authoritatively stated that the 
annual losses from arson have been cut 
down by at least 50% in each of these 
states. Similar results in the states 
wherein passage is expected would mean 
a saving of many millions of dollars: to 
the American public and doubtless would 
also effect a large saving of human life.” 

Mr. West went on to discuss the old 
concept of arson which was that it must 
be a crime committed against the habita- 
tion of another person. The new arson 
law, he contends, corrects this idea. He 
was of the opinion that with the wide 
extension of fire insurance certain un- 
scrupulous persons have tried to make il- 
legitimate profit by burning their own 
Property after it has been covered by in- 
surance. This fact, he said, is responsible 
for the large number of criminal fires 
today. 

New Law Comprehensive 

Under the old law the court had to 
e shown that the building burned was 
that of another. Under the new law, 
however, the definition of arson is ex- 
tended to include the burning of build- 
Ings regardless of ownership or habita- 
tion. This provides protection for the 
habitation tights, the property interests 
and the interests of society as a whole. 

Mr. West, alluding to the fact that the 
new law has been thoroughly tested out 
in the Jersey courts, remarked: 

jt is interesting to note that every 
Point of the suggested law which might 
€ subject to attack has already been 
Passed on by the Supreme Court of New 
Jersey. In every instance the law has 
been upheld, 

. *N one case, wherein a man was con- 
Wicted upon the charge of burning his 
o* dwelling, the case was appealed and 

€ court, in confirming the sentence, 
ued that while this law was drastic the 
idictment followed the wording of the 
frente in that it accused him of burning 
oe building. Proof of this was suffi- 
oe Furthermore, under the new law, 
a necessary for the state only to 

ve that there was some charring or 
urning of the building; a very slight 
— 1s regarded as due to arson_be- 
bo e there was arson in intent. Even 

ere the building itself is not damaged, 
pa fre is some charring of insured 
tion a definition of arson under Sec- 

“Th of the new statute still applies. 

us it will be seen that the Model 
Arson Law is a sincere attempt to pro- 


TOKIO SURPLUS INCREASES 


That of United States Branch Now 
$5,360,420; Standard of N. Y. Has 
Assets of $3,435,909 

The United States branch of the Tokio 
M. & F., the largest fire and marine 
company in Japan, continues to show a 
healthy growth each year. During 1926 
the assets grew to $8,132,324, compared 
with $7,400,761. The premium reserve as 
of the close of 1926 was $1,981,557; show- 
ing an increase of approximately $180,- 
000. The net surplus is now $5,360;419 
against $4,837,472 at the end of 1925. 
J. A. Kelsey is general agent of the 
Tokio. 

The Standard of New York, of which 
Mr. Kelsey is president, is also making 
satisfactory progress. At the close of 
1926 the cash capital was $1,000,000; pre- 
mium reserve, $845,608, an increase of 
$235,000; net surplus, $1,453,736, an in- 
crease of 000, and total assets 
$3,435,909, compared with $2,997,050 a 
year ago. 








tect society from a crime that has grown 
to be one of serious menace, by freeing 
prosecution from absurd restrictions in- 
herited from an earlier generation, and 
bringing the morally guilty within the 
reach of the law.” 





Would Allow Mutuals 
To Get Bureau Rates 


BILL IN ‘PENNA. LEGISLATURE 





Stock Companies Oppose Granting Out- 
side Insurers Rates For Competi- 
tive Purposes Only 





Senator Salus has introduced a bill 
in the Pennsylvania Legislature requir- 
ing every fire insurance rating bureau 
to furnish its rates to any insurance 
company, association or exchange, charg- 
ing for such service as. charged to mem- 
bers of the bureau. The bill is opposed 
by company men, who regard it as dis- 
tinctly class legislation designed to favor 
the- mutuals,*while relieving them of any 
duty or burdens of connoting experi- 
ence. 

“It is obvious that the bill is unfair 
and favors the mutuals alone,” one 
prominent person pointed out. “There 
are approximately 360 mutual fire com- 
panies writing reciprocals doing business 
in the State, of which only about sixty 
are members of any rating bureau. In 
case this bill becomes a law, they can 
obtain such information as they desire 
on experience or ratings, without con- 


tributing anything more than the mone- 
tary charge paid by members in addition 
to their confidential reports on moral 
and physical hazards, protection features 
and general actuarial experience con- 
tributed for the general good of the 
bureau’s membership. 


“In short, the 250 companies and sixty 
mutuals will carry the detailed experi- 
ence for the benefit of some equal num- 
ber of outsiders, who will only use the 
ratings and premiums as a competitive 
mark to shoot at, and who will be be- 
yond control as to ethical practice, un- 
derwriting rules and regulations that the 
bureau members must obey.” 

The Insurance Federation of Pennsyl- 
vania, through its legislative committee, 
charges that the bill as introduced does 
not conform to the spirit of the original 
bill, which required rating bureaus to ac- 
cept as members any fire insurance com- 
pany, association or exchange which 
agreed to comply with its rules and reg- 
ulations. 

“This new bill would not be fair and 
equitable, inasmuch as members of the 
bureau would be obliged to live up to 
its rules and regulations but others would 
be able to obtain all of its advantages 
of service without abiding by the bureau 
control,” the committee states in a reso- 
lution opposing the bill. 








warehouse. 


great. 











s- Poor Richard. 


Qa 1d > “A small leak will sink a great ship.” 


And ‘Poor Richard would continue today, 4 
small leak will flood a great factory, store or 


Whether the leak occurs because of Sprinkler 
Leakage or is due to bursting water pipes,. leaky 
roof or water tank, the loss to the owner can be 
How many of your local business men 
know and realize the possibilities of such losses? 





ance, 


surance Agent. 


The Franklin Fire offers to agents a wide 
range of insurance covers. Well qualified agents 
in territories where this Company is not already 
represented, are invited to investigate the ad- 
vantages offered by representation of The Frank- 
lin Fire. 


Ghe FRANKLIN FIRE INSURANCE COMPANY 


of Philade}abia 


Orpeniers 1829 


Show those of your prospects who may face 
such a misfortune from Sprinkler Leakage or 
Water Damage, how there are two safeguards 
against the financial loss. 
Sprinkler Leakage and Water Damage Insur- 
You will find them attentive and, as Poor 
Richard would say, Many a ship of industry has 
been saved through the wise guidance of an In- 


Tell them about 
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Globe & Rutgers 


FIRE INSURANCE COMPANY 


111 William Street, New York 








ASSETS 
Bonds and Mortgages_.._ $149,425.00 
U.S. Liberty Bonds_--- 518,200.00 
Government, City, Rail- 
road and other Bonds 
and Stocks _______-- 59,564,972.90 
Cash in Banks and Of- 
_ ea ener 2,484,964.77 
Premiums in Course of 
Collection __.------- 8,827,461.77 
Interest Accrued ___--- 111,020.82 
Reinsurance Recover- 
able on Paid Losses_. 134,952.12 
$71,740,996.88 


Surplus to Policy Holders’ - 


January Ist, 1927 


LIABILITIES 
eee nn Te $3,500,000.00 
IN: isickicierineninncaaiiis 25,610,575.98 


Reinsurance Reserve__ 21,162,599.90 
Losses in Course of Ad- 





justine ........... 8,362,821.00 
Commissions and other 
tear ee eee 7,100,000.00 
Reserve for Taxes--_-- 1,005,000.00 
Reserve for Deprecia- 
UN .-: caswtsaoitetiadatens 5,000,000.00 
$71,740,996.88 


$29,110,575.98 








Progress since Consolidation in 1899 








Dec. 
Dec. 
Dec. 
Dec. 
Dee. 


31, 1899 
31, 1910 
31, 1920 
31, 1925 
31, 1926 





KE. C. JAMESON, President 

LYMAN CANDEE, Vice President 
W. H. PAULISON, Vice President 
J. H. MULVEHILL, Vice President and Secretary 


ASSETS RESERVE 
$529,282.59 $28,832.54 
5,200,062. 12 1,936,224.86 
42,765,374.55 16,593,764.16 
67,922,096.58 20,265,572.73 
71,740,996.88 21,162,599.90 
™. 
A. H 
A.G 
J. 
M. 


J. D. LESTER, Vice President 


SURPLUS 


$2,028.94 
2,365,363.37 
11,361,311.89 
24,161,943.85 
25,610,575.98 


L. LINDSAY, Secretary 

. WITTHOHN, Secretary 

. CASSIN, Assistant Secretary 
L. HAHN, Assistant Secretary 

J. VOLKMANN, Local Secretary 
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; T GRANT W. GOODSELL DIES for one month and 5% for three months. 
E. U. A. Progress Is Grant W. Goodsell, senior member of On property at anprai a ed quota- 
2 the agency of G. W. Goodsell & Son, tion is 5% for one month, to which pe- THE HANOVER 
Called Satisfactory of Bridgeport, Conn., died at his home riod liabilities are mostly limited. It is ' 
| (Continued from page 1) there last week of pneumonia. He was understood that American insurance FIRE INSURANCE COMPANY 
fives handling that territory, will stand seventy-nine years of age and had been companies with representatives in China Castine ris deca 1008 
yithout revision. The committee report- identified with fire insurance for over have been writing the risks. a eae Sein NE 
od that it had decided to fix 20% flat for fifty years. He started with his father ¢ real strength of an insurance com- 
a State, with the exception of Hudson, whose agency was established in 1857. AMERICA FORE CHANGES ee et ee eee hey THE 
BBissex and Camden counties, which would Besides the local agency, G. W. Good- _ Charles Cook, Missouri State agent of ANOVER is an absolute assurance of 
vet in addition 10% contingent. Since sell & Son have been prominent general the American Eagle and First American, the security of its policy. 
that announcement was made public, lo- agents for many years, having represent- has been transferred to Iowa as State CHARLES W. HIGLEY, President 
cal agents in New Jersey have voiced ed the Pacific and the Traders years ago, agent of the Fidelity-Phenix with head- MONTGOMERY CLARK, Vice-President 
‘Miconsiderable dissatisfaction, claiming the and for the last twenty-five years, the quarters at Des Moines. He was former- HOE G. ae * ecy. 
| aw rates constitute too great a reduc- Westchester. Mr. Goodsell was one of ly in Iowa. J. H. Duvall, special agent - I. GIBE  ,) seasurer 
new f A ; ee - F. E. SAMMONS, Asst. Secy. 
\MBtion from those which they have been the best beloved insurance men in Con- of the Fidelity-Phenix survey depart- A. E. GILBERT, ‘Asst. Secy. 
| enjoying the last few years. The necticut. ment in Missouri, is being promoted to HOME OFFICE . 
EU. A. last week did not pass upon State agent of the American Eagle and Hanover Bldg., 34 Pine St. 
the report of the New Jersey committee, CHINESE WAR RISK RATES First American in the same territory, NEW YORK 
but nevertheless the feeling prevails that Under date of February 3 the London succeeding Mr. Cook. Mr. Duvall was Howle, Jarvis & Wright, Inc., Gen’] Agts. 
\Mithe proposed scale will ultimately go in- “Times” says: previously special agent of the American Metropolitan District 
to effect as is. “Inquiries have continued to be re- Eagle in Nebraska. R. G. Feistel, exam- 81 JOHN STREET NEW YORK 


The question has arisen whether a fire ceived in the London market during the iner of the survey department in the 
insurance company which does not be- last few days for rates of insurance cov- Chicago office, has been transferred to 
long to the E. U. A. can enter a clear, ering property in China against the risks Missouri for survey field work for the 

2% flat, agency, for the purpose of of loss or damage by war or civil com- Fidelity-Phenix. 
writing automobile insurance only. The motion. Underwriters have been dis- 
| opinion is that such a non-board com- posed to limit quotations to risks in the Kennedy & Ryan Co., Inc., Syracuse, INSURANCE 
| 
| 
| 




















pany will be denied the privilege of en- international settlements and, as consid- N. Y., insurance agency, has been char- HARRY C. FRY, Jr., President 
tering a clear agency on that basis, even erable liabilities in these centers have tered at Albany with $1,500 capital. 


though the E. U. A. is an organization been assumed during the last few Frank G. Mahar, Lawrence Corbett, 307 FOURTH AVENUE PITTSBURGH 
to supervise fire insurance, and not, gen- months, the tendency of rates generally Syracuse, and Harriet T. Kennedy, Mar- LOGUE BROS. & CO., Inc. 
erally speaking, automobile insurance. has been firm. In some quarters the cellus, N. Y., are directors and sub- 





Another question of a similar nature, rates now quoted for Shanghai are 2% _ scribers. 
which is still undecided, is whether an 
E.U. A. company that, as the same time, 
does not belong to any sectional con- 
ference of the National Automobile Un- 
\Mcrwriters’ Conference, can pay higher 
|#cmmissions in a clear agency for auto- 
mobile business. It so happens that there 
are several companies in the E. U. A. 
which, while co-operating with fellow 
companies in all fire lines under the 
E. U. A’s jurisdiction, are competitors, 
as pertains rates and commissions, in the 
automobile field. 


FIRE INSURANCE IN HUNGARY Vitamin D 


Farm and Household Insurance Under- 
going Fluctuations Due to Financial 
Upsets; Much Yet to Be Sold 
Fire insurance on residences, house- 
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Newspaper accounts tell us that the greatest discovery in the history of food chem- 


mi istry has been made. By the aid of the ultra-violet ray, the life-sustaining Vitamin D 
hold furniture and farms in Hungary has y aaa é : y 

suffered considerably since the war by can now be captured and injected into almost all ordinary foods. And thanks to the 
mrtue of reductions in the value of land humanitarian discoverer, the patent rights have been turned over where they will do 
and other property due to the financial 

depression following the breaking up of great good for the world. 

the Austro-Hungarian Empire. As Hun- 

gary is principally an agricultural coun- : : ’ : ~ 

try farm et at an important item, a Insurance might be called the Vitamin D of the business world. It is the life- 
us ne ager n rr ———— of giving property which sustains healthful growth. It is the productive sunlight of pros- 
ACW Ork, reinsurance rokers. ° oo 6 . ° . o,° 

_A successive increase in the amounts perity, injected to eliminate the chance of business malnutrition. 

aN can be noted in this branch, but 

Untortunatel i i i i : 

blidlive Partculacly Pog Prescnsggeeurs Fire, Use and Occupancy, Rent and Rental Value and all other forms of sound 
orn yeh Far risae delay acter is protection are insurance Vitamin D, long known to most of us. Yet some people are 
Teasing their insurances. e smaller s s " ° 

iy Gusinesd tas Saket the ‘semounte: of still to discover the wonderful healing powers they exert when disasters occur. 

porance more to the actual values, al- 

houg 7TH by . a . . . 

+ shia pg vd + aes gece Beto This is a world of wonders. The capture of the Vitamin D is the latest. But 
favorable, The real production of new the stabilizing effects that strong insurance companies like the American Eagle have on 
lsiness, however, still remains insig- . . : 

is. vac tesheticitinn ake thn caoty the business and credit of our nation have been in evidence for many years. 

cttrency and the resulting disappearance 

of the large figures can be expected to 


produce a further increase in the 


amounts insured and a revival of the 
Usiness, 


The greatest deficiency, in fire insur- » 
‘tee compared with earlier years, still > 
jpPears in the insurance of apartment ; 


Ouses and household furniture in the ANY 
itger these: In the first group, the ex- FIRE INSURANCE COMB. 
‘tng, though disappearing, rent laws 
a the resulting reduction of the mar- EIGHTY MAIDEN LANE, NEW YORK.,.N.Y. 
%y values of the houses to 30% to 50% iii 
: the former value, and in the second CANES STURM, Seen ore 
“toup the reduced earning power of the PAUL L.HAID, Presivent., 
ner class, are the obstacles to real in- 

Se in the amounts of insurance and 
a more active revival of the business. CASH CAPITAL T,ONE MILLION DOLLARS 
he general observation of ‘a favorable 


Ie : ; 
‘8s of experience during a currency de- 


co and an increase of losses after NEW YORK - CHICAGO - SAN FRANCISCO 
ed Eatin of the currency, was repeat- 


stabilien ee ary. Since the crown was 
Here zed and the increase of amounts 
. ted were begun actively, fire losses 
tame more frequent. 
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Independence Fire 
Backs Agency System 


RAPS BRANCH OFFICE PLAN 





A. B. Roome, Vice-President, Says 
American Agency System Is Logical 
Connecting Link in Business 





Condemnation of the branch office sys- 
tem used by a few fire companies and 
high praise for the American agency 
system of getting business is contained 
in a letetr sent recently by Vice-Presi- 
dent A. B. Roome of the Independence 
Fire to A. E. Fairbanks, secretary of the 
Worcester, Mass., Board of Underwrit- 
ers. Mr. Fairbanks had previously writ- 
ten to Mr. Roome complaining of the 
action in Worcester of certain fire com- 
panies which operate through branch 
offices of casualty companies and pay 
regular agent’s commissions to a multi- 
plicity of brokers and solicitors. 

In answering Mr. Fairbanks, Mr. 
Roome stated the position of his com- 
pany with respect to its agency forces in 
part as follows: 

“The situation as you outline it indi- 
cates the elimination of the agent and 
therefore threatens to undermine the old 
established American Agency System. 
In fact, the plan strikes at the roots of 
the System and is equally antagonistic 
to the interests of the old line compa- 
nies following the traditions of the busi- 
ness. 

“The branch office plan of operation 
cannot succeed except at the expense of 
legitimate agents and those companies 
who uphold the American Agency Sys- 
tem. Both the local agents anr the As- 
sociation companies doing business in 
your city will suffer loss of business 
through the operations of the companies 
referred to, with no resulting gain _to 
the public or anyone else, except the 
man who receives agent’s commissions 
without rendering agent’s service and the 
companies themselves in the way of in- 
creased volume. 

Companies Are Co-operating 

“The National: Association of Insur- 
ance Agents can do much to make branch 
office operation unpopular, and you know 
Association companies are not assisting, 
through reinsurance, those who refuse 
to cooperate with them i in promoting the 
best interests of the business. 

“The American Agency System has 
flourished for one hundred and twenty 
years and fully justifies its existence. 
We believe it to be the logical connect- 
ing link between the insurer and the 
insured, the soundest and most economi- 
cal method of conveying protection to 
the insuring public. Our Company, 
therefore, elected in the beginning to 
declare its allegiance to the American 
Agency System, as did also the Inde- 
pendence Indemnity Company with 
which it is closely affiliated, believing in 
adhering to the best principles in the 
handling of the insurance business. 

“Faithful observance upon the part of 
insurance agents generally of the “Mil- 
waukee Declaration,” pledging allegiance 
to those companies who loyally support 
the principles of the American Agency 
System, will be a powerful influence in 
restraining branch office operation. This 
will not offer any immediate relief to 
the local agents of Worcester, but if 
you have any plan that will we would 
be interested to know of it.” 





NICHOLS PRIZE SCRIPTS 


The Insurance Society of New York 
announces that members desiring to com- 
pete for the Waldemar J. Nichols Prize 
for 1927, must submit their manuscripts 
on or before March 1, 1927. Papers 
should not be signed but sent in with a 
cypher, and the name of the sender, to- 
gether with his cypher, furnished in a 
separate envelope. The subject is loss 
adjustments and not more than two 
thousand, nor less than fifteen hundred 
words, should be used. 


























HAT’S the man our agents are after 
with Explosion policies. The fellow 
who has never been affected by an ex- 
plosion—and who thinks he never will be. 


The simplest way to sell these individuals 
is to tell them of the thousand and one 
cases exactly the same as theirs—of dam- 
age from explosions many miles away— 
blasts resulting from leaking gas mains— 
from gasoline tanks—all not covered by 
the regular fire policy. 


There are many business men, too, who 
don’t know about the Use & Occupancy fea- 
ture of Explosion coverage. Agents of this 
company are signing them up now, by ex- 
plaining that profits lost through a sudden 
explosion can only be safeguarded under 
an Explosion policy covering Use & Oc- 


cupancy. 


Every business man and home owner 
would see the wisdom of Explosion Insur- 
ance if he knew the exceptionally low cost. 
“Tell Them and Sell Them!” 


a [iverroor. 
~ a0 J ONDON 
GLOBE, 


Insurance Co ep 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Dept. 
CHICAGO 


Southern Dept. Pacific Coast Dept. 
NEW ORLEANS SAN FRANCISCO 





THE NATIONAL INSTITUTION WITH A WORLD WIDE BACKGROUND 
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Firemen’s to Operate 
Pittsburgh Underwriters 


HAS BACKING OF WHOLE GRoOuwup 





Seven Companies Have Total Assets of 
$53,000,000 and Total Surplus 
of $21,287,747 





Announcement is made that hercafter 
the Pittsburgh Underwriters will be com- 
posed of and operated by the Firemen's 
of Newark and its affiliated companies, 
the National-Ben Franklin, Superior 
Fire, Girard Fire & Marine, "Mechanics, 
Concordia Fire and the Capital Fire. 

The Pittsburgh Underwriters was or- 
ganized in 1898 by the National of Alle- 
gheny, the Ben Franklin of Pittsburgh, 
the Humboldt (now the Superior) of 
Pittsburgh, the Teutonia (now the Re- 
public) Fire of Pittsburgh and the Alle- 
mania Fire of Pittsburgh. 

When the National of Allegheny and 
the Ben Franklin Fire amalgamated un- 
der. the name of National- Ben Franklin 
Fire the participation in the Pittsburgh 
Underwriters was rearranged So that it 
became a four company organization in- 
stead of five. With this change the 


‘original companies organizing the in- 


stitution continued to operate it until the 
present time. 

For some time constituent companies 
have felt that it would be better for the 
Pittsburgh Underwriters if it were owned 
and operated by one company or one 
group of companies rather than by di- 
verse interests. This in itself is in line 
with the evolution of other underwriters’ 
organizations which were _ primarily 
owned by divergent interests. 


In view of the foregoing it is patent 


that the change in the companies con- 
posing the Pittsburgh Underwriters is 
beneficial to all concerned, and as the 
National-Ben Franklin and the Superior 
are affiliated with the Firemen’s of New- 
ark it is natural that in trying to dispose 
of the problems confronting the orgati- 
zation the Firemen’s Superior and Na- 
tional-Ben Franklin interests should se- 
cure the control. 

The Pittsburgh Underwriters will be 
continued in the field more actively and 
aggressively than heretofore. It will, 
however, from now on be composed of 
the following insurance companies— 
National-Ben Franklin, Superior, Me- 
chanics, Girard, Concordia, Capital and 
Firemen’s. 

It will be noted that the combined to- 
tals run into the impressive figures of: 
Total assets, $53,016,552; total capital, 
$9,900,000; total net surplus, $11,387,747, 
and total policyholders’ surplus, $2l, 
287,747 

For the present the Pittsburgh Inder- 
writers will continue to use the policies 
heretofore in use but as soon as new 
supplies can be printed showing the 
names of the present companies they 
will be issued. 





FRED GUENTHER DIES 
Fred Guenther, of Detroit, forme 
president of the National Association of 
Insurance Agents, died suddenly om 
Monday evening. He had been troubled 
with heart disease and rheumatism ané, 
in the absence of details, his frients 
have assumed that the cause of deat 
was a heart attack. He was mo sixty- 
six years old. He is survived by Mrs. 
Guenther and by a nephew, who was 
associated with him in his local agency: 
Mr. Guenther virtually grew up in the 

local insurance business in Detroit. 





JOINS NATIONAL LIBERTY 

Arthur D. Pollock, recently a membet 
of Darby-Pollock Corporation, has beet 
appointed manager of the uptown brane 
of the National Liberty succeeding 0 
Stehle, Jr., who has been transferred t0 
the company’s Brooklyn branch as mat 
ager. H. A. Moodie, the present man* 
ger of the Brooklyn branch, has beet 
assigned as special agent in charge ° 
Westchester, Rockland and Putnaill 
counties of the suburban division, su 
ceeding F. W. Stine, resigned. 
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“The Fire Brigade” Film 
Is to Go On the Road 


HOW PICTURE WAS CONCEIVED 





Practically Entire Los Angeles Fire De- 
partment Appeared in Some Scenes; 
Lots of Exploitation 





There are a number of different fea- 


tures about “The Fire Brigade,” the 
Metro-Goldwyn-Mayer picture, produced 
in co-operation with fire chiefs and Na- 
tinal Board of Fire Underwriters’ rep- 


resentatives, Which are of interest to the 
insurance fraternity. The picture is now 


appearing on Broadway in New York, 
and will soon be a road show. 
A year ago, when the fire chiefs of 





America held their annual convention in 


Louisville, Ky., Louis B. Mayer, of the 
film company, delivered an address on 
behalf of the film industry in which he 
Promised that with the co-operation of 


the country’s chiefs, he would throw the 
immense film-making resources of his or- 


ganization behind the making of a great 
‘pic photoplay that might dramatize the 
“aring exploits of the firemen in the way 
The Big Parade” had made the intrepid 
tasks of the doughboy more vital and 


realistic than ever before. 


Exploitation of Picture 


With the aid and approval of these 
fire chiefs, Mr. Mayer returned to Cali- 
tornia with plans for a great screen 
‘tory of duty and mother love woven 
éround a background of the heroism and 
tet deeds of America’s heroes of peace. 
a which seemed to be ideal for 
C Purpose was turned out by Kate 
vp baley and adapted by Alfred A. Kahn 
ye the \ietro-Goldwyn-Mayer scenario 
Teartmes t. Charles Ray, one of the 
a on nsely human of screen actors, 
aa Selected for the feature role, and 
PPosite him was placed May McAvoy. 
Bread detail for making “The Fire 


jae was developed painstakingly. 
Marshall’, ated consultations with Fire 
Chick “y J ay Stevens of California, Fire 
Fite son Scott of Los Angeles _and 
“The ect Murphy of San Francisco, 
Preductic., ‘rigade” actually went into 
roe These three men, with the 
eee ScTation of their associates and 
i ots, supervised the important 
‘iad quences of the photoplay, and ad- 

the studio on fire-fighting tech- 





nique. Practically the entire Los An- 
geles fire department appeared in some 
of the sensational scenes of the film, cre- 
ating an innovation in’ the extent to 
which a great civic organization has put 
its shoulder solidly behind the efforts of 
a motion picture company. 


Months were spent in developing the 
story and getting some of the most spec- 
tacular fire rescue scenes ever recorded 
by the “box on three legs.” In one se- 
quence a whole city block was erected 
and set afire. Thirty-two pieces of fire 
apparatus rushed to the scene and, while 
powerful studio lights were focused on 
the roaring mass of destruction, scores 
of firemen battled the flames and took 
even more daring chances than if the 
stage had not been set for the camera. 
In another remarkable sequence, three 





Charles Ray in “The Fire Brigade” 


hundred children from a burning orphan- 
age were rescued by being carried down 
ladders or by being caught in fire nets. 

What followed was quite without par- 
allel in motion picture annals. The pic- 
ture had been completed a short time 
before the date of the 1926 convention of 
fire chiefs, which was held this year in 
New Orleans. In the light of his ad- 
Gress at Louisville, Mr. Mayer thought 
it fitting that he should take the first 
print of the new film to New Orleans, 
and let the delegates, who were quali- 
fied to be his severest critics, tell him 
what they thought of his attempt to ful- 
fil his promise. 

The showing at New Orleans was pre- 
ceded by a film exploitation campaign, 
engineered by Pete Smith, head of the 
Metro-Goldwyn-Mayer coast publicity 
department. Amid ceremonies usually 
reserved for the Fourth of July or a 
royal visitor a big fire chiefs’ car carry- 
ing a print of “The Fire Brigade” left 
Los Angeles bound for New Orleans. 
Mayer Cryer of Los Angeles took note 
of the importance of the occasion by su- 
pervising an enthusiastic public gather- 
ing at the City Hall. Similar demonstra- 
tions—quite unrivalled in film records— 
took place along the main points touched 
by the car, fire departments of different 
towns vieing with each other to stage 
colorful welcomes. Captain S. H. Calder- 
wood of the Los Angeles Fire Depart- 
ment piloted the car on its record run. 

The special preview of “The Fire Bri- 
gade” took place at the State Theatre 
on the night of October 17 before three 
thousand fire chiefs and delegates from 
all parts of the country. 
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U. S. MERCHANTS & SHIPPERS 


Assets Increased $360,000 in 1926; 
Surplus Now $1,307,000; Making 
Satisfactory Progress 
The statement of the United States 
Merchants & Shippers shows that dur- 
ing 1926 the company’s assets increased 
by $358,435; the surplus now stands at 
$1,307,347 which is somewhat more than 
last year and the unearned premium re- 
serve now amounts to $1,893,263, being 
an increase over last year of $313,261. 
The losses paid since organization in 
1871, “as Subscribers at United States 

Lloyds,” amount to $39,803,009. 


The company seems to be making sat- 
isfactory progress and its investments 
are in a particularly high grade of se- 
curities. The marine business of the 
company is handled by Appleton & Cox, 
Inc., and the fire business is in the hands 
of the well-known firm of Crum & For- 





ster, under whose able management its 
business in that class is rapidly increas- 
ing in importance. The company com- 
menced doing fire business about five 
years ago. 





P. C. GRIDER WITH N. B. & M. 

Paul C. Grider, of Bowling Green, Ky., 
and associated there with the agency 
of Grider & Gardner, of which his father 
is senior partner, has become inspector 
for the North British & Mercantile fleet 
in the central. department, including the 
states of Tennessee, Kentucky, Ohio, In- 
diana, Michigan and Wisconsin, with 
eo at the home office in New 

ork. 





Cc. L. TYNER IN BERMUDA 


President C. L. Tyner of the Home, 
accompanied by one of his sons, is 
spending a short vacation in Bermuda. 
He is expected back in New York early 
mext week. 














Great American 


Insurance Company 


so NewPork = 


INCORPORATED - 1872 
[STATEMENT JANUARY 1, 19287 


 $12,500,000.00 


R ALL OTHER LIABILITIES 


21.732,720.96 


NET SURPLUS 


16.54 1,280.58 
: 50.7 74, 00 1 54 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041,280.58 


LOSSES PAID POLICY HOLDERS 


$175,146,238.21 


HOME OFFICE, ONE LIBERTY ST. 
New YORK CITY 


WESTERN DEPARTMENT 


PACIFIG DEPARTMENT 


310 S. Michigan Ave., Chicago, Ill. 233 Sansome Street, San Francisco 


CG. R. STREET, Vice-President 


CLIFFORD CONLY, Manager 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 


NEW YORK-—Ww. H. McGee & Co.,General Agents, 11 So.William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Ww. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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Swiss Re-Insurance 
A Tower Of Strength 


WORLD - WIDE ORGANIZATION 








Has Assets of About 300,000,000 Francs 
and Writes Fire, Life, Marine 
and Accident Lines 





One of the smallest countries in the 
world happens to be one of the strongest 
financially, for its size. This is Switzer- 
lend, which has maintained its financial 
standing at parity during all the hectic 
yiears since the: beginning of the World 
War in 1914. And within this mountain- 
ous country of central Europe there is 
domiciled a reinsurance company writ- 
ing fire, marine, accident and life lines 
which excites-the envy of many a re- 
insurance executive in several of the 
larger nations. 

The Swiss Reinsurance of Zurich en- 
joys a fine reputation for the security 
of the reinsurance it offers. Its bal- 
ance- sheet shows assets of 286,751,000 
francs and its world-wide spread of bus- 
iness acts as a tower of strength. 


Company Founded Over 60 Years Ago 

Established over sixty years ago for 
the purpose of providing reinsurance fa- 
cilities for three Swiss direct-writing 
companies, the amount of business it se- 
cured from the start gave ample proof 
that there was an opening for it. Fire, 
marine, and life business was transacted 
and, although the trading results were 
not immediately profitable, by 1880 the 
business was firmly established and an 
accident department was opened. On 
the twenty-fifth anniversary the com- 
bined premiums of the fire, accident, and 
marine departments had reached the ex- 
tent of Fes 3,585,290, and the life pre- 
miums Fes 622193. Interest on invest- 
ments realized Fes 257,829, and there 
was a net profit for the year of Fes 
359,602, and a statutory reserve fund 
amounting to Fes. 784,153. 

From this time onward, the company 
progressed rapidly, particularly during 
the period of the war, when, despite the 
upheaval at that time, the growth of the 
business was marked, due, no doubt, to 
the cutting off of the German reinsur- 
ance market. The results of recent years 
may be summarized as follows: 


Fire Companies To 
Send Men To Columbia 


WILL WORK PART. OF THE TIME 





Idea of Plan Is to Provide Companies 
With Well-Trained Men 


for Future 





Fire insurance companies of New 
York have entered into arrangements 
with Columbia University whereby they 
will be enabled to send selected students 
to that institution for a special two year 
course to be given in connection with 
practical training in the offices of the 
companies. Letters are to be sent to 
the companies explaining the plan, and 
requesting them to give the number of 
scholarships they desire to subscribe for. 

This plan has been successfully car- 
ried out by the western departments of 
companies in Chicago in. connection with 
Northwestern University. A committee 
consisting of C. L. Tyner, president of 
the Home; C. F. Shallcross, United 
States manager of the North British & 
Mercantile; and Edward R. Hardy, as- 
sistant manager of the New York Fire 
Insurance Exchange and secretary of the 
Insurance Institute of America, Inc., has 
been engaged in the work of introduc- 
ing the plan to New York. 


Students to Work Part Time 

Students are to receive two years in- 
struction.in the university extension de- 
partment of Columbia under the plan. 
Lectures and recitations will take place 
afternoons so as to enable students to 
work in the offices of the companies in 
the forenoons. The committee states 
that students applying for admission to 
the course must be High School gradu- 
ates, and must be acceptable both to 
Columbia University and to a commit- 
tee representing the companies. 

Under the arrangements between the 
companies and the Columbia faculty, 
students are to work from 9 to 12 o’clock 
in the offices of the companies to which 
they are allotted and are to receive a 
salary for their services. During the va- 
caticn period they will work full time 
for their respective companies for which 
they will receive a larger salary. The 
companies that are a part of the plan 
will pay the tuition of the students and 


Premiums Claims Commission Surplus 

cs. Fcs. Fes. Fes. 
PBS nono hincwatee em 88,529,338 51,472,788 27,839,483 9,217,067 
1 a ee 98,609,815 57,585,827 30,775,456 10,248,532 
“1. 4 A ee ees 106,735,720 66,431,664 33,672,613 6,631,443 


Fire, Marine and Accident Account 


These figures are net after deduction 
of retrocessions, and their magnitude in- 
dicates a world-wide organization. In 
addition, there was a life premium in- 
come in 1925 amounting .to Fes 34,334,- 


771. The reserves, apart from life funds, 
at the end of 1925 stood as follows: 
Fes. 
Paid up capital .cic.500 2 7,500,000 
Special reserves ........ 12,500,000 
Fire and general fund.... 58,797,675 


Profit and loss balance.. 154.705 


78,952,380 
Premium reserve, 40%. of 
Fes :106,735,7205... Pic sine 42,694,288 


Additional reserves, .Fcs. 36,258,092 





The Bankers Life of Iowa has just 
concluded a session of school in Seattle. 


will also make them an allowance for 
books amounting to about $50 annually. 
Under the Chicago plan the students 
agree to work for their respective com- 
panies for a certain period following 
completion of their college work. 

The idea underlying the plan is to pro- 
vide fire insurance companies with well 
trained men for the future. It is pro- 
posed to take boys young enough to be 
willing to do the work of beginners, and 
who are desirous to enter the fire in- 
surance business and submit themselves 
to two years of hard training. 





The outstanding fire business of the 
Vulcan of New York has been reinsured 
in the North River of the Crum & For- 
ster group, and it is understood the for- 
mer company will go out of business en- 
tirely. The Vulcan was licensed only in 
New York State and did not write a large 
volume of business. 
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Editorial 


T the Seventy-ninth Annual Meeting 

of the Ohio Farmers Insurance Com- 
pany in Le Roy on January 19, it was 
announced that the statement filed with 
the insurance department of the State of 
Ohio as of December 31, 1926, showed an 
increase in surplus and an increase in 


OHIO FARMERS 
INSURANCE CO. 


Represented in 


Massachusetts 





assets. 
Surplus is now $1,087,136, and assets Connecticut 
$4,771,007. Rhode Island 
New York 
F any of youreaders of THE JUNIOR BROAD- New Jersey 
CASTER sees a Hupmobile Eight Sedan P " a 
bearing down upon you with Ohio license ennsytvania 
number 1848, wave your hand and say Maryland 
“Hello”. Dorman W. Crane, secretary of 
the Ohio Farmers, will be driving. by 
Subtle advertising, isn’t it? 
Mr. Crane figured it would be easier to E. K. SCHULTZ & CO. 
GENERAL AGENTS 


remember his license number if it were 

the same as the year in which the Ohio 

Farmers began writing insurance. “a Walnut a" 
Don’t forget to look for an Ohio car ; 

with the 1848 license plates. | 
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Every dog has his day, but the sort of 
a day de pends on the kind | of a dog. 
a 
It is not wheat you aim wn but what 
you hit that counts. 
Pee 


Haywoodisms 


Show your good-will toward men while 
they are alive. The principal will be 
safe and the interest sweet. 

ee i ae ee 


Love your enemies is a heart exercise 


* * 


If a man has one friend let him thank 
God for the gift that has ripened a 





few hearts can accomplish ‘without : 
strain. acquaintance. 
ke KK KX J. C. Haywood. 
Do good to them which dispitefully 
use you if they'll let you, but it seems 217TH YEAR 


wiser to keep out of their way. 
EU a ake 
To be honest only because it is the 
best of policy shows a defect in moral 
education. 
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irges Nationwide Ad 
Campaign in Press 


) EDUCATE INSURING PUBLIC 





C. Brearley Says Such a Drive Would 
Be Great Factor in Developing 
Good Public Relations 





Public relations between fire and 
sialty insurance companies on the one 
bnd and the general insurance buying 
‘blic on the other constitute one of the 
eatest problems of insurance, greater 
an rate-making, finance, underwriting 
even sales, according to Harry Chase 
rearley, president of the Brearley Serv- 
«Organization, and former head of the 
partment of public relations of the 
ational Board of Fire Underwriters, in 
tak he gave yesterday in Cleveland 
fore the Fire Insurance Club of Cleve- 
nd. 

The public gets its impressions, either 
ood or bad, mostly from agents, and so 
e agency forces of the country consti- 
ste a most important factor in educat- 
g the public on insurance and in shap- 
ng the public’s attitude toward the busi- 
ess, said Mr. Brearley. The agent, 
ewise, has his duties towards his com- 
anies, thus placing upon his shoulders 
he dual responsibility of _ maintaining 
air and harmonious relations between 
e public and himself and between him- 
elf and the companies. 

‘The newspaper is the quickest, most 
lcxible, most intensive, most continuous 
weans of access to every office and home 
nd to the mind of every person,” said 
Mr. Brearley. “It is such an intimate 
art of our Own experience that no one 
heeds be told this. The two thousand 
faily papers each day sell more than 
000,000 copies, or about one and one- 
| half for every family. Every one who 
2 an read at all reads newspapers and de- 
bends upon them for that knowledge of 
fairs which Americans insist upon hav- 
8. ng. All thinking is done against a back- 
pround of news and more and more opin- 


tee HT 








what ons are traceable to statements appear- 
ng in printer’s ink. 

hank Cultivating Insurance State of Mind 

d an ¥ Cosideration of insurance public re- 


ations implies not only the relations of 
“ istrance to the public, but also of the 
public to insurance. Its cultivation calls 
for not only a public relations attitude 
by the companies and agents, but also 
kl insurance state of mind on the part 
bf the public. This latter must be im- 
planted and helped to grow; in other 

rds, it must be propagated. Conse- 
) quently, all means to that end may prop- 
erly be called “propaganda,” a word that 
ls sometimes used with unpleasant con- 





rk | MM 0tations, but which we shall employ in 
en entirely legitimate and constructive 

ve. | Mpetse. 
It is generally recognized that even 
t€ insurance is at least 50% undersold, 
Sts. for, although it now applies to the ma- 
(rity of buildings, most of these carry 
__| ly partial coverage, which should be 
ile Iucreased. It also is recognized that 


‘ttomobile insurance is at least 60% un- 
dersold and that, with many other 
tlsses, the hiatus is even greater. In 
" the vast potential field of rent insurance, 
for example, policies now in force are 
brobably less than one per cent of the 
total protection that might be furnished. 
hus, many-sided insurance probably 
faces the greatest potential field of un- 
developed sales opportunity possessed by 
aly commodity or service in the United 
“tates. Its distribution facilities, through 
Its 150,000 agents located in nearly every 
‘mmunity in every state, are well-nigh 
berfect and it wants only that there be 
eran an adequate consumer demand 
through selling the principle of insurance 
more completely to the public. 
4 Is is the function of newspaper 
pbohag 0 which many times had dem- 
ete its powers in creating a mar- 
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; Propose Big Ad Campaign 
* It now is proposed, and is favorably 
8arded by many of the leading fire and 
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casualty executives, that the companies 
unite in a great campaign which shall 
utilize every daily newspaper in the 
United States in systematic advertising. 
Such advertising, appearing at regular 
intervals on a regular page, would give 
the agents something with which to tie 
up their own individual announcements, 
while the conjunction of the general and 
lecal advertising would automatically cre- 
ate an insurance page. Furthermore, 
since the tendency of modern newspaper 
editing is toward departmentizing, into 
financial departments, real estate depart- 
ments, automobile departments, radio de- 
partments, and sundry others, each fur- 
nishing news and views in some particu- 
lar subject of popular interest, such an 
insurance page would inevitably lead to 
the editorial creation of an insurance de- 
partment, and the papers, as a part of 
their natural processes, would seek ap- 
propriate material for publication. 


“As a result, the readers would receive 
a new concept of the importance and 
news-making character of a subject here- 
tofore brought before them in a gener- 
ally unfavorable light; they would be- 
come adjusted to insurance truths in a 
way that would enable them better to 
appraise the distortions of demagogues ; 
the newspapers themselves would obtain 
a basis for correcting their often casual 
reference to insurance and there would 
be induced in the great mass of the pub- 
lic an insurance consciousness that would 


pre-dispose it to make larger and larger 
use of the principles of protection. 
“Such an effort, if wisely carried out, 
could not fail to redound to the four- 
business shows the Automobile leading in 


agencies, the newspapers and the public.” 





MICHIGAN LOSSES LOWER 

Substantial reduction in the Michigan 
fire loss ratio for 1926 is expected by in- 
surance department officials after scan- 
ning the reports. of a number of fire 
companies operating in that state. Most 
of the big companies appear to have 
had a: somewhat improved experience 
last year in this state in comparison with 
either 1925 or 1924. The 1925 loss ratio 
was a fraction over 61% while that for 
1924 was more than 68%, the highest 
since 1896. Although department offi- 
cials are not disposed to make an esti- 
mate at this time in which much confi- 
dence is to be placed, Deputy Commis- 
sioner Horace B. Corell hazarded a 
guess that 55% would nearly strike it 
for last year. 





TWO MUTUALS SHOW BIG GAINS 

Two big casualty mutuals, the Ameri- 
can Mutual Liability and the Liberty 
Mutual, both of Boston, report satisfac- 
tory totals for 1926. The American Mu- 
tual increased its premium volume by 
12.7% during the year while the Liberty 
Mutual’s ran ahead $2,400,000 over the 
previous year. 














: | 
116th Annual Statement | 
1811 1927 
Newark, N. J. 
January Ist, 1927 : 
ASSETS : LIABILITIES 
Cash in Banks and Of- Reserve for. Unearned 
CS SEA, Se Ae eer $ 592,899.90 Premiums ..5....0.%..- $3,773,424.35 
ERMINE wie ice sos cece aisle 5,128,665.00 Reserve for Losses in 
CO Rein Serie arn ir 619,824.50 Course of Adjustment 498,144.44 
Loans on Bond & Mort- Reserve for All Other 
7 PES Re eee 250,350.00 Liabilities aate ss 205,117.92 
Real Estate Owned..... 185,776.47 Cash Capital ............ 1,000,000.00 
Premiums in Course of Net Surplus Over Capi- 
Collectiea: O2.605.53%%- 700,309.23 tal and Liabilities. .... 2,097,434.78 
Accrued Interest and SORES: ¢ one 
Other Assets ........ 98,296.39 Total Capital and Lia- 
bilities ..............$7,574,121.49 
Total Assets ......... $7,574,121.49 
CREEEIAE, | cb ccvcccgcentamedal MMgRee lesa eadens 1,000,000.00 
CORT Re EUG S oi -.-« cc we sad geanmaae aummatawe cat atic 2,097 ,434.78 
SURPLUS TO. POLICYHOLDERS. ::........ 3,097,434.78 
TRGEC NSE TIBOR ais «<n s ha wae Ca dkuawns cen d Chumeteatame wens $837,357.28 
ilcredaes itp INGE. PRONG ole ects Awitaes Cages vas Gekegaincgsenay 180,455.98 
Increase in Unearned Premium Reserve..............eceeeseees 318,298.02 
Increase in Surplus to Policyholders...............sesseeeeeeeee 544,249.95 
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1926 Chrysler Report 
Shows Heavy Losses 


PALMETTO FIGURES REVEALED 








Had Loss Ratio of 129% in Michigan; 
Gross Losses for Whole Country 
Amounted to Over 90% 








Aftermath of the Chrysler wholesale 
automobile insurance debacle is disclosed 
in the annual report for 1926 of the Pal- 
metto Fire of Sumter, S. C., which has 
just been filed with the Michigan insur- 
ance department. It appears from the 
report that the Chrysler contract proved 
even more costly to the Palmetto and its 
reinsurers during the past year-than it 
did during the first six months reported 
on with 1925 business. The arrangement 
was terminated, of course, July 1, but 
the “reaping of the whirlwind” still con- 
tinues. 

Michigan experience, examination of 
the report brings to light, was particu- 
larly bad. The report, like last year’s, 
does not consider the entire Chrysler 
contract as Michigan business but allo- 
cates to this state a certain proportion 
according to the number of Chrysler 
cars actually sold in this state to retail 
purchasers. On this segment of auto 
business, premiums totalling $41,936 ap- 
pear to have been collected while losses 
are placed at $54,104, a loss ratio of 
129%. 

The figures on national business, while 
hard to analyze because of the sketchy 
nature of the report, seems to tell al- 
most as tragic a story. Total automo- 
bile premiums collected, presumably al- 
most wholly Chrysler business, are 
shown to have reached $777,441, gross. 
Gross losses reported total $722,085 and 
recovery by the Palmetto under rein- 
surance contracts $649,877, with salvage 
placed at $3,791. Auto business retained 
by the Palmetto netted $42,854 in pre- 
miums while the Palmetto’s share of 
losses appears to have been $68,417. The 
relation of premiums and losses is not 
figured on an earned basis but it is ob- 
vious that the company lost a large 
amount on its net retention of the 
Chrysler business. That anyone cleared 
anything out of it except the owners of 
some of the Chrysler cars affected ap- 
pears to be doubtful. 

Reinsurance reported on Michigan 
business shows the Automobile leading in 
cessions with $4,165 and the Fidelity and 
Jackson Fire as the only others in the 
ceded column, with $865 and $831, re- 
spectively. A large number of compa- 
nies are in the list from which the Pal- 
metto accepted reinsurance. 





RAILROAD DENIED EXEMPTION 





U. S. Supreme Court Holds Carrier 
Cannot Claim Exemption From 
Losses Caused by Fire 
The United States Supreme Court on 
Monday of this week denied the Missouri 
Pacific Railroad exemption from dam- 
ages caused by fire, denying the valid- 
ity of a provision in a bill of lading 
exempting the carrier from such loss by 

fire. 

The ground claimed for recover was 
carrier’s common law liability as insurer, 
it being contended that the exemption 
from liability for loss by fire was void. 
The defendant contended that the statute 
of Arkansas was invalid because super- 
seded by acts of Congress regulating 
foreign commerce. 

It was held that Congress having un- 
dertaken to regulate the state laws could 
not contravene the laws of Congress. 
The judgment of the Arkansas courts 
were reversed. The Arkansas courts had 
refused to test the rights of the parties 
by the Acts of Congress and the rules 
of decision of the Federal courts, and 
held that the statutes of Arkansas ap- 
plied. Justice Butler read the opinion 
of the court. 
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CORPORATION 
OVER A HALF CENTURY IN THE UNITED STATES 





U. S. BRANCH 
84 William Street New York City 
John H. Packard, United States Manager 
Everett W. Nourse, Assistant Manager 


PON every milestone of LONDON ASSURANCE . 

history covering more than two centuries has been 
stamped utmost fairness toward agent, policyholder and 
competitor. 


It believes in high ideals in business and has given this 
heritage to the MANHATTAN FIRE AND MARINE. 


An agent of the LONDON ASSURANCE or the 
MANHATTAN FIRE AND MARINE is to be con- 
gratulated because in the minds of those of good judgment 
in the insurance world, character and the LONDON 
ASSURANCE are so closely identified as practically to 
be synonymous terms. 





Che Manhattan Hire and Marine Insurance Co. 


84 WILLIAM STREET NEW YORK CITY 
John H. Packard, President 

Everett W. Nourse, Vice-President J. M. Mendell, Vice-President 

Frederick A. Johnston, Secretary Wm. Schaefer, Asst. Secretary 
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MARINE & AUTOMOBILE DEPARTMENT 








ternational Marine 
Conference of 1927 


—— 


PASSENGER INSURANCE IS UP 





eeting to Be Held in Europe in 
August Will Discuss Compulsory 
Insurance of Ship Passengers 





The agenda of the conference of the 
omite Maritime Internatonal, to be held 
August, 1927, has lately been issued 
broad and from the official notice an- 
ouncing the’ program it is obvious that 
he meetings will deal with matters of 
reat importance, many of which are of 
ital concern to underwriters. So far as 
e compulsory insurance of passengers 
concerned, it appears that the sub- 
ommittee which has been considering 
e draft convention first considered at 
enoa has made certain suggestions for 
endment,. which, however, do not seem 
0 affect those clauses which deal with 
he insurance of the liabilities to be ac- 
epted by shipowners, Clause No. 15, 
wnich is the principal one in this re- 
pect, remaining unaltered as follows: 
“No ship shall be allowed to carry pas- 
sengers or to put to sea at any time with 
bassengers on board unless the ship- 
bwner shall have in his possession at 
uch time a certificate issued by the 
jovernment of the country under whose 
ag his ship is sailing certifying that 
uch shipowner is insured wholly or in 
pat in such manner and form as may 
be required by such Government against 
liabilities in respect to policies issued by 
im to passengers on board his ships 
with mutual insurance associations, in- 
Sirance companies or underwriters ap- 
pioved in that behalf by such Govern- 
ent, or, if not so insured, that such 
shipowner is in a position to pay any 
laims in respect of policies held by pas- 
Sengers on board all ships belonging to 
him at such time. Such certificates shall 
be approved on a condition of reciprocity 
by all contracting Governments. A pas- 
snger on board any such ship shall be 
tutitled to call for and to inspect such 
ertificate or a copy duly certificated by 
the authority issuing such certificate.” 

he marine correspondent to the Liv- 
pool “Journal of Commerce” referring 
to this matter says: 

“From this text it will be seen that 
he convention does not contemplate that 
shipowners shall be permitted to act as 
insurers to their passengers unless they 
an convince the responsible Government 
tat they can provide adequate security 
Mm respect of the risks they accept, and 
at where this method is not adopted 
there must be a policy of insurance, 
tither with a mutual association or from 
Public underwriters, behind the cover 
sven by the shipowning insurer. The 
resent writer was not previously aware 
ol this clause, neither having seen the 
craft convention nor having noted any 
Telerence to it in the press, and it may 
also come as news to others. In any 
‘vent it is a clause which deals with an 
portant question in a most satisfac- 
wy way, for it provides absolute secur- 
“ for the assured passengers, and at 
€ same time laws down the method 
% Which that security is to be obtained 
a manner which is acceptable to the 
surance community.” 





S. Z. LORCH DIES 


Samuel Z. Lorch, 65 years of age, 
Pominent fire- and general insurance 
ts of Louisville, Ky., writing fire 
thooee Gaunt & Harris, and. life 
ough A. W. Finley & Co., died on 
any 16 of a carbuncle of the nose, 
re developed from a small pimple. 
* ad been seriously ill for several days 
@ local hospital, 


England May Raise 
Auto Isurance Rates 


COVERAGE GROWING RAPIDLY 





Many Claims Covering Light Cars 
use Consideration of Increase; 
Companies Feel 10% Rebate 





According to a report made by Trade 
Ccmmissioner W. M. Park, at London, 
to the Department of Commerce at 
Washington, the question of raising the 
rates on insurance covering the so-called 
light type of autos is being considered 
by some of the leading British com- 
panies. The companies contend that the 
number of claims made by the small 
owner is entirely out of proportion to 
the present income of the premiums on 
these policies, and they feel that some 
action should be taken to curb these 
claims. 

In part the report states that, “the 
companies claim that, with the inception 
of motor car insurance, it was believed 
that purchasers of small cars, who nor- 
mally belong in the class of owner driv- 
ers, would exercise greater care than the 
drivers of large cars. 

“This supposition has not been con- 
firmed, they claim, and experience shows 
that claims arising through accidents to 
large cars are comparatively small, due 
mainly to the fact that the large car 
is mostly driven in England by an ex- 
perienced chauffeur. 

“The companies are also of the opin- 
ion that competition has reduced pre- 
miums to a dangerously low level and 
that the smaller insurance companies, 
particularly, are feeling the strain of 
the 10% rebate for no claim. Their 
remedy lies in encouraging the careful 
driver, through a continuance of the 
10% rebate on renewals of the policy, if 
no claims have been made.” 

Motor-car insurance has had a rapid 
growth in England during the past few 
years and now forms an important factor 
in the marketing equation. Should the 
insurance companies definitely decide to 
increase premium rates, either through 
the process described or by more direct 
means it is believed in England that the 
action would have a direct bearing on 
the sales of cars. 





NATIONAL LIBERTY CHANGES 


The National Liberty group has di- 
vided its Michigan field, giving State 
Agent Samuel T. Sheppard the Eastern 
section of the state and the upper pen- 
insula with headquarters in Detroit, and 
Clarence Hubbard, who has been Mr. 
Sheppard’s assistant for several years, 


‘the Western section with headquarters 


in Grand Rapids. 


TO FIGHT COMPULSORY ACT 





Companies, Agents and Associations of 
New Jersey Join in Bitter Fight 
Against Automobile Coverage 
The bill for compulsory automobile in- 
surance in New Jersey will be fought by 
the agents, companies and the National 
Association of Insurance Agents, accord- 
ing to statements made by the various 

agents in Jersey City and Hoboken. 

The ‘consensus of opinion is that op- 
position to the New Jersey bill is based 
on the fact that it will not prevent acci- 
dents, but may tend to make motorists 
more careless since the financial respon- 
sibility for injury or damages will be 
thrown upon the insurance companies. 

Then again, say the agents, the pass- 
age of the bill would add materially to 
the cost of operating of motor cars. One 
of the things most feared by the insur- 
ance companies is the fact that compul- 
sory insurance is, in effect, paternalistic, 
and might easily result in the state going 
into the insurance business. 

Any contention that insurance rates 
urder the bill will be low because of 
the increased volume of business is 
scouted. All classes of owners would be 
compelled to buy insurance. Insurance 
companies now maintain low rates by se- 
lecting policyholders. There can be no 
selection under the compulsory act. 

Agents also say that more can be 
done in preventing accidents through the 
enforcement and improvement of traffic 
laws throughout the state than by forc- 
ing compulsory insurance upon a certain 
type of people. 





GARAGE KEEPER LIABILITY 


In a recent decision relative to the 
liability of the owner of an automobile 
to a garage keeper the following digest 
has been made: 

In the absence of an agreement, the 
owner of an automobile is held in the 
Virginia case of Chelf v. Smith, 131 S. 
E. 846, annotated in 44 A.L.R. 1175, not 
to be liable to the keeper of the gar- 
age.at which it is stored for the amount 
which the keeper is compelled to pay 
a stranger for injuries inflicted by his 
servant in moving the car between the 
garage and the owner’s residence, in ac- 
cordance with a storage contract. 





RICHMOND THEATRE BURNS 


The Academy of Music; Richmond, 
Va.’s oldest theatre, burned last Satur- 
day with resultant estimated property 
loss of $200,000, reported to be well cov- 
ered by insurance. Part of the line was 
reported to have been placed through 
New York brokers, the remainder being 
written by Richmond agents. Damage to 
the Federal Reserve Bank and its annex 
adjoining the theatre building ranged, it 
was estimated, between $50,000 and 





Charles H. Linehan, Boston, is the first 
Travelers’ representative to receive its 
1927 silver accident emblem. 
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APPLETON & COX, Inc. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $8,132,324.02 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 
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HOME STOCK AS INVESTMENT 





J. K. Rice, Jr.. & Co. Feature This 
Group as Splendid Opportunity 
For Investors 


_ J. K. Rice, Jr, & Co., of New York, 
mvestment brokers, have published an 
analysis of the Home group of fire com- 
panies from the investment standpoint, 
giving resources, growth and develop- 
ment possibilities. The conclusion is 
reached that the securities of the com- 
panies in this group constitute a fine op- 
portunity for progressive investors who 
desire to build up their capital and in- 
come on a sound basis. In purchasing 
stock of the Home group, J. K. Rice, 
Jr., & Co., believe the investor “will par- 
ticipate in the soundest progress made in 
the fire insurance field.” 

Statements of the six companies in the 
Home group for 1926 show, according to 
the brokerage house analysis, an in- 
crease in the net surplus of the constitu- 
ent companies during the year $2,213,495; 
there was an increase in total admitted 
assets of $7,491,952; and a gain in busi- 
ness volume, as measured by the net 
writings, of $4,110,036. 

“Total capital, during the period, in- 
creased only $300,000. 

“The basic stage in the expansion of 
the Home group was the development of 
the parent company’ which operated sin- 
gly up to the year 1915. In 1915 the 
Franklin was added to the group; in 1920 
the City of New York, and in 1924 the 
Harmonia, Homestead and Carolina. 

“In the period 1914-1926 the number of 
ccmpanies composing the group grew 
from one to six; combined cash capital 
grew from $6,000,000 to $21,250,000; net 
surplus from $11,389,851 to $28,005,606; 
total admitted assets from $35,999,916 to 
$112,279,698 ; net premiums written (year- 
ly) from $15,259,557 to $57,364,458, and 
cash dividends paid from $1,200,000 to 
$3,779,500. 

“The foregoing record of growth be- 
comes particularly impressive when one 
considers the conservatism characteriz- 
ing Home management.” 





DECISION ON RAIN POLICY 





Denver Court Holds Umpire Has Right 
to Say Whether Rain is Suffi- 
cient to Cancel Game 
To insure a baseball team against rain; 
that it shall not lose its percentage of 
receipts for “today” because of rain has 
its pitfall regardless of the honesty of 
all concerned. This comes home quite 
forcibly when any baseball fan knows 
that if there has been rain near the time 
of calling the game the sky still looking 
as though another downpour was immi- 
nent, there is as a general thing very 
few people taking a chance of seeing a 
game; the result being that with only 
a few in the grandstand the umpire in 
conjunction with the team managers 
calls the game off: “Wet grounds,” 
whereas, if there was a good sized crowd 
present the game would be played in 

the mud. 

Such a case has been pending in the 
courts for some time, the Denver base- 
ball team claiming $1,270 against the 
Home because rain prevented it playing 
in Oklahoma City September 30, 1923. 
Judge Calvert in the District court at 
Denver rules in favor of the plaintiffs, 
the game was “called off account of 
rain.” The insurance company sought 
to prove that the rain was not of suf- 
ficient volume to prevent the game if 
the clubs had desired to play, but in a 
case like this the umpire’s decision is 
final and covers the point in question. 





VLOCK WITH FRANK B. HALL 

Howard C. Vlock will become associ- 
ated with Frank B. Hall & Co., Inc., ma- 
rine insurance brokers and average ad- 
justers, on March 1. Mr. Vlock is well- 


known as a capable adjuster, is a mem- 
ber of the Association of Average Ad- 
justers, and has had about thirty years 
of experience in the New York marine 
market. 









THE EASTER 
UNDERWRITER 





——<$——__ 





February 25, 197 








WZ —~! 
OSS . 
LP WN 


3 AA 


Zz 


Slow Mails to London 
There is complaint in insurance circles 
as to London-New York mails and vice- 


versa. Recently it took fifteen days for 
a New York letter to reach London. AI- 
most as bad as the old clipper days. 

: 2 


’Flu In London 

Talking about London, here is a para- 
graph from a correspondent: 

“We have had an awful year what 
with strikes and other upsettings and 
just as everything looked more cheerful 
along comes the influenza. There were 
725 deaths in London from the ‘flu’ in 
the first week of February.” 

 £ * 
Echoes of the National Board’s Scenario 
Contest 


A committee of the National Board of 
Fire Underwriters, consisting of Sheldon 
Catlin, chairman; Paul L. Haid and W. 
E. Mallalieu, are in a position to ap- 
preciate the feelings of book publishers 
and theatrical managers who incur the 
displeasure of irate authors. This is the 
committee which had to read the scena- 
rios in the contest arranged by the Na- 
tional Board for the best scenario based 
on how firé insurance can be visualized 
effectively through the motion picture in 
a two reel story. The prize was $1,500. 
A number of writers got busy and sub- 
mitted their manuscripts. 

Honest Injun, they were rotten! It 
seemed inconceivable that so much time 
could be spent in preparation of this 
work without catching the basic idea. 

The committee felt not only that there 
was no script offered worth $1,500, but 
that none was worth $500, or anything 
like that. Therefore, they gave no prize 
and called the contest off. In making 
the announcement of the contest the Na- 
_ tional Board had made provisions that it 
could retain the privilege of purchasing 
for $500 any scenario submitted if it 
wanted to do so. 

When the announcement was made 
that no prize would be given, some of 
the authors were furious, including one 
who had spent a couple of hundred dol- 
lars in preparing his scenario. He even 
threatened to go to court about it. | 

The committee was perfectly within 
its rights because one of the rules of 
the contest was that it reserved the right 
to withhold awards if no suitable scena- 
rio was turned in. 

In speaking of literary contests for 
prizes, a large number of these. contests 
are generally won by professional writ- 
ers, which is logical in view of the fact 
that a professional writer and “contest 
expert” puts himself in the position of 
the judges of the contest before he 
starts to work. He knows exactly what 
the judges have in mind and guides his 
efforts accordingly: 

Roy L. McCardell, the humorous 
writer who has been on the staffs of 
the old New York “Mail,” the old New 
York “Telegraph” and the New York 
“Evening World,” and is now in the 















movies, won 46 of these contests. Fan- 
nie Hurst won the $50,000 prize for a 
nevel which was to be filmed later, the 
donor of the prize being the magazine, 
“Liberty.” Miss Hurst knew exactly 
what was wanted and wrote it, landing 
far in front. While she won the prize 
she damaged her literary reputation by 
writing down to the level of a contest. 

I do not know who competed for the 
National Board’s prize, but I imagine 
that there were no great literary experts 
among them as $1,500 is not much of a 
prize for a professional fiction writer. 
Hearst pays as much as $35,000 for a 
serial running only a few issues. 


Col. Dunham to Continue 

Howard P. Dunham is to continue as 
insurance commissioner of Connecticut. 
Thus closes a chapter of rumors which 
have kept insurance reporters on the 
jump for a year. Outside of Barfod, who 
retired from Pennsylvania public work, 
and Beha of New York, whose retire- 
ment is far in the future, no one in the 
commissionership ranks has been more 
discussed. These rumors have been 
most variegated and have even included 
one to the effect that a group of com- 
panies in Hartford was to be merged, 
with Colonel Dunham as chairman of 
the board, 

And talking of commissioners and ex- 
commissioners, see that “The Penn- 
sylvanian,” organ of the Pennsylvania 
Association of Insurance Agents (fire in- 
surance) gives its leading editorial in 
the February issue to Mr. Barfod and 
praises his administration most highly. 
The new commissioner of Pennsylvania, 
Colonel Taggart, is feeling his oats. 
There are some pretty good newspaper 
nien in Harrisburg, but not one has suc- 
ceeded yet in getting an interview with 
the Colonel about what he intends to 
do and what he does not intend to do. 
That is, no interview for publication. 

oe 


Soviets to Bond Public Officials 

Recently, the Soviets of Russia have 
been considering the proposition of bond- 
ing all public officials in the Russian 
republic. Information reached this coun- 
try to the effect that the Soviets ordered 
a copy! of the book of E. C. Lunt, vice- 
president of the Great American Indem- 
nity and president of the Insurance So- 
ciety of New York, entitled “Surety 
Bonds.” From information contained in 
the book they are preparing the type of 
bond to be executed. 

The Lunt book is not only informative 
but one of the most brilliant ever pub- 
lished in the insurance business. 

I am glad to hear that its 1926 sales 
were larger than for any previous year 
except that in which it was published. 
An interesting fact about the sale of the 
bcok is that orders are coming in from 
small towns, which is encouraging, not 
only for the author but for the surety 
business as it illustrates the growing in- 
terest in this line of coverage. 


Object to Telling Whether There Have 
Been Burglary Rejections or 
Cancellations 

Among the features of the uniform or- 
der blank to which the casualty brokers 
are objecting strenuously is the question 
as to whether or not the assured has 
been declined or canceled for burglary 
insurance. 

One of the leading brokers in New 
York informed The Eastern Underwriter 
that under no circumstances would he 
communicate such information to the 
companies for a number of reasons. One 
cf these reasons, he said, is that brokers 
do not always know whether clients have 
been turned down for burglary insur- 
ance, and sometimes the clients them- 
selves do not know as they are in the 
habit of turning over all their insurance 
matters to their brokers and then for- 
getting about facts of their insurance. 

Some months ago one of the companies 
in New York writing a large amount of 
burglary insurance decided to cut it out 
and sent cancellation notices to every- 
body, including some of the most prom- 
inent business men of the city. This 
further complicated the situation as here 
was a distinct case of a company refus- 
ing to write burglary insurance. 

+ oe ee 

J. A. Fulton a Member of the -Bar 

James A. Fulton, news of whose affi- 
liation with the Home Life Insurance 
Company has already been printed in 
The Eastern Underwriter, is a graduate 
of the law school of the University of 
Maryland and a member of the bar of 
Maryland and also of Deleware. He be- 
gan as a soliciting agent for the Conti- 
nental American, helped in the manage- 
ment of a branch office and has been 
during the past twelve years successively 
agency secretary, agency manager and 
vice-president of that company. 
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C. I. HITCHCOCK’S CONDITION 





Louisville Publisher On Road to Recov- 
ery After Being in Hospital 
for Some Weeks 

The Eastern Underwriter has had sev- 
etal inquiries relative to the health of 
C. I. Hitchcock, publisher of “The In- 
surance Field.” In the current issue of 
that newspaper Young E. Allison dis- 
cusses Mr. Hitchcock’s condition in part 
as follows: 

“It is a great pleasure to announce 
to his many friends that Champion I. 
Hitchcock, president of ‘The Insurance 
Field,’ is pursuing his calm and conva- 
lescent way at his home, Altawood, near 
Louisville, only about one short jump 
and a-half behind his usual condition of 
abounding health and energy. Since 
early December he has resided at St. 
Joseph’s Infirmary wholly surrounded by 
surgeons,. physicians, nurses and the af- 
fectionate regards of widely separated 
friends, whose constant reminders 
cheered him through a painful experience 
which at one time threatened to be se- 
rious through complications. It is worth 
being brought down once in a while to 
find out how you stand up with friends. 
It is calculated by eminent amateur stat- 
isticians that Mr. Hitchcock has lost 
some forty pounds of perfectly good 
avoirdupois which he will look for on the 
Altawood farm until the spring plowing 
begins. At the present it may be said 
that Richard is about 92% of himself 
again and may! go to 125% before the 
soft month of April dawns. He is on the 
high road to perfect recovery.” 


APPOINT J. J. GORDON 

John J. Gordon, who has been asso- 
ciated with W. A. Alexander & Co., gen- 
eral agents for the Penn Mutual Life in 
Chicago for the last three years, has 
been appointed general production man- 
ager of the Hart & Eubank agency of 
the Aetna Life in New York. He en- 
tered the insurance business in 1916 with 
the Mutual Life of St. Paul, Minn. Mr. 
Gordon is to have charge of the pro- 
duction of the full time agents of the 
organization, 
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Metropolitan Clears 
Coal Mine Situation 


HANSEN SEES NO EMERGENCy 





Says Metropolitan Casualty Now Wri. 
ing Nearly Three-Quarters of This 
Class of Business ~ 





The compensation coal mine situation, 
which many believed to have been deyel- 
oping into a rather serious crisis, took 
on a less gloomy aspect last week at the 
committee meeting of the ten insurance 
carriers appointed to investigate cond 
tions, due to the stabilizing attitude 
maintained by the Metropolitan Casualty 
through F. L. Shove, manager of its com- 
pensation and liability department, sup. 
ported by Carl M. Hansen, who on ac 
count of his long experience with coal 
mine compensation insurance has acted 
in an advisory capacity to the Metro- 
politan on that phase of its business. 

Mr. Hansen stated that the Metropoli- 
tan now was writing coal mine business 
at the rate of about $3,000,000 per year, 
and that when present investigations 
were completed he had no doubt but that 
he would recommend to it to extend its 
operations. 

Mr. Hansen followed this announce- 
ment by saying that he did not believe 
any emergency existed in any’ state but 
that the assumed and widely published 
so-called emergency was merely in the 
form of propaganda by certain coal op- 
erators in the several states who have 
refused to pay an adequate rate or who 
have refused to place their mines in such 
condition so they could be insured with 
safety by any carrier. 

He further drew attention to the fact 
that uninsurable risks are not confined 
to the coal industry but that there was 
scarcely a classification in the manuals 
in which there would not be found a cer- 
tain percentage of risks that no insurance 
carrier would undertake. In his opinion, 
the same crisis exists in the entire work- 
men’s compensation field, and, for that 
matter, in other insurance classifications, 
which have been created around coal 
mines. 

The point was also made by Mir. Har- 
sen that centralization of loss adyjust- 
ments and inspection would materially 
cut down the losses; that the method 
pursued by the carriers on the basis 0! 
each individual company adjusting tts 
losses and thereby multiplying expenses, 
had been a big factor in making the 
business unprofitable for the last few 
years. 

He made it clear to the meeting that 
the Metropolitan had no particular love 
for the coal business, but that its presl- 
dent, J. Scofield Rowe, had seen a great 
er obligation than merely his own com- 
pany’s interests in this matter; that he 
recognized that the withdrawal of the 
stock companies from the coal mine com- 
pensation field would be the most potent 
argument that has ever been advanced 
for all states in which coal mines are l0- 
cated to embark on state insurance 0M 
the theory that if the stock companies 
publicly admit they are not able ‘o hat 
dle compensation insurance, the state, 
therefore, would have to. 

That the other nine carriers represent 
ed at the meeting were reasonably ™ 
consonance with the Metropolitan's po 
sition as explained by Mr. Hansen was 
well brought out in a resolution whic 
was passed unanimously. 

Clarence W. Hobbs, special rejreset 


. tative of the insurance commissioners 


the National Council, said this week that 
he was perfectly willing to give weight 
to the statement made by Mr. Hanset 
that the Metropolitan was carryimé 
$3,000,000 of coal mine compensation 
business. “They are certainly entitled 


toa degree of credit in taking the Te 
sponsibility for such a lot of business, 
he added. 
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Business Falls Off, Due 
To “Not Taken” Plan 


RESENTFUL 





BROKERS STILL 





Rumor That Brokers Have Boycotted 
Those Companies Who Were Strong- 
est for Central Bureau 





The central bureau for clearing earned 
premiums under not taken and cancelled 
casualty policies and binders, which has 
been in operation for a week, is —— 
the 


stirring up a hornet’s nest on 
“street.” : 
On Monday the report circulated 


around that there was to be a brokers’. 
strike in New York City, so bitter was 
the resentment of brokers over its op- 
eration. This was only a ,rumor, of 
course, since a brokers’ existence de- 
pends upon his getting business prompt- 
ly placed. 

But the fact remains that certain com- 
panies have suffered a falling off in 
brokerage business since the casualty 
“not taken” plan became effective. One 
company which averages 200 risks a day 
reported only 10. 

In an effort to get to the bottom of 
the situation, The Eastern Underwriter 
talked with several company and agency 
executives. The opinion expressed was 
that two or three companies, who were 
most ardent in pushing the “not taken” 
plan, were apparently being boycotted 
by brokers. Their brokerage business 
had fallen off considerably. ; 

One company executive said: “We 
got very little business the first three 
days of the central bureau’s operations. 
Then the business began to come in. In 
going over it I find it to be good, clean 
business of a better character than we 
have had before. Our volume isn’t quite 
as big, as previous, but we’re not wor- 
tying.” 

_An agency man when asked about the 
situation said: “The whole thing seems 
to center on the distinction between the 
fire “not taken” plan and the casualty 
plan. The brokers can’t see why they 
should be held for earned premiums on 
casualty business when it isn’t required 
under the fire plan.” 

Apparently A. W. Whitney, manager 
of the central bureau, is confident that 
the brokers will finally acquiesce to the 
Provisions of the plan. He said this 
week that many brokers who were 
against the plan originally have now re- 
laxed their opposition entirely and are 
boosters for it. They see the elimina- 
tion of many small expenses which when 
multiplied by repetition total a sum in the 
aggregate that is quite considerable. 

Mr. Whitney also stated: “The op- 
tration of the central bureau plan has 
lurthermore brought to the attention of 
the brokers many other leaks which have 
unconsciously crept into the business and 
continued unnoticed. For instance there 
is the work incident to policies being in- 
correctly issued by compaies, delay in 
the receipt of policies, waste of time of 
placer chasing policies and waiting on 
counters for binders.” 

reply to Mr. Whitney’s contentions, Charles 
. wOSensweig, of Stephens & Co., New York, 
Said yesterday: “The position of the insurance 


broker on the plan of the central bureau has 
Pegg clear and it has not changed. Mr. 
ey, 


regret perhaps, does not realize that this is a 
the ins y late time to discuss the question in 
7 urance press. 
mitted t sentennen of the brokers has been sub- 
and du © the Supreme Court of New York State 
— courtesy and respect to the court would 
subject a suspense of further discussion of the 
udge aig decision has been rendered by 
strate ada on the motion for order to re- 
plan.” € central bureau from enforcing the 


i Fhe definite fate of the central bureau 
Bin will be decided by Tudge Nathan 
ne sa of the Supreme Court who re- 
pn this week briefs from both inter- 
~d parties. He is expected to render 
IS decision shortly. 





Auto Volume May Reach 
A Billion By 1937 


A.. RYDER GIVES REASONS WHY 





Compulsory Laws Passed in Many 
States May Effect Great Changes, 
He Tells Casualty Students 
Ambrose Ryder, assistant vice-presi- 
dent, Great American Indemnity and the 
author of a widely read book on auto- 
mobile insurance, didn’t make a cock- 
sure prediction as to the future of the 
automobile business the other night be- 
fore the New York Insurance Society 
casualty class but he did say that if very 
many of the states pass compulsory 
automobile laws, then the premiums will 
be nearly a billion dollars in another 
ten years. Such being the case, he 
added, the casualty companies will prob- 
ably write more automobile insurance in 
1937 than all of the other casualty lines 

put together. 

Mr. Ryder made it clear that such a 
prediction must be made with many men- 
tal reservations. “No one can tell,” he 
said, “what little side line of today will 
develop into a tremendous premium pro- 
ducer in another decade. Perhaps by 
that time there will be several million 
airplanes flying around, resulting in a 
large premium income to the companies. 
Or there may be some new form of 
radio liability insurance,—or some other 
new development that is hard to per- 
ceive at this moment. 

“A year or two ago, automobile cas- 
ualty men were of the opinion that the 
business of automobile insurance had 
steadied down to a more or less perma- 
nent level—except for natural growth 
from year to’year by virtue of increased 
registration of cars, and improved sales- 
manship. It looks now, however, as if 
automobile insurance would be subject 
to very much the same upsets as the 
change from employers liability insur- 
ance to workmen’s compensation cover~ 
age which has taken place in the past 
ten or fifteen years.” 





Opposition to Compulsory Laws Greater 


Speaking specifically on compulsory 
automobile insurance, he stated: “When 
Massachusetts passed a law making it 
compulsory for all automobile owners 
.to carry insurance, it was like setting 
fire to an ammunition plant. Explosions 
are coming fast and furious from all 
parts of the country. 

“The companies are gradually lining 
themselves up against any further ex- 
tension of compulsory insurance. Up 
until recently, many of them took the 
attitude that they had better keep their 
hands off,—because if they favored com- 
pulsory legislation, it would look as 
though the companies were expecting to 
make a large profit out of the business. 
On the other hand, if the companies 
should oppose such legislation, the pub- 
lic would think that they were selfish in 
a desire to oppose any laws that might 
lead to regulation of the business,—or 
might lead perhaps to state insurance 
funds. ' 

“There is gradually crystallizing a de- 
termined opposition to compulsory auto- 
mobile insurance not only throughout the 
insurance home offices and among the 
insurance agents: of this country,—but 
also on the part of automobile clubs, 
automobile dealers and automobile manu- 
facturers. I am not certain who the 
proponents are, but it will be an inter- 
esting battle during the next five years. 
The chances are that a few of the states 
at least will pass compulsory’. legisla- 
tion, similar to Massachusetts. However, 
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State Fund Opposed 
By N. Y. Industrial 
Survey Commission 


REASONS 





GIVEN IN REPORT 





Eight Months’ Inquiry Finished; N. Y. 
Compensation Law Regarded As 
Best in Country 





The report of the New York State In- 
dustrial Survey Commission, represent- 
ing some eight months’ work and deal- 
ing to a considerable extent with the 
operation of the workmen’s compensa- 
tion law in New York State, is now in 
the hands of the legislature. The feature 
of this report is that the commission 
dees not recommend the enactment. of 
an exclusive state fund workmen’s com- 
pensation bill which would compel all 
employers to take out insurance in the 
state fund. 

This decision is a triumph for the 
present elective system of compensation 
in New York State. It is all the more 
impressive when it is observed that As- 
semblyman Frederick W. Hackenbrre 
and Bernard Downing, minority leader 
of the Senate, two of the most ardent 
exponents of state fund workmen’s com- 
pensation, were both members of the 
comimission and waged a lively fight at 
various public hearings in favor of the 
Doawning-Hackenburg bill. 

They were unable to convince the ma- 


jority of the members of the commission 
as to the validity of their position. 
Hence, the majority reported against 
monopolistic state insurance. It should 
be noted, however, that Messrs. Hacken- 
burg and Downing rendered a minority 
report, adhering to their position that 
workmen’s compensation insurance 
should be a state monopoly. 


Present N. Y. System Praised 


It was only last month that a similar 
legislative commission in Massachusetts 
in its report to legislature stated that 
no state fund scheme yet in operation 
or suggested could approach in efficiency 
the present service of private insurance 
carriers in that state. 

The New York commission was equal- 
ly enthusiastic when it made its own ex- 
haustive study of existing laws. It said: 
‘Considered as a whole, and taking into 
account the total amount of compensa- 
tion benefits, our state is far in the lead 
of all states. This is particularly true 
when we compare our law with those of 
the industrial states with which it is in 
greatest. competition. It is, therefore, 
true that while our compensation benefits 
are most liberal to our workers and their 
dependents, the burden of cost on our 
industry is also greatest of any state.” 

The commission further _ stated: 
“Speaking broadly the compensation law 
seems to be working well in this state. 
Industry has long since adjusted itself 
to the compensation burden, and injured 
workers are, on the whole, compensated 


(Continued on page 42) 
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committee any recommendation that met with its unanimous approval and 
to give such recommendation his careful consideration. 


Compensation Conference Organized 


One of the developments of the past few weeks in the New York com- 
pensation field was the formation of an organization known as the Com- 
Pensation Conference, which will be a medium for the exchange 
change of ideas relating to. the working of the compensation 
It will also act as a clearing house for minor 
on matters that cause friction and irritation which the law 


The idea for such a conference developed out of the study 
compensation conditions by the New York Industrial. Survey Commission. 
It found that many of the matters brought to its attention did not re- 
quire legislation but could be remedied by a fair acceptance of the law 
by the parties interested, without anyone attempting to take advantage 


Accordingly, a conference was called of all insurance carriers, also the 
State Medical Society and the State Federation of Labor. 
was attended by’ fifty persons, all executives or designated by high ex- 
ecutives to speak for them. The commission’s plan for a co-operative con- 
ference was presented and met with immediate favor. 

Insurance executives represented on the executive committee of this 
conference include Charles G. Smith, manager, State Insurance Fund; Frank 
J. O’Neill, vice-president, Royal Indemnity; John L. Train, general man- 
ager, Utica Mutual; Oliver G. Browne, Self-Insurers’ Association. 
| It was made clear at the first meeting that the conference’s pur- 

pose was not to arrogate to itself any of the proper functions of regulation 
| committed by law to the industrial commissioner or the industrial board. 

The plan for its formation was iaid before the industrial commissioner in 
| advance and he said he would be glad at any time to receive from the 
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Gentlemen: ve ha “Th 


Whet demand there is for compulsory automobile cy 
liability insurance arises S-0-L-E-L-Y from the fact that ri 
only a small percentage of automobile owners carry such 
insurance. juries 


If a large percentage of automobile owners Cor 
voluntarily carried liability insurance there would be no 
demand for compulsory insurance. ic 








Compulsory automobile liebility insurance will th 
be bed for everybody - including insurance agents. A very ‘Th 
good way to head off such bed legislation is to cause more. sls 
automobile owners to carry liability insurance. comp 










If each fire and casualty insurance agent ir 
United States will push the sale of automobile liabiity 
insurance during 1927, each such agent will add mgeferiazly *., 
to his income and at the same time lessen the dems 
compulsory automobile liability insurance. 


Why not tell your readers about it? 


Cordially yours, 


ESL/W 


President. | ma re 
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Ryder On Auto Trend 


(Continued on page 35) 
| do not look for any such rapid spread 
of the movement, as took place with 
workmen’s compensation laws.” 


Accident Trend Is Downward 


Mr. Ryder then referred to the trend 
in automobile accidents, saying that in 
spite of the increase last year in the 
total number of deaths, the death fre- 
quency per thousand cars registered had 
been steadily decreasing. This decrease, 
in his opinion, can be attributed to safer 
highways. 

But he is a little worried about the 
opposing trend toward higher costs in 
making settlements, which he said just 
about offsets the improvement in the ac- 
cident rate. 

“The actual loss figures of the com- 
panies may not show any noticeable in- 
crease in the cost of settling claims,” re- 
marked Mr. Ryder. “The reasons why 
they don’t are, first, the companies have 
been gradually reaching out into the 
rural districts and have been insuring a 
larger and larger proportion of cars. 
When these cars have an accident, the 
cost is not great. The result is that the 
country-wide average is reduced slightly. 
Also, the assureds have been educated 
to report every trifling accident and 
whenever they occur, they cost nothing 
at all or next to nothing. This helps to 
reduce the average claim cost. 

“As a matter of fact, however, it is 
costing just a little bit more today to 
settle the average broken leg case in a 
given city, than it would have cost five 
or ten years ago. The same is true of 
a death case or any other personal 
injury. 

“This may be attributed to the fact 
that the ambulance-chasing attorney is 
becoming active in almost every leading 
city in the United States. In addition, 
more people have been educated to pur- 
chase insurance which has resulted in 
educating the injured parties and the 


juries to hold out for bigger settle- 
ments.” 


Looks for No Further Rate Decreases 
Continuing Mr. Ryder said: “Barring 
the movement for compulsory automo- 
bile insurance, I do not look for any ap- 
preciable decrease in automobile rates 
rom now on. In fact, one would expect 
the rates to gradually increase as cities 
become more and more congested. 

The one outstanding exception is the 
tnactment of compulsory laws. If it re- 
sults in a lower acquisition expense, the 
companies can naturally reduce the rate 
approximately 5 or 10%. A further re- 
duction may also be accomplished if the 
state authorities insist on regulating the 
rates downward to a point where the 
companies may expect to show a loss. 

. "Workmen’s compensation has resulted 
in quite a heavy underwriting loss and 
unless the companies are very careful, 
compulsory automobile insurance will 
develop a similar loss. 


Anticipates “Driverless” Car Boom 


Referring to the fact that the new 
automobile manual contains rates for the 
‘o-called “driverless cars,” Mr. Ryder 
rad I expect to see a very notable 
velopment in this business in the next 
busi or ten years,—just as the taxicab 
the ness has developed tremendously in 
he Past five years. If the general pub- 
. Decomes educated to the advantages 
jh eo operations, there is no rea- 
tg 'y people will not rent cars for 
a rides just as freely as they used 
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livery stables, before the days of the 
automobile. 

“From an insurance point of view, 
there are very many dangerous possi- 
bilities. The rent-a-car operator has to 
keep his cars rented most of the time 
if he is going to make a profit. That 
means of course that he cannot be too 
particular to whom he will rent the cars. 
This means that the insurance rates will 
be very high. The companies will have 
to wrestle with the problem, however, 
because their ways and means will have 
to be worked out for carrying the insur- 
ance on a reasonable basis. Otherwise 
state legislatures will be importuned to 
create state funds as an insurance out- 
let for taxicab companies and driverless 
car companies.” 


BANK DEPOSIT BILL KILLED 





Wyoming Legislature Against Protec- 
tive Method of Guaranteeing De- 
posits; Insurance Bond Suggested 


In the Wyoming legislature an attempt 
has been made to pass a bill which would 
provide a constitutional amendment au- 
thorizing the collection of a tax on all 
property assessed in the state, the money 
to be placed in a fund to guarantee bank 
deposits. The legislature killed it. 

No doubt one of the reasons for kill- 
ing the bill was that the public is al- 
ready taxed too much. Attention was 
called to the fact that if such a law were 
passed it would be an invitation for 
crooks to invade the banking business; 


BROOKLYN BROKERS MEET 

The Brooklyn Insurance Brokers’ As- 
sociation held their monthly meeting 
Thursday evening, February 24, in the 
lcunge room of the Brooklyn Chamber 
of Commerce. Several matters of im- 
portance to the membership were dis- 
cussed at the meeting. 








that the experience of states trying the 
protective method had proven costly and 
impracticable. 

The opinion was expressed by one 
close to the situation in Wyoming that 
“the way to protect bank deposits is to 
have the banks properly checked; per- 
mit only the right sort to get in the 
banking business and then to get bond 
from a stable bonding company.” 
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_Y. Legislature Gets 
Compensation Report 


HE COMMISSION’S FINDINGS 





eels That These Changes Should Stand 
Without Further Amendment 
For Next Five Years 





The New York Industrial Survey Com- 
mission has recommended to legislature 
number of changes in the state’s work- 
men’s compensation law as a result of 
n exhaustive study it has made of exist- 
ng conditions. These recommendations, 
ogether with the reasons which prompt- 
d them, follow: 

Since 1920, however, the wage levels 
or practically all employments have in- 
reased and in some trades particularly 
have more than doubled. The effect is at 
he present time that some employes re- 
eiving as high as $60 to $80 a week are 
compensated in cases of accident and to- 
al disability at a rate of only $20 a 
veek. Moreover with the present cost 
bi living, $20 a week does not seem to 
is an adequate rate for a man injured 
pid unable to earn any wage to support 
imself and his family in comfort and 


fecency. An increase in the compensa- 


lon rate in such cases from $20 to $25 a 
eek may well make the difference be- 
een charity and independence. 
We therefore recommend that the 
hiaximum total limit of compensation for 
emporary total disability be increased 
0 $5,000 and we recommend that the 
haximum total limit of compensation in 
ases of temporary partial disability be 
creased to $4,000. 
Occupational Diseases—We feel that 
he matter of occupational diseases 
hould be given further study in order to 
ascertain what, if any, clearly distin- 
puishable occupational diseases not now 
overed by the law should be brought 
within its scope. 
Proportionate Loss of Arm or Leg — 
¢ recommend that compensation for an 
atm or a leg, if amputated at the wrist 
bt ankle, shall be proportioned to the 
css of the arm or leg, but with the pro- 
so that the total compensation shall not 
og event exceed the loss of an arm 
eg. 
Extension of the Statute of Limita- 
lns—We recommend therefore that 
€ction 28 of the compensation law be 
mended so as to provide that the in- 
tustrial board shall have jurisdiction to 
rear a claim and to make an award of 
ompensation after the lapse of one year 
but not to exceed two years when it finds 
YY Unanimous vote of the members of 
Ne board that it is in the interest of 
so to permit the filing of such a 
Extension of Time for Death Notice.— 
¢ do ‘not believe in practically doing 
ay with the necessity for an employe 
one any notice except where the em- 
ied has knowledge of the accident, 
eee ether extend these provisions 
ea to invite claims as to which it 
‘ € virtually impossible for the em- 
ae to make a timely investigation to 
trtain what the real facts are. 
+ Extension of Coverage 
Mat call attention, however, to one 
ae Which we regard as serious, 
wh at is to the very large number of 
mia who are engaged in hazardous 
ms ets, but which employments 
is conducted for “pecuniary gain.” 
* Seared believes, however, that 
petsation Ion’ Rs the workmen’s com- 
eck w_ that surround and protect 
hould b er in hazardous employment 
ng all ond tie. to the point of cover- 
such = oyes of an employer engaged 
a5 6 errhee = employment, regard- 
hte Mi ether such business is con- 
or Pecuniary gain or otherwise. 
ommi € question of medical bills the 
‘sion recommend that section 13 


be amended to provide in any case where 
the doctor’s bill has not been filed within 
twenty days, that the industrial board 
may by unanimous vote exctse such fail- 
ure when it finds it to be ‘in the interest 
of justice.’ This provision, we believe, 
will take care of any serious situation 
and the mere grant of power to the in- 
dustrial board will result in few contests 
over doctors’ bills on the ground of fail- 
ure to file a report within twenty days. 


Medical Treatment in 3rd Party Cases 


Your commission believes and so rec- 
ommends that the law shall be amended 
so as to definitely provide that the lia- 
biilty of the employer for medical serv- 
ice and treatment for his injured em- 
ploye shall extend in every case from 
the time of accident or the first treat- 
ment in the case, at least until the filing 
of a notice by the injured employe that 
he intends to sue a third party. This 
will leave no doubt as to the intent of 
the law and will operate to prevent the 
injustice that now occurs in many cases. 

One of the most fruitful sources of 
third party actions is the practice in 
building construction where on a build- 
ing in the course of erection there may 
be a general contractor and a number of 
sub-contractors doing different parts of 
the work. In the matter of the payment 
of insurance premiums whether for 
workmen’s compensation or public lia- 
bility insurance, the cost is ultimately 
borne by the general contractor or by 
the owner for whom the building is be- 
ing erected. It would seem logical in 
such a case, where the work is being 
conducted on any building in the course 
of erection or demolition, that the 
amount of recovery in a third party case 
should be limited to the amount that 
would be paid under the workmen’s com- 
pensation law. If this rule should pre- 
vail there would be no false incentive 
for an injured,workman to pursue a suit 
against the third party. 


Records of Reportable Accidents 

Next in line was the opinion that sec- 
tion 110 of the compensation law be 
amended to provide that an employer 
shali keep a record of all accidents oc- 
curring to his employes ana that he shall 
be required to report to the industrial 
commission every accident which causes 
a loss of time beyond the particular day 
or workshift on which the accident oc- 
curs or which requires any medical treat- 
ment beyond ordinary first aid. 

Self-Insurance Bureaus 

The recommendation was also submit- 
ted which would provide that no person, 
firm or corporation other than a regular 
employe of a self-insured firm or cor- 
poration other than a regular employe 
of a self-insured employer or an insur- 
ance company shall act as the agent 
or representative before the department 
of labor for any such self-insurer or in- 
surance carrier unless such person, firm 
or corporation shall have registered with 
the industrial commissioner, giving the 
name of such person or such organiza- 
tion, whether it is incorporated and if 
so under what law, the address of the 
principal place of business and the names 
of the self-insurers or insurance compa- 
nies for whom such representation shall 
be made. The industrial commissioner 
should further be given the power to 
cancel the registration of any such per- 
son, firm or corporation for cause. 

The Commission’s Conclusions 


In concluding its report on compen- 
sation law changes, the commission said: 
“We believe that the increases we have 
recommended to be made in compensa- 
tion benefits, moderate though they may 
seem to be, should not be exceeded. We 
recommend specifically that the sched- 
ule of benefits as they may be amended 
by the present legislature, following the 
recommendations of this commission, 
should stand without further amend- 
ment for at least five years. 

“The workmen’s compensation law has 
been amended repeatedly since its origi- 
nal passage in 1913, and this frequency 
of amendment has made difficult a study 
of the law’s operations. For the legis- 


Automobile Accidents 
On Increase In N. J. 


CARELESS DRIVING THE CAUSE 





Camden and Jersey City Lead; Due to 
Heavy Traffic from New York and 
Philadelphia, Says J. F. Little 





Traffic accidents furnished the chief 
topic at the Safety Parley held Feb- 
ruary 9-10 in Newark and many inter- 
esting papers were read. Statistics do 
not always tell the exact situation, but 
one of the most interesting papers read 
before the parley was that of James F. 
Little, associate actuary of The Pru- 
dential. 

He covered the subject to the most 
minute detail and in part said: “In the 
case of New Jersey, we have in both the 
northern and southern ends a peculiar 
situation. In Camden we have an alarm- 
ingly high motor accident rate, one of 
the highest rates for automobile acci- 
dents among the cities of the United 
States, but Camden has so much inter- 
state traftic that passes through it that 
we can not accuse it of negligence or 
indifference merely because the figures 
show a high rate there. Jersey City is, 
of course, in much the same situa- 
tion as Camden. Both of those cities 
have a tremendous through automobile 
traffic which probably is more careless 
than the local—on the whole, I think it 
is true that. it is more heedless when 
coming from another state. Then there 
is a great deal of heavy motor truck 
traffic from New York to Philadelphia, 
running the length of our state. We 
cannot, therefore, get too alarmed be- 
cause we find, for instance, in 1923, that 
Camden, Paterson and Trenton were 1, 
2 and 3 in order of badness in the mat- 
ter of automobile accidents. 

Commercial Vehicles 

“Among the points which the figures 
enabled us to get information on is the 
class of vehicle. We can not measure 
the accident rate among commercial ve- 
hicles in proportion to the number of 
such vehicles as compared with the num- 
ber of private passenger automobiles. 
That would not give us a fair compari- 
son, because the commercial vehicles are 
in use a much larger fraction of their 
time than are the private passenger auto- 
mobiles, but notwithstanding that, there 
does seem to be a considerable additional 
hazard from the commercial vehicles, 
due, I think, to this: The driver of a 
delivery wagon, the driver of a bus, the 
driver of a taxicab, has to get through. 
In the case of busses and delivery 
wagons, so much has to be done in the 
day. The driver feels he must get 
through with the day’s work and he must 
get through on time or the employer will 
find somebody who will, and because of 


that feeling, these men, who often be-‘ 


come exceedingly skillful in the handling 
of their vehicles, will take risks that if 
they did not feel this compulsion they 
would not take. The point there is that 
in those cases we must go back to the 
employers and get the employers to in- 
sist to the drivers that ‘whatever hap- 
pens, you must be careful.’ When the 
proprietors of these vehicles will make 
it clear to the drivers of them, as has 
been done in the case of one taxicab 
company right here in Newark, that they 
regard far more seriously a mishap than 
some delay and some failure to get 
through on time, the attitude of these 
ccmmercial vehicle drivers will change 
and they will realize that what they need 
is more care and less speed. 

Children Killed Between Ages 5 and 10 


“A very important feature, perhaps the 
most distressing feature from some 








lature to refrain from amendment for a 
fixed period of five years or more will 
on the one hand give better opportunity 
for a study of the law’s operations and 
on the other hand give stability to in- 
dustry by assurance of the continuance 
during a somewhat extended time of a 
settled policy.” 


Page 39 


points of view, of all these automobile 
accidents is found when we come to dis- 
tribute the fatalities and other acci- 
dents by age. When children reach five 
years of age, they are usually old enough 
to run about and they want to get out 
of doors and out of doors means now 
that they have access to the streets and 
they are on the streets. If we take the 
population between ages 5 and 10, take 
the fraction, that is, which these chil- 
dren represent of the total population, 
we find that the proportion of acciden- 
tal deaths in that age group is about 
double the proportion that they should 
be if we had a uniform distribution of 
accidents by age. In other words, the 
child from 5 to 10 is twice as likely to 
be killed as the average person. Now, 
the lesson we would draw from that fact 
is this: It is perfectly true that the chil- 
dren frequently dash right in front of 
the vehicles without looking. It is true 
that they often come from behind a 
parked car, but this is also true, in the 
great majority of cases, the driver of the 
vehicle saw children in the street before 
the accident happened, saw them at a 
distance when he could have slowed 
down and it is not infrequently the case 
that it is due to the failure to slow down 
and to assume that a child will be dash- 
ing across the street that accidents 
happen. 

We all know that today we can not 
go fifteen miles an hour and ever get 
through. We would clog the streets with 
traffic and produce accidents. We have 
to go faster, faster, perhaps, than we 
all like to go. But this does not dis- 
pense with the necessity for being al- 
ways on the lookout at crossings and in 
places where we realize children are 
playing, and where children are seen 
there should be an immediate slowing 
down on the assumption that a child may 
run in front of the vehicle, and if so, 
the vehicle will be under such control 
that an almost instantaneous stop can be 
made, or the vehicle be going so slowly 
that if the: child is struck no harm is 
done.” 





WANTS BETTER SURETY 





James Smith, Prosecutor of Newark 
Wants Out-of-Town Surety Com- 
panies To Post Security 
Prosecutor James Smith of Newark, 
N. J., last week recommended that the 
New Jersey banking and insurance law 
be amended to require surety companies 
incorporated in states other than New 
Jersey to post security in New Jersey 
when going on bail bonds in the criminal 

courts. 

The recommendation was made in a 
letter written by the prosecutor to Com- 
missioner Edward Maxson of the De- 
partment of Banking and Insurance. The 
comissioner has recently advised that the 
law does not require the posting of a 
deposit as collateral security. 

The amendment is sought as a mea- 
sure of avoiding legal complications that 
would arise in cases of bond forfeiture 
when the company going on the bond, is 
incorporated in another state and has all 
its assets in that state. 

Mr. Smith has also pointed out that 
after getting a judgment against the sur- 
ety company in the courts of New Jersey 
it would be necessary to institute an- 
other action in the home state of the 
company in order to collect the judg- 
ment. 





BIG A. & H. AGENCY 

“Texas Insurance” says that the Mu- 
tual Benefit Health & Accident office at 
Dallas has the distinction of being the 
largest health and accident agency in 
the United States. The office produced a 
total of over $1,000,000 in accident and 
health premiums in 1926. Ernest Hun- 
dahl, manager of the Texas branch office 
of the Mutual Benefit Health & Acci- 
dent, handles the business of the com- 
pany in the states of Texas, Oklahoma 
and Louisiana. 











February 25, 1g 











Bureau Librarian Shows Topics 


Casualty Men Like To Write About 


Every so often Miss Mildred Press- 
man, librarian of the National Bureau 
of Casualty & Surety Underwriters, 
takes stock of the publications, articles, 
briefs and trade paper stories that have 
come into the library of the bureau. Her 
compilation this time discloses the fact 
that more has been written lately on 
compulsory automobile insurance, fidelity 
and surety, industrial accidents and 
workmen’s compensation than any other 
subjects in the casualty field. Her list 
of recent additions follow: 

ACCIDENT AND HEALTH INSURANCE: 


Some Observations on Accident and Health 
Insurance. By T. F. Tarbell. In Best’s 
Insurance News, December 10, 1926, and in 
Weekly Underwriter, December 10, 1926, 
pp. 207-211. 

AIRCRAFT: Air Commerce Regulations, effec- 
tive December 31, 1926. Issued by United 
States Department of Commerce—Aeronau- 
tics Branch. Washington: Government 
Printing Office. 1926. 45 p. 

AUTOMOBILE ACCIDENTS: Traffic Danger 
jour 5 P. M. to 6 P. M. In news sheet, 
National Automobile Chamber of Commerce, 
New York, December 30, 1926. 


BURGLARY INSURANCE: Report of the 
prison committee of the Association of 
Grand Jurors of New York County; a se- 
ries of articles containing a digest of the 
report “Criminal Receivers in the United 
States and the findings of the Prison Com- 
mittee.”” Printed in weekly installments in 
the Spectator, starting with the issue of 
January 17, 1927. 

CASUALTY INSURANCE: Investigators and 
adjusters’ handbook. By F. H. Rees, 2nd. 
ed. rev. and enl. New York: Spectator 
Company, 1926. 318 p. 

Underwriting results for 1923, 1924 and 1925. 
In Spectator, January 13, i927. Pr. A. 
COMPULSORY AUTOMOBILE INSURANCE: 

Clarifying Compulsory Insurance Idea. 
From the American Motorist. In Weekly 
Underwriter and Insurance Press, January 

aS, 9937, pp. 157; 363. 

Compulsory Automobile Liability Insurance; 
What Is It All About and What Shall We 
Do About It? An Address by Edward C. 
Stone. New York: Workmen’s Compen- 
sation Publicity Bureau. 1926, 15 p. 

A Ready Reference to Compulsory Automo- 
bile Insurance. By M. B. Pressman. New 
York: National Bureau of Casualty & 
Surety Underwriters, 1926. 6 p. mimeo. 


EDUCATION IN SAFETY: What the Colleges 
are Doing for Accident Prevention and Hu- 
man Safety. By Stewart Robertson. In 
United States Bureau of — Statistics: 
Bulletin No. 428, pp. 73-7 

Why Teach Safety? By Albert W. Whitney. 
In New York State Safety Congress: Pro- 
ceedings, 1926. Pp. 100. 10c. 

Your Child’s Safety. By Fred Eastman. In 
Churchman, October 300 and Nov. 6, 1926. 
Pp. 15-16; 13-14, respectively. 

EYES: Some Social Aspects of Eye Defects. 
By Lewis H. Carris and Isobel Janowich. 
In Rehabilitation Review, January, 1927. 


p. 20-24. 

FIDELITY & SURETY INSURANCE: Bail 
Bonds. Editorial in Casualty, Surety and 
Miscellaneous Insurance. Bulletin (Specta- 
tor gl ane ember 15, 1926, Vol. II, No. 


3. 
Claims Muysaee Fideltiy Bonds. By T. J. 
a O’Keefe. Wekly_ Underwriter and 
Insurance Press, Nov. 27, 1926. Pp. 1189- 
1191, 

Contract Bonding; An address. By R. H. 
Towner. New York: Towner Rating Bu- 
reau, January 26, 1927. 14 pp. 

Depository and Miscellaneous Claims. By 
Claude E. Trinder. Weekly Underwriter 
and Insurance Press, January 22, 1927. 
Pp. 213-216. 

Federal and Public Official Bond Claims. By 
Major Ernest Ross. Weekly Underwriter 
and Insurance Press, November 27, 1926, 
pp. 1189; 1191-1194. 

Joint Control in Judicial Bonding; as observed 
by J. P. W. McNeal. Weekly Underwriter 
and The Insurance Press, October 23, 1926, 
pp. 921; 924. 

Mortgage Guarantee Bonds. By P. W. Knis- 
kern. Weekly Underwriter and Insurance 
Press, October 23, 1926, pp. 921-923. 

Underwriting Bonds Concerned With Alco- 
holic Liquors and Enforcement of the Pro- 
hibition Laws. By Richard Dillam. Week- 
ly Underwriter and The Insurance Press, 
January 22, 1927, pp. 216-217. 

HOME LABOR: Homework in the Men’s 
Clothing Industry in New York and Roch- 
ester. Albany: New York State Depart- 
ment of Labor, 1926. Bulletin No. 147. 


69 p. 

HOURS OF WORK: The Forty-Eight Hour 
Week. Industrial Bulletin (New York State 
Department of Labor), December, 1926, pp. 


Prevalence of the 5-Day Week in American 
Industry. In Monthly Labor Review, De- 
cember, 1926; pp. 1153-1169. 

INDUSTRIAL ACCIDENTS: Accident Pre- 
vention Work from the Point of View of 
Stock Insurance Companies, An address 
by Albert W. Whitney, December 2, 1926; 
6 p. Typed. 


The Incidental Cost of Accidents to the Em- 
ployers. An address by H. W. Heinrich. 
ae” Standard, December, 1926, pp. 
244-2 

Prechdiags of the Industrial Accident Preven- 
tion Conference. U. S. Bureau of Labor 
Statistics. Bulletin No. 428. Washington: 
Government Printing Office, 1926. 

Report of the research group of the commit- 
tee on traumatic surgery: Chicago: Ameri- 
can College of Surgeons. 22p. 

Safety in the Small Plant. By 
Hamilton. Industrial Bulletin 
State Department of Labor), 
1926, p. 36; 60. 

INSURANCE: The Duty of the Insurance Or- 
ganization to the Public. An address by 

: Rush. New York: Insurance 
Socicty of New York, 1926; 18 p. 

LE AD HAZARD: The Lead Hazard and Com- 
pensation; a compend. New York: Bureau 
of Industrial Hygiene, 1926; 28 p. 

MALPRACTICE LIABILITY INSURANCE: 
Malpractice Liability Insurance. Aetna- 
Tzer supplement, February, 1927. No. 102; 


James A. 
(New York 
November, 


pp. 

Physicians, Surgeons and Dentists Need the 
Security of Liability Insurance. By Del B. 
Salmon. Weekly Underwriter and Insur- 

ance Press, January 29, 1927; pp. 267, 272. 
MOR AL 


HAZARD: Steps Needed to Solve 

Moral Hazard Problem; G. F. Michel- 

bacher’s analysis. In Eastern Underwriter, 
November 26, 1926. pp. 32, 35. 

PACKING HOU SE INDUSTRY: Packing 

House Industry. Industry Report (Retail 

Credit Company, Atlanta, Ga.), December, 


1926, and January, 1927. 
PETROLEUM INDUSTRY: Fatalities in the 
California Petroleum Industry During the 


ean Year 1925. By H. C. Miller. 
U. S. Bureau of Mines. Reports of Inves- 
tigations, Serial No. 2772, Sept., 1926. 23 


pp. mimeo. 

PLALE GLASS INSURANCE: | Facts About 
Plate Glass Rating. By W. F. Moore. In 
Weekly Underwriter and Insurance Press, 
January 15, 1927. pp. 157, 163. 

PREMIUM TABLES: H. A. Rapid oe 
Compiled by F. C. Hudson and J. E. 
Anderson. 1926. Copies may be ha Soo Mw 
from the National Underwriter at $3.25 per 


copy. 

RAILROADS: Accident Prevention on a Rail- 
road; a review of the work done by the 
policyholders’ service bureau in the course 
of an accident prevention study for a large 
railroad. By Policyholders’ Service Bureau, 
New York. Metropolitan Life Insurance Co. 
16 pp. 
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cies in Workmen’s Compensation. Is 
ance Bulletin (Chamber of Comment —— 
~ bn States), January 12, 1927. 


Report vehhite to the National Countil 
Compensation Insurance Made to the 
tional Convention of Insurance Com 
sioners. By Clarence W. Hobbs. New it 
The Council. 1926. 34 pp. 


Workmen’s Compensation Law of Mis 
effective November 16, 1926. New York 
Robertson Jones. 1926. 38 pp. 


Workmen’s Compensation Law of Costa ki 
In Monthly Labor Review, November, 4 
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H. & A. SPEAKERS 


Partial Program of Mid-Winter Ses 
at Chicago; to Hear 
Claris Adams 
The Health & Accident Underwittt 
Conference made known this wet 
partial list of the speakers for its# 
winter conference meeting on Me 


15-16 at the Palmer House, Chicag? 
John E. Ahern, secretary, accident 
partment, the Travelers, will speak 


“Some Accident and Health Probleg 
A. L. Gale, of Fred M. Randall Co,! 

cago advertising firm, will discuss! 
formally “Some ‘Aspects of Advertisitf 
R . Faulkner, publicity dite 
Woodmen Accident Co., has beet 

the topic, “The Demand for Insuralt 
and C. N. Green, agency super 
Hoosier Casualty, will read a pape! 


“Lapses.” ; 
Claris Adams, secretary, ‘Ame 
Life Convention, whose ability # 


orator is well known, and J. Adam} 
former congressman from Minne 
wil! be the speakers at th« conte 
dinner. 


HAS ITS OWN BUILDING 
The Constitution Indemnity of 
delphia is now occupying iis own’ 
office building in Philadelphia, it 
four floors devoted to its op: rations: 
company now has branch offices 
at Atlanta, Dallas, Chicago and bes 
Francisco. 


Surety Bonds 

















nt: 


lent 


age 


on 


ber, If 
ations’ (} 
sept, If 
State U 
Califor 
‘ Accid 


‘ration 


By Wel 


Life Ins 
. DP. % 
text of 
nal Cont 
fety. Wa 
‘ce, Aug 


on. In 
»ymmerce 
1927. 


Countil 
to the 
ce Com 
New Yo 


f Miso 
sw Yorks 


Costa Ri 


ember, 3 


5 


er Sess 


r 


derwrité 
s week 


ir its 0 
on Ma 


*hicage. 
~cident } 










speak 


liscuss 


been § 


Insurait 
super™ 


1 papel 


Amend 


lity as 


dam 5 
Minne# 


coniere 


DING 


y of Pl 
own Mf 
hia, ha 
-a tions: * 
ices lo 
» all 

























Problemy 


II Co, 4 


vertisil 
dirett 


ebruary 25, 1927 









Coat 


= THE EASTERN = 
UNDERWRITER 










Page 41 








_J. Federal Judges 
Consider Bail Bonding 


RAW UP SET OF REGULATIONS 





redicted That Professional Bondsmen 
Will Have Harder Sledding After 
New Rules Are Effective 





The question of bail bonding in New 
sey, under consideration since Octo- 
is coming to a head. Federal court 
dges have been working on a set of 
les which are to be incorporated in 
e rules of the United States District 
curt of the state. 

These rules are now under considera- 
on by three Federal judges. They pro- 
ide for three classes of bail, cash, surety 
nds and real estate. In the case of 
al estate the proposed regulation speci- 
es that the value of the property of- 
red as shown by the county tax as- 
the preceding year shall 
ceed all encumbrances thereon by 
vice the amount of the bail required, 
ind shall be accompanied by a title ab- 
ract of a reputable title company. 
There is also a provision that all per- 
ms or corporations that have within 
period of six months offered them- 
ves upon bail bonds or as collateral 
ereunder, shall not be accepted upon 
second application, unless by order of 
e court, or unless a petition has been 
reviously filed with the court and per- 
— to write bonds granted by the 
itt ges 


In criminal cases in which defendants 


essment for 


il to appear, it is suggested that the 
cognizances ‘be forfeited and the de- 
ndants arrested. Upon arrest they 


hall be held in custody until new rec- 
enizances at least double the original 
ne has been executed. 

Another suggested regulation provides 


that after conviction and pending the 
disposition of the case upon appeal, de- 
fendants shall be admitted to bail only 
upon application to two or more judges 
of the District Court, including the 
judge before whom the trial was con- 
ducted. 

At present the only provision in New 
Jersey regarding bail is that attorneys 
shall not go on a bail bond. 





JOINT SAFETY CONFERENCE 


Tentative plans for the third annual 
Safety Conference to be held on April 
27, were made at a meeting’ in Newark, 
N. J., last week. It will be held under 
the joint auspices of the Paterson, New- 
ark and Hudson County Safety Coun- 
cils, the American Society of Safety En- 
gineers, the National Safety Council and 
several other New Jersey organizations. 
The meeting will be held as usual in the 
auditorium of the Public Service Term- 
inal building and will be an all-day affair. 
Among the speakers will be several well- 
known casualty insurance men. The 
annual dinner held in the evening will 
be given special attention by the com- 
mittee in charge this year and a number 
of officials of casualty companies will at- 
tend. 





TO HOLD ANNUAL SESSION 

H. S. Slipner and E. B. Finnegan, nor- 
thern Illinois managers for the Metro- 
politan Casualty have announced March 
19 as the date on which they will hold 
their annual convention of agents. It 
is expected that President J. Scofield 
Rowe and Vice President James C. Hey- 
er will attend. 





HARTFORD ACCIDENT CHANGES 


Frederick Dey was named last week bv 
the Hartford Accident to succeed A. J. 
Reed as superintendent of the compensa- 
tion and liability department in the com- 
pany’s New York office. This change 
was necessitated by the promotion of 
Mr. Reed to the home office. 


AMERICAN BONDING GETS GOING 


Already Opened Its Chicago Office 
Under Fidelity & Deposit Jurisdic- 
tion; To Gradually Expand 
The American Bonding of Baltimore, 
which announced last summer that it 
would get back in the running after 
many years of inactivity, opened its Chi- 
cago office last week under the manage- 
ment of W. H. Hansmann, who is IIli- 
nois department manager of the Fidelity 
& Deposit. This company is closely af- 

filiated with the American Bonding. 

The assistant managers of the new 
office are Peter J. Loranger, who has 
been active in the Chicago surety field 
for more than twenty years, and J. J. 
Woodmansee, assistant manager, Illinois 
department, Fidelity & Deposit. 

The policy of the American Bonding 
will be to gradually broaden out in va- 
rious states, opening offices under the 
jurisdiction of the Fidelity & Deposit 
managers and general agents. It will not 
be the policy of the Fidelity & Deposit 
to antagonize its managers and general 
agents, but in some cases if separate rep- 
resentation is deemed desirable, the com- 


pany will operate on an independent 
basis. 








BROADENS ACCIDENT POLICY 


The new personal accident policy be- 
ing put out by the Phoenix Indemnity 
contains several unique features, among 
them being the use of the phrase ‘ ‘Acci- 
dental bodily injury” in the insuring 
clause. It allows the insured to elect 
between the fixed indemnity or weekly 
indemnity for loss of both hands, both 
feet or the sight of both eyes. 

The hospital indemnity feature of the 
policy provides 100% additional weckly 
indemnity. The policy has been broad- 
ened by including indemnity for the ex- 
pense of a graduate nurse in lieu of the 
hospital indemnity. 


PENNSYLVANIA BILLS 


Two bills amending the Pennsylvania 
insurance laws were introduced in the 
Legislature last week by Senator Salus, 
Philadelphia. One bill would require 
rules and regulations adopted by any 
rating bureau to be reasonable; pro- 
vides they shall not unreasonably 
hamper the lawful business of any in- 
surer and requires approval of the in- 
surance commission. 

A second act regulates burglary in- 
surance by requiring policies to contain 
certain considerations. 





F. S. RAYMOND DEAD 


Frank S. Raymond, widely known 
among surety men and attorneys in New 
York as manager of the department of 
guaranteed attorneys in the New York 
office of the United States F. & G, 
passed away suddenly last week. Mr. 
Raymond had been with the company 
since 1912. His successor has not yet 
been appointed. 





TENDERED LOYALTY DINNER 


Dan L. Royer, the newly elected chief 
engineer of the Ocean Accident, was 
welcomed into his new position last week 
at a dinner tendered him as a token of 
loyalty by the various sub-heads of the 
engineering department. Mr. Royer suc- 
ceeded Dale F. Reese, who recently re- 
signed to become vice-president of the 
Hartford Steam Roller. 





9 NEW COMPANIES IN COUNCIL 


Nine companies have joined the Na- 
tional Council on Compensation Insur- 
ance during the past year being, Bankers 
Indemnity, Central Surety, Century In- 
demnity, Constitution Indemnity, General 
Casualty & Surety, Great American In- 
demnity, Employers Mutual Casualty, 
Guardian Mutual Casualty and Industrial 
Commission of Arizona. 
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How Holmes Electric 
Protective Co. Started 


BELL RANG WHEN DOOR OPENED 





Later This Device Became Burglar 
Alarm; Company Now Has 


10,000 Subscribers 





Away back in 1858 while Edwin 
Holmes and his younger brother were 
sitting in their little 


Tremont Row, 


notion on 


3oston, Edwin made the 


store 


acquaintance of an inventor by the name 
of Pope who had invented a device. for 
ringing a bell upon the opening of a 
window or door. 

Edward Holmes’s vision was the pro- 
tection of the property against burglars 
by the adoption of this little device, 
which he knew could be developed. He 
purchased the patent, working a year 
perfecting it, and then came to New 
York City and opened a small office. 

Scepticism, of course, was his great- 
est obstacle, but Mr. Holmes decided to 


show them instead of trying to tell them. 
He built a miniature house, about ten 
inches high, and installed his device, 
which he called “The Yankee Telegraph 
for Detecting Thieves,” which was rigged 
on top of the house. 

From merchant to merchant, door to 
door, Holmes went, struggling valiantly 
to break down that old adage “it will 
never be a success.” But eventually he 
broke down the hard-boiled belief among 
his friends that his invention was use- 
less, and after a few demonstrations, he 
began to win their confidence and in 
due time convinced some of the leading 
merchants of this city that his “detector” 
was a really wonderful invention. 

Becomes Burglar Alarm 

So many improvements had been made 
on the “detector” that it developed into 
a burglar alarm. With the many im- 
provements the name also was improved 
and it was then called “The Holmes 
Burglar Alarm.” Many residences were 
equipped with the device and in 1872, 
when’ the company had made a host of 
friends and had rendered such valuable 
aid that Charles F. Wood, then general 
manager of the Western Union Tele- 
graph Co, in New York City informed 
Mr. Holmes about the organization of 
the American District Telegraph Co., in 
this city. 

Its purpose was to place apparatus in 
business houses and private homes by 
which, at the turning of a crank, the sub- 
scriber’s number would register in a 
central office. This idea suggested still 
greater improvements upon his “burglar 
alarm” and he opened a central office at 
9 Nassau street, which later was moved 
to 149 Broadway, which was opposite the 
Telegraph offices. 

It was here that Holmes set up a series 
of devices to be connected by wires with 
the homes and business places of sub- 
scribers. Any attempt to enter the 
premises after they had been closed rang 
a bell in this central office and an indi- 
cator showed the location of the attempt, 
and armed men were immediately dis- 
patched to the scene. 

Holmes Electric Protective Co. Formed 

The organization was now on a solid 
basis, and in 1882 the Holmes Electric 
Protective Co. was formed. Meanwhile 
the northward march of business rapidly 
increased, and to keep pace with the de- 
mand, new offices were opened in var- 
ious sections of New York City and to- 
day sixteen central offices in Greater 
New York are serving more than 10,000 
subscribers. The company has also sev- 
eral branches in Pittsburgh. 

It might also be said that the sub- 
scriber who desires individual protection, 
a special patrolman can be obtained at 
any time of the day or night. His duty 
is to keep the premises of his partic- 
ular subscriber under constant sur- 
veillance. 


Oppose N. Y. State Fund 


(Continued from page 35) 
promptly and fully. In fact, the testi- 
mony before us indicates that some 76% 
of all compensated cases are paid 
promptly and without controversy.” 

Calling attention to an amendment 
adopted a few years ago requiring the 
employer or insurance company to com- 
mence the payment of compensation 
when due and without awaiting any ac- 
tien of the board, the commission says 
that it is pleased to note that this has 
brought results in reducing the average 
time between the accident and the time 
of payment of the first compensation. It 
cemmends the industrial commissioner 
and his staff, as well as industry as a 
whole, and the various insurance compa- 
nies, for their co-operation in bringing 
about this satisfactory condition. 


Claims of State Fund Advocates 


Speaking specifically on a state fund 
plan of compensation, the commission 
said: “There are some who have advo- 
cated giving to the state fund an en- 
forced monopoly. The effect of it would 
be to make unlawful the insuring of a 
compensation risk in a stock casualty 
company or in a mutual association; in 
fact, some have gone as far as to advo- 
cate the abolition also of self-insurance. 
The state of Ohio has such an enforced 
monopoly except that it admits of the 
right of an employer to carry his own 
insurance. The states of Oregon, Wash- 
ington and West Virginia also have a 
state monopoly in the matter of work- 
men’s compensation insurance. Some of 
these states do not even permit self-in- 
surance. Most of them, however, except 
Ohio, have an elective system of com- 
pensation rather than a compulsory one. 

“We have heard much testimony on 
this question. The arguments in favor 
of the state fund monopoly seem prin- 
cipally to be that it would eliminate con- 
troversy and that claims would be paid 
without contest; that by the elimination 
of competition and of profit to the in- 
surance company, the burden upon in- 
dustry would be greatly minimized; and 
that compensation being in the nature 
of a social agency rather than a matter 
of a system of damages and being com- 
pulsory upon all employers of certain 
classes that the state should be the sole 
agency for writing such insurance.” 


Offsetting Compensation Losses 

The report goes on to say that “we 
are not unmindful of the fact that when 
the compensation law was first enacted 
in 1914 the question of whether such in- 
surance should be confined solely to the 
state or whether it should be left on a 
competitive basis with a competitive 
state fund was seriously considered. The 
legislature at that time declared by its 
enactment in favor of a competitive svs- 
tem permitting stock casualty companies 
authorized to do business in New York 
State to insurance employers. It also 
permitted employers to form mutual in- 





surance associations for the purpose of 
insuring such risks and creating a com- 
petitive state insurance fund. 

“Much has been said of the unprofit- 
able nature of workmen’s compensation 
insurance and it is in evidence before us 
that throughout the United States as a 
whole and in particular in New York 
State many insurance companies have 
sustained an underwriting loss, which is 
to say that the total loss payments and 
reserves together with the expenses in- 
curred, have equalled or exceeded the 
amount of premiums collected. 

“Theoretically, no insurance company 
is supposed to make an underwriting 
profit in workmen’s compensation. By 
reason of the compulsory nature of the 
insurance it is questionable whether an 
underwriting profit would be warranted. 
The premium rates are so adjusted with 
the approval of the superintendent of 
insurance as to afford a theoretical bal- 
ance between the premium volume and 
the loss payments and expenses. What- 
ever profit accrues to the insurance com- 
pany or is supposed to accrue to it is the 
investment profit brought about through 
the use of its funds which are held in 
reserve to meet deferred losses.” 


Why It Does Not Form State Fund 


“There has not been presented to this 
ccmmission any evidence upon which to 
base a conclusion that the original four 
forms of insuring the compensation risk 
permitted by law in the act of 1914 and 
which have continued until the present 
time were not properly included in the 
law. Nor can we say that these four 
forms of insurance have worked badly.” 

Replying to the contentions made by 
those who advocate a state fund, the 
commission says it cannot believe that 
such a monopoly would eliminate all 
controversy respecting claims. It does 
not believe that all such controversy 
should be eliminated. It backs up this 
statement by saying: “The contesting of 
claims for the purpose of delay or for 
the purpose of defeating a just claim is 
to be decried. It seems to us self-evi- 
dent, however, that if all claims present- 
ed were to be paid without regard to 
the facts and without careful inquiry and 
investigation into both the law and the 
facts it would be thoroughly bad, would 
set a premium upon fraud and would 
embark the state upon a course that 
might be immeasurably more expensive 
in the long run than the present sys- 
tem.” 


Compares Ohio-New York Rates 

Continuing the commission states: “It 
has been urged before us that there is 
a great disparity between the premium 
rates in Ohio, where the state fund has 
a monopoly, and the rates in New York, 
where the state fund is on a competitive 
basis. It is said that the Ohio premiums 


in the state fund draw far less money 
from industry on a percentage basis than 
is the case in New York. Specific rates 
have been compared to show the greater 
expense in New York.” 
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is of inestimable value to the insured. And this 
very fact gives our agents a distinct advantage in 
selling new business. It is one of the reasons for a 
steady increase in the number of United States 
Fidelity and Guaranty agencies throughout the 


UNITED STATES FIDELITY AND GUARANTY COMPANY 
Home Office: Baltimore, Maryland 


$155, 





To this argument the commission ; 
plies: “In the first place the Ohio ra 
quoted are what are known as pure pr 
mium rates or based upon the actual |oq 
cost. They do not include any so-caljg 
expense loading. The reason for this; 
that the Ohio state fund has all of i 
expenses paid by general taxation up, 
all the people of the state, rather thy 
by a percentage addition to the premix 
rates. 

“In the second place it has been dem 
onstrated before this commission thy 
the Ohio rates, if applied to New Yo 
payrolls, would have produced less the 
4¢ cents in compensation to the injure 
workman as against more than 70 cen 
that has been actually paid to him oi 
of funds produced by the New Yot 
i eee We are evidently paying o 
injured workmen twice as much in thi 
state as they are receiving in Ohio a 
this proportion of payment cannot k 
maintained under the Ohio rates.” 

* Fears State Paternal Regulation 

Refuting the third consideration i 
favor of a state fund monopoly, namely 
tliat because compensation is a social sy 
tem and because it is compulsory by la 
that it should be a state monopoly th 
commission observes: “This does 
commend itself to us as being soni 
Many things that we do are compulson; 
cither compulsory by law or by actual 
necessity and custom. If every compu 
scry act were to compel us to utilize; 
state agency, there is no knowing wher 
the end might be. 

“The fact that state laws wisely com: 
pel an employer to protect his workme 
by taking out insurance is no reason wh 


the employer should be compelled to ia 


sure in a state fund, as long as the in 
surance taken protects the workman.’ 

The commission was further of th 
opinion that to give the state fund a 
enforced monopoly is something of a 
advance. in state paternal regulation. lt 
also said: “Were the state fund the sok 
insurance carrier in the field it is prob 
ably that in the end the expense of it 
surance, taken as a whole, would be i 
creased. A state fund would not as vg 
orously fight the fraud and the mali 
gerer. Possibly there might be a shat 
ow of politics.” 

Its conclusion was that it would seem 
the best policy to permit the _presetl 
fourfold forms of insurance and in the 
end if the state fund gives better ser 
ice at lower rates it alone will econom 
ically survive. 





IGNORANT OF “COMP” LAWS 





N. J. Commissioner of Labor Says Em: 
ployzrs Should Awaken to Danger 
of Insurance Lack 

New Jersey employers are deplorably 
ignorant of workmen’s  compensatidl 
laws relative to carrying insurance, 4 
the opinion of Andrew F, McBride, New 
Jersey commissioner of labor, who 
cently addressed a letter to the Newat 
“Sunday Call” on this subject. 

Mr. McBride said in part: “Some et 
ployers may know, in an indefinite Wa 
that the law requires the carrying 0! ™ 
surance, but they are ignorant that they 
are subjecting themselves to a_ pena 
for the first offense of up to $500, 
for a subsequent offense may be "i 
prisoned for 30 days in addition to S# 
fine. Such employers should be awake 
ened to a realization of the position 
which they are placing themselves. Le 
applies especially to small businesses 


BRITAIN COAL MINE REPORT 

The Industrial Fatigue Research Boa 
of Great Britain has recently issued @ 
report on the working capacity am a 
cident rates of coal miners in hot seals 
The investigations were carricd ott 
two mines. 

In all, 138 men were watched for a 
average period of 96 minutes cac ie 
in air with a wet kata cooling pow 
19 to 14 they were found to rest 7 
minutes per hour, whilst in air wt 





cooling power of seven to five they rest 
ed 22 minutes. 



















